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PART I - FINANCIAL INFORMATION
 
This Report on Form 10-Q (this “Report”) contains forward-looking statements that involve risks and uncertainties. We make such forward-looking

statements pursuant to the safe harbor provisions of the Private Securities Litigation Reform Act of 1995 and other federal securities laws. All statements
other than statements of historical facts contained in this Report are forward-looking statements. In some cases, you can identify forward-looking
statements by words such as “anticipate,” “believe,” “contemplate,” “continue,” “could,” “estimate,” “expect,” “intend,” “may,” “plan,” “potential,”
“predict,” “project,” “seek,” “should,” “target,” “will,” “would,” or the negative of these words or other comparable terminology. These forward-looking
statements include, but are not limited to, statements about:

 
● our plans to research, develop and commercialize our product candidates;
  
● the initiation, progress, success, cost and timing of our clinical trials and product development activities;
  
● the therapeutic potential of our product candidates, and the disease indications for which we intend to develop our product candidates;
  
● our ability and timing to advance our product candidates into, and to successfully initiate, conduct, enroll and complete, clinical trials;
  
● our ability to manufacture our product candidates for clinical development and, if approved, for commercialization, and the timing and costs of

such manufacture;
  
● the performance of third parties in connection with the development and manufacture of our product candidates, including third parties conducting

our clinical trials as well as third-party suppliers and manufacturers;
  
● the potential of our cell therapy platform, and our plans to apply our platform to research, develop and commercialize our product candidates;
  
● our ability to obtain funding for our operations, including funding necessary to initiate and complete clinical trials of our product candidates;
  
● the size and growth of the potential markets for our product candidates and our ability to serve those markets;
  
● the potential scope and value of our intellectual property rights;
  
● our ability, and the ability of our licensors, to obtain, maintain, defend and enforce intellectual property rights protecting our product candidates,

and our ability to develop and commercialize our product candidates without infringing the proprietary rights of third parties;
  
● our ability to recruit and retain key personnel;
  
● the effects of the COVID-19 pandemic on our operations; and
  
● other risks and uncertainties, including those described under Part II, Item 1A, “Risk Factors” of this Report and Part I, Item 1A, “Risk Factors” in

our most recent Annual Report on Form 10-K filed with the U.S. Securities and Exchange Commission (the “Commission”) on March 12, 2020.
 
Any forward-looking statements in this Report reflect our current views with respect to future events or to our future financial performance and

involve known and unknown risks, uncertainties and other factors that may cause our actual results, performance or achievements to be materially different
from any future results, performance or achievements expressed or implied by these forward-looking statements. Factors that may cause actual results to
differ materially from current expectations include, among other things, those listed under Part II, Item 1A, “Risk Factors” of this Report and Part I, Item
1A, “Risk Factors” in our most recent Annual Report on Form 10-K filed with the Commission on March 12, 2020. Given these uncertainties, you should
not place undue reliance on these forward-looking statements. Except as required by law, we assume no obligation to update or revise these forward-
looking statements for any reason, even if new information becomes available in the future.

 
On August 9, 2019, BioTime, Inc. changed its corporate name to Lineage Cell Therapeutics, Inc. Unless the context requires otherwise, references in

this Report to “Lineage,” “we,” “us,” and “our” refer to Lineage Cell Therapeutics, Inc. and its consolidated subsidiaries.
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Item 1. Financial Statements

 
LINEAGE CELL THERAPEUTICS, INC. AND SUBSIDIARIES

CONDENSED CONSOLIDATED BALANCE SHEETS
(IN THOUSANDS)

 

  

September 30,
2020

(Unaudited)   

December 31,
2019

(Notes 2 and 3)  
ASSETS         
CURRENT ASSETS         

Cash and cash equivalents  $ 32,565  $ 9,497 
Marketable equity securities   5,481   21,219 
Promissory note from Juvenescence (Note 5)   -   23,616 
Trade accounts and grants receivable, net   276   317 
Receivables from affiliates, net   -   7 
Prepaid expenses and other current assets   1,414   2,863 

Total current assets   39,736   57,519 
         
NONCURRENT ASSETS         

Property and equipment, net (Notes 6 and 15)   4,849   8,175 
Deposits and other long-term assets   666   864 
Goodwill   10,672   10,672 
Intangible assets, net   47,167   48,248 

TOTAL ASSETS  $ 103,090  $ 125,478 
         
LIABILITIES AND SHAREHOLDERS’ EQUITY         
CURRENT LIABILITIES         

Accounts payable and accrued liabilities  $ 7,214  $ 5,226 
Financing lease and right of use lease liabilities, current portion (Note 15)   488   1,223 
Deferred revenues   46   45 
Liability classified warrants, current portion   3   - 

Total current liabilities   7,751   6,494 
         
LONG-TERM LIABILITIES         

Deferred tax liability   3,137   3,315 
Deferred revenues, net of current portion   -   200 
Right-of-use lease liability, net of current portion (Note 15)   1,800   3,868 
Financing lease, net of current portion   29   77 
Liability classified warrants, net of current portion   189   277 

TOTAL LIABILITIES   12,906   14,231 
         
Commitments and contingencies (Note 15)       
         
SHAREHOLDERS’ EQUITY         

Preferred shares, no par value, authorized 2,000 shares; none issued and outstanding as of September
30, 2020 and December 31, 2019   -   - 
Common shares, no par value, 250,000 shares authorized; 149,991 shares issued and outstanding as of
September 30, 2020 and 149,804 shares issued and outstanding as of December 31, 2019   388,190   387,062 
Accumulated other comprehensive loss   (821)   (681)
Accumulated deficit   (296,103)   (273,422)

Lineage Cell Therapeutics, Inc. shareholders’ equity   91,266   112,959 
Noncontrolling deficit (Note 2)   (1,082)   (1,712)
Total shareholders’ equity   90,184   111,247 
TOTAL LIABILITIES AND SHAREHOLDERS’ EQUITY  $ 103,090  $ 125,478 

 
See accompanying notes to the condensed consolidated interim financial statements.
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LINEAGE CELL THERAPEUTICS, INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(IN THOUSANDS, EXCEPT PER SHARE DATA)
(UNAUDITED)

 
 

  
Three Months Ended

September 30,   
Nine Months Ended

September 30,  
  2020   2019   2020   2019  
REVENUES:                 

Grant revenue  $ 229  $ 350  $ 864  $ 1,628 
Royalties from product sales and license fees   342   164   607   390 
Sale of research products and services   -   53   -   256 

Total revenues   571   567   1,471   2,274 
                 
Cost of sales   (102)   (114)   (271)   (289)
                 
Gross profit   469   453   1,200   1,985 
                 
OPERATING EXPENSES:                 

Research and development   3,566   4,266   9,710   14,462 
General and administrative   3,628   4,609   12,055   19,527 

Total operating expenses   7,194   8,875   21,765   33,989 
Loss from operations   (6,725)   (8,422)   (20,565)   (32,004)
OTHER INCOME/(EXPENSES):                 

Interest income, net   252   399   1,037   1,278 
Gain on sale of marketable securities   120   2,055   3,848   2,055 
Gain on sale of equity method in OncoCyte
Corporation (“OncoCyte”)   -   546   -   546 
Unrealized loss on marketable equity securities   (2,003)   (4,458)   (7,487)   (3,134)
Unrealized (loss)/gain on equity method investment in OncoCyte
at fair value   -   (8,287)   -   8,001 
Unrealized gain on equity method investment in Asterias at fair
value   -   -   -   6,744 
Unrealized gain on warrant liability   55   79   84   350 
Other income, net   351   582   175   2,270 

Total other (expense) income, net   (1,225)   (9,084)   (2,343)   18,110 
LOSS BEFORE INCOME TAXES   (7,950)   (17,506)   (22,908)   (13,894)
                 

Deferred income tax benefit   178   991   178   6,623 
                 
NET LOSS   (7,772)   (16,515)   (22,730)   (7,271)
                 

Net loss attributable to noncontrolling interest   12   10   49   44 
                 
NET LOSS ATTRIBUTABLE TO LINEAGE CELL
THERAPEUTICS, INC.  $ (7,760)  $ (16,505)  $ (22,681)  $ (7,227)
                 
NET LOSS PER COMMON SHARE:                 
BASIC  $ (0.05)  $ (0.11)  $ (0.15)  $ (0.05)
DILUTED  $ (0.05)  $ (0.11)  $ (0.15)  $ (0.05)
                 
WEIGHTED AVERAGE NUMBER OF COMMON SHARES
OUTSTANDING:                 
BASIC   149,973   149,659   149,868   144,097 
DILUTED   149,973   149,659   149,868   144,097 

 
See accompanying notes to the condensed consolidated interim financial statements.
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LINEAGE CELL THERAPEUTICS, INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE LOSS

(IN THOUSANDS)
(UNAUDITED)

 

  
Three Months Ended

September 30,   
Nine Months Ended

September 30,  
  2020   2019   2020   2019  

NET LOSS  $ (7,772)  $ (16,515)  $ (22,730)  $ (7,271)
Other comprehensive loss, net of tax:                 

Foreign currency translation adjustment, net of tax   (335)   (564)   (140)   (1,783)
COMPREHENSIVE LOSS   (8,107)   (17,079)   (22,870)   (9,054)

Less: Comprehensive loss attributable to noncontrolling interest   12   10   49   44 
COMPREHENSIVE LOSS ATTRIBUTABLE TO LINEAGE
CELL THERAPEUTICS, INC. COMMON SHAREHOLDERS  $ (8,095)  $ (17,069)  $ (22,821)  $ (9,010)

 
See accompanying notes to the condensed consolidated interim financial statements.
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LINEAGE CELL THERAPEUTICS, INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(IN THOUSANDS)
(UNAUDITED)

 

  
Nine Months Ended

September 30,  
  2020   2019  
CASH FLOWS FROM OPERATING ACTIVITIES:         
Net loss attributable to Lineage Cell Therapeutics, Inc.  $ (22,681)  $ (7,227)
Net loss allocable to noncontrolling interest   (49)   (44)
Adjustments to reconcile net loss attributable to Lineage Cell Therapeutics, Inc. to net cash used in
operating activities:         

Unrealized gain on equity method investment in OncoCyte at fair value   -   (8,001)
Unrealized gain on equity method investment in Asterias at fair value   -   (6,744)
Gain on sale of marketable securities   (3,848)   (2,601)
Unrealized loss on marketable equity securities   7,487   3,134 
Deferred income tax benefit   (178)   (6,623)
Depreciation expense, including amortization of leasehold improvements   623   766 
Amortization of right-of-use asset   47   59 
Amortization of intangible assets   1,080   1,500 
Stock-based compensation   1,733   2,961 
Common stock issued for services   59   - 
Gain on write-off and sales of assets   (154)   - 
Change in unrealized gain on warrant liability   (84)   (349)
Write-off of security deposit   150   - 
Amortization of deferred license fee   (200)   - 
Foreign currency remeasurement and other gain   (116)   (1,911)

Changes in operating assets and liabilities:         
Accounts and grants receivable, net   44   634 
Accrued interest receivable   (1,008)   (1,134)
Receivables from OncoCyte and AgeX, net of payables   7   1,948 
Prepaid expenses and other current assets   1,634   (136)
Accounts payable and accrued liabilities   1,342   (2,788)
Deferred revenue and other liabilities   -   132 

Net cash used in operating activities   (14,112)   (26,424)
         
CASH FLOWS FROM INVESTING ACTIVITIES:         

Proceeds from the sale of OncoCyte common shares   10,941   10,738 
Proceeds from the sale of AgeX common shares   1,196   1,586 
Proceeds from the sale of Hadasit common shares   3   1,231 
Cash and cash equivalents acquired in the Asterias Merger   -   3,117 
Purchase of equipment and other assets   (40)   (433)
Proceeds from sale of equipment   18   - 
Security deposits and other   18   (2)

Net cash provided by investing activities   12,136   16,237 
         
CASH FLOWS FROM FINANCING ACTIVITIES:         

Proceeds from payment of Juvenescence promissory note   24,624   - 
Common shares received and retired for employee taxes paid   (19)   (101)
Reimbursement from landlord on tenant improvements   -   750 
Proceeds from sales of common shares   -   103 
Payments for offering costs   (53)   - 
Repayment of financing lease liabilities   (24)   (20)
Proceeds from Paycheck Protection Program (“PPP”) Loan (Note 8)   523   - 
Proceeds from sale of subsidiary warrants   -   (40)
Repayment of principal portion of promissory notes   -   (70)

Net cash provided by financing activities   25,051   622 
Effect of exchange rate changes on cash, cash equivalents and restricted cash   (36)   128 
NET INCREASE (DECREASE) IN CASH, CASH EQUIVALENTS AND RESTRICTED CASH   23,039   (9,437)
CASH, CASH EQUIVALENTS AND RESTRICTED CASH:         

At beginning of the period   10,096   24,399 
At end of the period  $ 33,135  $ 14,962 

 
See accompanying notes to the condensed consolidated interim financial statements.
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LINEAGE CELL THERAPEUTICS, INC. AND SUBSIDIARIES
NOTES TO THE CONDENSED CONSOLIDATED INTERIM FINANCIAL STATEMENTS

(UNAUDITED)
 

1. Organization and Business Overview
 
Lineage is a clinical-stage biotechnology company developing novel cell therapies for unmet medical needs. Lineage’s focus is to develop therapies

for degenerative retinal diseases, neurological conditions associated with demyelination, and aiding the body in detecting and combating cancer.
Specifically, Lineage is testing therapies to treat dry age-related macular degeneration, spinal cord injuries, and non-small cell lung cancer. Lineage’s
programs are based on its proprietary cell-based therapy platform and associated development and manufacturing capabilities. From this platform Lineage
develops and manufactures specialized, terminally differentiated human cells from its pluripotent and progenitor cell starting materials. These differentiated
cells are transplanted into a patient either to replace or support cells that are dysfunctional or absent due to degenerative disease or traumatic injury, or
administered as a means of helping the body mount an effective immune response to cancer.

 
Lineage has three allogeneic, or “off-the-shelf,” cell therapy programs in clinical development:
 

 ● OpRegen®, a retinal pigment epithelium cell replacement therapy currently in a Phase 1/2a multicenter clinical trial for the treatment of
advanced dry age-related macular degeneration (“AMD”) with geographic atrophy. There currently are no therapies approved by the U.S.
Food and Drug Administration (“FDA”) for dry AMD, which accounts for approximately 85-90% of all AMD cases and is the leading
cause of blindness in people over the age of 60.

   
 ● OPC1, an oligodendrocyte progenitor cell therapy currently in a Phase 1/2a multicenter clinical trial for acute spinal cord injuries

(“SCI”). This clinical trial has been partially funded by the California Institute for Regenerative Medicine.
   
 ● VAC2, a cancer immunotherapy of antigen-presenting dendritic cells currently in a Phase 1 clinical trial in non-small cell lung cancer.

This clinical trial is being funded and conducted by Cancer Research UK, the world’s largest independent cancer research charity.
 
Lineage also is seeking to create value from additional assets, such as from patents or non-clinical candidates, including seeking to identify a

commercialization or development partner for Renevia®. Renevia is a proprietary three-dimensional scaffold designed to support adipose tissue transplants
that was granted a Conformité Européenne (“CE”) Mark in September 2019.

 
Asterias Merger

 
On November 7, 2018, Lineage, Asterias Biotherapeutics, Inc. (“Asterias”) and Patrick Merger Sub, Inc., a wholly owned subsidiary of Lineage,

entered into an Agreement and Plan of Merger (the “Merger Agreement”) whereby Lineage agreed to acquire all of the outstanding common stock of
Asterias in a stock-for-stock transaction (the “Asterias Merger”).
 

On March 7, 2019, the shareholders of each of Lineage and Asterias approved the Merger Agreement. Prior to the Asterias Merger, Lineage owned
approximately 38% of Asterias’ issued and outstanding common stock and accounted for Asterias as an equity method investment.

 
On March 8, 2019, the Asterias Merger closed with Asterias surviving as a wholly owned subsidiary of Lineage. The former stockholders of

Asterias (other than Lineage) received 0.71 common shares of Lineage for every share of Asterias common stock they owned. Lineage issued 24,695,898
common shares, including 58,085 shares issued in respect of restricted stock units issued by Asterias that immediately vested in connection with the closing
of the Asterias Merger. The aggregate dollar value of such shares, based on the closing price of Lineage common shares on March 8, 2019, was $32.4
million. Lineage also assumed warrants to purchase shares of Asterias common stock.

 
The Asterias Merger has been accounted for using the acquisition method of accounting in accordance with Accounting Standards Codification

(“ASC”) Topic 805, Business Combinations, which requires, among other things, that the assets and liabilities assumed be recognized at their fair values as
of the acquisition date.

 
See Note 3 for a full discussion of the Asterias Merger.
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Investment in OncoCyte
 
Lineage has significant equity holdings in OncoCyte Corporation (“OncoCyte”), a publicly traded molecular diagnostic company (NYSE American:

OCX), which Lineage founded and, in the past, was a majority-owned consolidated subsidiary until February 17, 2017, when Lineage deconsolidated
OncoCyte’s financial statements. OncoCyte is focused on developing and commercializing laboratory-developed tests to serve unmet medical needs across
the cancer care continuum. As of September 30, 2020, Lineage owned approximately 3.6 million shares of OncoCyte common stock, or 5.4% of its
outstanding shares (see Note 4).

 
2. Basis of Presentation, Liquidity and Summary of Significant Accounting Policies
 

The unaudited condensed consolidated interim financial statements presented herein, and discussed below, have been prepared in accordance with
GAAP for interim financial information and with the instructions to Form 10-Q and Article 8 of Regulation S-X. In accordance with those rules and
regulations certain information and footnote disclosures normally included in comprehensive consolidated financial statements have been condensed or
omitted. The condensed consolidated balance sheet as of December 31, 2019 was derived from the audited consolidated financial statements at that date,
but does not include all the information and footnotes required by GAAP. These condensed consolidated interim financial statements should be read in
conjunction with the audited consolidated financial statements and notes thereto included in Lineage’s Annual Report on Form 10-K for the year ended
December 31, 2019.
 

The accompanying condensed consolidated interim financial statements, in the opinion of management, include all adjustments, consisting only of
normal recurring adjustments, necessary for a fair presentation of Lineage’s financial condition and results of operations. The condensed consolidated
results of operations are not necessarily indicative of the results to be expected for any other interim period or for the entire year.
 

Principles of consolidation
 
Lineage’s condensed consolidated interim financial statements include the accounts of its subsidiaries. All material intercompany accounts and

transactions have been eliminated in consolidation. The following table reflects Lineage’s ownership, directly or through one or more subsidiaries, of the
outstanding shares of its operating subsidiaries as of September 30, 2020.

 

Subsidiary  Field of Business  
Lineage

Ownership   Country
Asterias BioTherapeutics, Inc.

 
Cell therapy clinical development programs in spinal cord
injury and oncology   100%  USA

Cell Cure Neurosciences Ltd.
(“Cell Cure”)  Products to treat age-related macular degeneration   99% (1)  Israel

ES Cell International Pte. Ltd.
(“ESI”)  

Stem cell products for research, including clinical grade cell
lines produced under cGMP   100%  Singapore

OrthoCyte Corporation
 

Developing bone grafting products for orthopedic diseases and
injuries   99.8%  USA

 
(1) Includes shares owned by Lineage and ESI.
 

As of September 30, 2020, Lineage consolidated its direct and indirect wholly owned or majority-owned subsidiaries because Lineage has the ability
to control their operating and financial decisions and policies through its ownership, and the noncontrolling interest is reflected as a separate element of
shareholders’ equity on Lineage’s consolidated balance sheets.
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Liquidity
 
Since inception, Lineage has incurred significant operating losses and has funded its operations primarily through sale of common stock of AgeX

Therapeutics, Inc. (“AgeX”) and OncoCyte, both former subsidiaries, sale of common stock of Hadasit Bio-Holdings (“HBL”), receipt of research grants,
royalties from product sales, license revenues, sales of research products and issuance of equity securities.

 
On May 1, 2020, Lineage entered into a Controlled Equity OfferingSM Sales Agreement (the “Sales Agreement”) with Cantor Fitzgerald & Co., as

sales agent (“Cantor Fitzgerald”), pursuant to which Lineage may, but is not obligated to, raise up to $25.0 million through the sale of common shares from
time to time in at-the-market transactions under the Sales Agreement. As of September 30, 2020, no sales had been made under the Sales Agreement.

 
At September 30, 2020, Lineage had an accumulated deficit of approximately $296.1 million, working capital of $32.0 million and shareholders’

equity of $90.2 million. Lineage has evaluated its projected cash flows and believes that its $38.0 million of cash, cash equivalents and marketable equity
securities are sufficient to fund Lineage’s planned operations for at least the next twelve months from the issuance date of the condensed consolidated
financial statements included herein. If Lineage needs near term working capital or liquidity to supplement its cash and cash equivalents for its operations,
Lineage may sell some, or all, of its marketable equity securities, as necessary.

 
On March 8, 2019, Asterias became Lineage’s wholly owned subsidiary, and Lineage began consolidating Asterias’ operations and results with its

operations and results (see Note 3). Lineage has made extensive reductions in headcount and reduced non-clinical related spend, in each case, as compared
to Asterias’ operations before the Asterias Merger.

 
Lineage’s projected cash flows are subject to various risks and uncertainties, and the unavailability or inadequacy of financing to meet future capital

needs could force Lineage to modify, curtail, delay, or suspend some or all aspects of its planned operations. Lineage’s determination as to when it will seek
new financing and the amount of financing that it will need will be based on Lineage’s evaluation of the progress it makes in its research and development
programs, any changes to the scope and focus of those programs, any changes in grant funding for certain of those programs, and projection of future costs,
revenues, and rates of expenditure. Lineage’s ability to raise additional funds may be adversely impacted by deteriorating global economic conditions and
the disruptions to and volatility in the credit and financial markets in the United States and worldwide resulting from the ongoing COVID-19 pandemic.
Lineage may be required to delay, postpone, or cancel clinical trials or limit the number of clinical trial sites, unless it is able to obtain adequate financing.
In addition, Lineage has incurred significant costs in connection with the acquisition of Asterias and with integrating its operations. Lineage may incur
additional costs to maintain employee morale and to retain key employees. Lineage cannot assure that adequate financing will be available on favorable
terms, if at all. Sales of additional equity securities by Lineage or its subsidiaries and affiliates could result in the dilution of the interests of current
shareholders.
 

Business Combinations
 

Lineage accounts for business combinations, such as the Asterias Merger completed in March 2019, in accordance with ASC Topic 805, which
requires the purchase price to be measured at fair value. When the purchase consideration consists entirely of Lineage common shares, Lineage calculates
the purchase price by determining the fair value, as of the acquisition date, of shares issued in connection with the closing of the acquisition. Lineage
recognizes estimated fair values of the tangible assets and intangible assets acquired, including in-process research and development (“IPR&D”), and
liabilities assumed as of the acquisition date, and records as goodwill any amount of the fair value of the tangible and intangible assets acquired and
liabilities assumed in excess of the purchase price.

 
Marketable Equity Securities
 
Lineage accounts for the shares it holds in OncoCyte, AgeX and HBL as marketable equity securities in accordance with ASC 320-10-25,

Investments – Debt and Equity Securities, as amended by Accounting Standards Update (“ASU”) 2016-01, Financial Instruments–Overall: Recognition
and Measurement of Financial Assets and Financial Liabilities, further discussed below.

 
The OncoCyte and AgeX shares have readily determinable fair values quoted on the NYSE American under trading symbols “OCX” and “AGE”.

The HBL shares have a readily determinable fair value quoted on the Tel Aviv Stock Exchange (“TASE”) under trading symbol “HDST” where share
prices are denominated in New Israeli Shekels (NIS).
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Prior to September 11, 2019, Lineage accounted for its OncoCyte shares held at fair value, using the equity method of accounting. On September 11,

2019, Lineage’s ownership percentage decreased from 24% to 16% when it sold 4.0 million shares of OncoCyte common stock. Accordingly, as the
ownership percentage was reduced to less than 20%, Lineage is no longer considered to exercise significant influence over OncoCyte and is now
accounting for its OncoCyte holdings as marketable equity securities. Prior to the Asterias Merger completed on March 8, 2019, Lineage accounted for its
Asterias shares held at fair value, using the equity method of accounting.
 

Revenue Recognition
 
Lineage recognizes revenue in accordance with Financial Accounting Standards Board (“FASB”) Accounting Standards Update (“ASU”) ASU

2014-09, Revenues from Contracts with Customers (Topic 606), and in a manner that depicts the transfer of control of a product or a service to a customer
and reflects the amount of the consideration it is entitled to receive in exchange for such product or service. In doing so, Lineage follows a five-step
approach: (i) identify the contract with a customer; (ii) identify the performance obligations in the contract; (iii) determine the transaction price; (iv)
allocate the transaction price to the performance obligations; and (v) recognize revenue when (or as) the customer obtains control of the product or service.
Lineage considers the terms of a contract and all relevant facts and circumstances when applying the revenue recognition standard. Lineage applies the
revenue recognition standard, including the use of any practical expedients, consistently to contracts with similar characteristics and in similar
circumstances.

 
Lineage’s largest source of revenue is currently related to government grants. In applying the provisions of ASU 2014-09, Lineage has determined

that government grants are out of the scope of ASU 2014-09 because the government entities do not meet the definition of a “customer,” as defined by
ASU 2014-09, as there is not considered to be a transfer of control of good or services to the government entities funding the grant. Lineage has, and will
continue to, account for grants received to perform research and development services in accordance with ASC 730-20, Research and Development
Arrangements, which requires an assessment, at the inception of the grant, of whether the grant is a liability or a contract to perform research and
development services for others. If Lineage or a subsidiary receiving the grant is obligated to repay the grant funds to the grantor regardless of the outcome
of the research and development activities, then Lineage is required to estimate and recognize that liability. Alternatively, if Lineage or a subsidiary
receiving the grant is not required to repay, or if it is required to repay the grant funds only if the research and development activities are successful, then
the grant agreement is accounted for as a contract to perform research and development services for others, in which case, grant revenue is recognized
when the related research and development expenses are incurred (see Note 15).

 
Deferred grant revenues represent grant funds received from the governmental funding agencies for which the allowable expenses have not yet been

incurred as of the balance sheet date reported. As of September 30, 2020, deferred grant revenue was $46,000.
 
Basic and diluted net income (loss) per share attributable to common shareholders
 
Basic earnings per share is calculated by dividing net income or loss attributable to Lineage common shareholders by the weighted average number

of common shares outstanding, net of unvested restricted stock or restricted stock units, subject to repurchase by Lineage, if any, during the period. Diluted
earnings per share is calculated by dividing the net income or loss attributable to Lineage common shareholders by the weighted average number of
common shares outstanding, adjusted for the effects of potentially dilutive common shares issuable under outstanding stock options and warrants, using the
treasury-stock method, convertible preferred stock, if any, using the if-converted method, and treasury stock held by subsidiaries, if any.
 

For the three and nine months ended September 30, 2020 and 2019, respectively, Lineage reported a net loss attributable to common shareholders,
and therefore, all potentially dilutive common shares were considered antidilutive for those periods.
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The following weighted average common share equivalents were excluded from the computation of diluted net income (loss) per common share for
the periods presented because including them would have been antidilutive (in thousands):

 

  
Three Months Ended

September 30,
(unaudited)

  
Nine Months Ended

September 30,
(unaudited)

 

  2020   2019   2020   2019  
Stock options   17,058   15,941   16,391   15,332 
Lineage Warrants (1) (Note 3)   1,090    1,090    1,090    975  
Restricted stock units   123   236   141   277 
 
(1) Although the Lineage Warrants are classified as liabilities, these warrants are considered for dilutive earnings per share calculations in accordance with

ASC 260, Earnings Per Share, and determined to be anti-dilutive for the period presented.
 

Restricted Cash
 
In accordance with ASU 2016-18, Statement of Cash Flows (Topic 230): Restricted Cash, Lineage explains the change during the period in the total

of cash, cash equivalents and restricted cash, and includes restricted cash with cash and cash equivalents when reconciling the beginning-of-period and end-
of-period total amounts shown on the condensed consolidated statements of cash flows.

 
The following table provides a reconciliation of cash, cash equivalents, and restricted cash reported within the condensed consolidated balance sheet

dates that comprise the total of the same such amounts shown in the condensed consolidated statements of cash flows for all periods presented herein (in
thousands):

 
 

  
September 30,

2020   
December 31,

2019  
  (unaudited)     
Cash and cash equivalents  $ 32,565  $ 9,497 
Restricted cash included in deposits and other long-term assets
(see Note 15)   570   599 
Total cash, cash equivalents, and restricted cash as shown in the
condensed consolidated statements of cash flows  $ 33,135  $ 10,096 

  
Lease accounting and impact of adoption of the new lease standard
 
On January 1, 2019, Lineage adopted ASU 2016-02, Leases (Topic 842, “ASC 842”) and its subsequent amendments affecting Lineage: (i) ASU

2018-10, Codification Improvements to Topic 842, Leases; and (ii) ASU 2018-11, Leases (Topic 842): Targeted improvements, using the modified
retrospective method.

 
Lineage management determines if an arrangement is a lease at inception. Leases are classified as either financing or operating, with classification

affecting the pattern of expense recognition in the consolidated statements of operations. When determining whether a lease is a finance lease or an
operating lease, ASC 842 does not specifically define criteria to determine “major part of remaining economic life of the underlying asset” and
“substantially all of the fair value of the underlying asset.” For lease classification determination, Lineage continues to use: (i) greater than or equal to 75%
to determine whether the lease term is a major part of the remaining economic life of the underlying asset; and (ii) greater than or equal to 90% to
determine whether the present value of the sum of lease payments is substantially all of the fair value of the underlying asset. Under the available practical
expedients, Lineage accounts for the lease and non-lease components as a single lease component. Lineage recognizes right-of-use (“ROU”) assets and
lease liabilities for leases with terms greater than twelve months in the condensed consolidated balance sheet.
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ROU assets represent Lineage’s right to use an underlying asset during the lease term and lease liabilities represent Lineage’s obligation to make

lease payments arising from the lease. Operating lease ROU assets and liabilities are recognized at commencement date based on the present value of lease
payments over the lease term. As most of Lineage’s leases do not provide an implicit rate, Lineage uses its incremental borrowing rate based on the
information available at commencement date in determining the present value of lease payments. Lineage uses the implicit rate when readily determinable.
The operating lease ROU asset also includes any lease payments made and excludes lease incentives. Lineage’s lease terms may include options to extend
or terminate the lease when it is reasonably certain that Lineage will exercise that option. Lease expense for lease payments is recognized on a straight-line
basis over the lease term.

 
Operating leases are included as right-of-use assets in property and equipment (see Note 6), and ROU lease liabilities, current and long-term, in the

condensed consolidated balance sheets. Financing leases are included in property and equipment, and in financing lease liabilities, current and long-term, in
Lineage’s condensed consolidated balance sheets.

 
In connection with the adoption on ASC 842 on January 1, 2019, Lineage derecognized net book value of leasehold improvements and

corresponding lease liabilities of $1.9 million and $2.0 million, respectively, which was the carrying value of certain operating leases as of December 31,
2018, included in property and equipment and lease liabilities, respectively, recorded pursuant to build to suit lease accounting under the previous ASC 840
lease standard. The derecognition of these amounts from the superseded ASC 840 lease standard was offset by a cumulative effect adjustment of $0.1
million as a reduction of Lineage’s accumulated deficit on January 1, 2019. These build to suit leases were primarily related to Lineage’s prior leases in
Alameda, California and Cell Cure’s leases in Jerusalem, Israel (See Note 15). ASC 842 requires build to suit leases recognized on Lineage’s consolidated
balance sheets as of December 31, 2018 to be derecognized upon the adoption of the new lease standard and be recognized in accordance with the new
standard on January 1, 2019.

 
The adoption of ASC 842 had a material impact in Lineage’s consolidated balance sheets, with the most significant impact resulting from the

recognition of ROU assets and lease liabilities for operating leases with remaining terms greater than twelve months on the adoption date. Lineage’s
accounting for financing leases (previously referred to as “capital leases”) remained substantially unchanged (see Note 15).
 

Recently Adopted Accounting Pronouncements
 
In August 2018, the FASB issued ASU 2018-13, Fair Value Measurement (Topic 820): Disclosure Framework – Changes to the Disclosure

Requirements for Fair Value Measurement, which modifies certain disclosure requirements for reporting fair value measurements. ASU 2018-13 is
effective for fiscal years, and interim periods within those fiscal years, beginning after December 15, 2019. Lineage adopted this standard on January 1,
2020 and it did not have a significant impact on our consolidated financial statements.

 
Recently Issued Accounting Pronouncements Not Yet Adopted - The recently issued accounting pronouncements applicable to Lineage that are not

yet effective should be read in conjunction with the recently issued accounting pronouncements, as applicable and disclosed in Lineage’s Annual Report on
Form 10-K for the year ended December 31, 2019.

 
In December 2019, the FASB issued ASU 2019-12, Simplifying the Accounting for Income Taxes. The ASU enhances and simplifies various aspects

of the income tax accounting guidance in ASC 740 and removes certain exceptions for recognizing deferred taxes for investments, performing intraperiod
allocation and calculating income taxes in interim periods. The ASU also adds guidance to reduce complexity in certain areas, including recognizing
deferred taxes for tax goodwill and allocating taxes to members of a consolidated group. This ASU is effective for fiscal years beginning after December
15, 2020, and interim periods within those fiscal years with early adoption permitted. Lineage is currently evaluating the impact the adoption of this
guidance may have on its consolidated financial statements.

 
In June 2016, the FASB issued ASU 2016-13, Financial Instruments – Credit Losses (Topic 326): Measurement of Credit Losses on Financial

Instruments. ASU 2016-13 is intended to provide financial statement users with more decision-useful information about the expected credit losses on
financial instruments and other commitments and requires consideration of a broader range of reasonable and supportable information to inform credit loss
estimates. ASU 2016-13 is effective for Lineage beginning January 1, 2023. Lineage has not yet completed its assessment of the impact of the new
standard on its consolidated financial statements.
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3. Asterias Merger
 

On March 8, 2019, the Asterias Merger closed with Asterias surviving as a wholly owned subsidiary of Lineage. The former stockholders of
Asterias (other than Lineage) received 0.71 common shares of Lineage (the “Merger Consideration”) for every share of Asterias common stock they owned
(the “Merger Exchange Ratio”). Lineage issued 24,695,898 common shares, including 58,085 shares issued in respect of restricted stock units issued by
Asterias that immediately vested in connection with the closing of the Asterias Merger. The fair value of such shares, based on the closing price of Lineage
common shares on March 8, 2019, was $32.4 million.

 
In connection with the closing of the Asterias Merger, Lineage assumed outstanding warrants to purchase shares of Asterias common stock, as

further discussed below and in Note 11, and assumed sponsorship of the Asterias 2013 Equity Incentive Plan (see Note 12). All stock options to purchase
shares of Asterias common stock outstanding immediately prior to the closing of the Asterias Merger were canceled at the closing for no consideration.
 

As of March 8, 2019, the assets and liabilities of Asterias have been included in the condensed consolidated balance sheet of Lineage. The results of
operations of Asterias from March 8, 2019 through December 31, 2019 have been included in the condensed consolidated statement of operations of
Lineage for the year ended December 31, 2019.

 
Calculation of the purchase price
 
The calculation of the purchase price for the Asterias Merger and the Merger Consideration transferred on March 8, 2019 was as follows (in

thousands, except for share and per share amounts):
 

  

Lineage
(38% ownership

interest)   

Shareholders
other than Lineage
(approximate 62%
ownership interest)   Total  

Outstanding Asterias common stock as of March 8, 2019   21,747,569   34,783,333(1)  56,530,902(1)
Exchange ratio   0.710   0.710   0.710 
             
Lineage common shares issuable   15,440,774(2)  24,695,898(3)  40,136,672 
Per share price of Lineage common shares as of March 8, 2019  $ 1.31  $ 1.31  $ 1.31 
Purchase price (in thousands)  $ 20,227(2) $ 32,353  $ 52,580 

 
(1) Includes 81,810 shares of Asterias restricted stock unit awards that immediately vested on March 8, 2019 and converted into the right to receive

common shares of Lineage based on the Merger Exchange Ratio, resulting in 58,085 common shares of Lineage issued on March 8, 2019 as part of the
Merger Consideration. These restricted stock units were principally attributable to pre-combination services and included as part of the purchase price
in accordance with ASC 805. See Note 12 for Asterias restricted stock units that vested on the closing of the Asterias Merger attributable to post-
combination services that were recorded outside of the purchase price as an immediate charge to stock-based compensation expense.

  
(2) Estimated fair value for Lineage’s previously held 38% ownership interest in Asterias common stock is part of the total purchase price of Asterias for

purposes of the purchase price allocation under ASC 805 and for Lineage’s adjustment of its 38% interest to fair value at the effective date of the
Asterias Merger and immediately preceding the consolidation of Asterias’ results with Lineage. No actual common shares of Lineage were issued to
Lineage in connection with the Asterias Merger.

  
(3) Net of a de minimis number of fractional shares which were paid in cash.

 
12



 
 
Purchase price allocation
 
Lineage allocated the acquisition consideration to tangible and identifiable intangible assets acquired and liabilities assumed based on their

estimated fair values as of the acquisition date. The fair value of the acquired tangible and identifiable intangible assets were determined based on inputs
that are unobservable and significant to the overall fair value measurement. It is also based on estimates and assumptions made by management at the time
of the acquisition. As such, this was classified as Level 3 fair value hierarchy measurements and disclosures.

 
The allocation of the purchase price in the table below is based on our estimates of the fair values of tangible and intangible assets acquired,

including IPR&D, and liabilities assumed as of the acquisition date, with the excess recorded as goodwill (in thousands). As of December 31, 2019,
Lineage had finalized its purchase price allocation.

 
 

Assets acquired:     
Cash and cash equivalents  $ 3,117 
Prepaid expenses and other assets, current and noncurrent   660 
Machinery and equipment   308 
Long-lived intangible assets - royalty contracts   650 
Acquired in-process research and development (“IPR&D”)   46,540 
     

Total assets acquired   51,275 
 

Liabilities assumed:     
Accrued liabilities and accounts payable   982 
Liability classified warrants   867 
Deferred license revenue   200 
Long-term deferred income tax liability   10,753 
     

Total liabilities assumed   12,802 
     

Net assets acquired, excluding goodwill (a)   38,473 
     
Fair value of Lineage common shares held by Asterias (b)   3,435 
     

Total purchase price (c)   52,580 
     

Estimated goodwill (c-a-b)  $ 10,672 
 

The valuation of identifiable intangible assets and their estimated useful lives are as follows (in thousands, except for useful life):
 

  
Asset Fair

Value   
Useful Life

(Years)  
  (in thousands, except for useful life)  

In process research and development (“IPR&D”)  $ 46,540   n/a  
Royalty contracts   650   5  
  $ 47,190     
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The following is a discussion of the valuation methods used to determine the fair value of Asterias’ significant assets and liabilities in connection
with the Asterias Merger:
 

IPR&D and Deferred Income Tax Liability - The fair value of identifiable acquired IPR&D intangible assets consisting of $31.7 million pertaining to
the OPC1 program that is currently in a Phase 1/2a clinical trial for SCI, which has been partially funded by the California Institute for Regenerative
Medicine and $14.8 million pertaining to the VAC2 program, which is an allogeneic, or “off-the-shelf,” cancer immunotherapy derived from pluripotent
stem cells for which a clinical trial in non-small cell lung cancer is being funded and sponsored by Cancer Research UK. The identification of these
intangible assets are based on consideration of historical experience and a market participant’s view further discussed below; collectively, OPC1 and VAC2
are referred to as the “AST-Clinical Programs”. These intangible assets are valued primarily through the use of a probability weighted discounted cash flow
method under the income approach further discussed below. Lineage considered Asterias’ VAC1 program, which is an autologous, or patient-specific,
cancer immunotherapy derived from the patient’s own cells, to have de minimis value due to significant risks, substantial costs and limited opportunities.

 
Lineage determined that the estimated aggregate fair value of the AST-Clinical programs was $46.5 million as of the acquisition date using a

probability weighted discounted cash flow method for each respective program. This approach estimates the probability of the AST-Clinical Programs
achieving successful completion of remaining clinical trials and related approvals into the valuation technique.

 
To calculate fair value of the AST-Clinical programs under the discounted cash flow method, Lineage used probability-weighted, projected cash

flows discounted at a rate considered appropriate given the significant inherent risks associated with cell therapy development by clinical-stage companies.
Cash flows were calculated based on estimated projections of revenues and expenses related to each respective program. Cash flows were assumed to
extend through a seven-year market exclusivity period for the OPC1 program from the date of market launch. Revenues from commercialization of the
AST-Clinical Programs were based on estimated market potential for the indication of each program. The resultant cash flows were then discounted to
present value using a weighted-average cost of capital for companies with profiles substantially similar to that of Lineage, which Lineage believes
represents the rate that market participants would use to value the assets. Lineage compensated for the phase of development of the program by applying a
probability factor to its estimation of the expected future cash flows. The projected cash flows were based on significant assumptions, including the
indications in which Lineage will pursue development of the AST-Clinical programs, the time and resources needed to complete the development and
regulatory approval, estimates of revenue and operating profit related to the program considering its stage of development, the life of the potential
commercialized product, market penetration and competition, and risks associated with achieving commercialization, including delay or failure to obtain
regulatory approvals to conduct clinical studies, failure of clinical studies, delay or failure to obtain required market clearances, and intellectual property
litigation.
 

These IPR&D assets are indefinite-lived intangible assets until the completion or abandonment of the associated research and development (“R&D”)
efforts. Once the R&D efforts are completed or abandoned, the IPR&D will either be amortized over the asset life as a finite-lived intangible asset or be
impaired, respectively, in accordance with ASC 350, Intangibles - Goodwill and Other. In accordance with ASC 350, goodwill and acquired IPR&D are
determined to have indefinite lives and, therefore, are not amortized. Instead, they are tested for impairment at least annually and between annual tests if
Lineage becomes aware of an event or a change in circumstances that would indicate the asset may be impaired.

 
Because the IPR&D (prior to completion or abandonment of the R&D) is considered an indefinite-lived asset for accounting purposes, the fair value

of the IPR&D on the acquisition date creates a deferred income tax liability (“DTL”) in accordance with ASC 740, Income Taxes (see Note 13). This DTL
is computed using the fair value of the IPR&D assets on the acquisition date multiplied by Lineage’s federal and state income tax rates. While this DTL
would reverse on impairment or sale or commencement of amortization of the related intangible assets, those events are not anticipated under ASC 740 for
purposes of predicting reversal of a temporary difference to support the realization of deferred tax assets, except for certain deferred tax assets and credit
carryforwards that are also indefinite in nature as of the closing of the Asterias Merger, which may be considered for reversal under ASC 740 as further
discussed in Note 13.
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Royalty contracts - Asterias has certain royalty revenues for “research only use” culture media for pre-clinical research applications under certain,

specific patent families under contracts which preclude the customers to sell for commercial use or for clinical trials. These royalty cash flows are
generated under certain specific patent families that Asterias previously acquired from Geron Corporation (“Geron”). Asterias pays Geron a royalty for all
royalty revenues received from these contracts. Because these patents are a subset of the clinical programs discussed above, are expected to continue to
generate revenues for Asterias and are not to be used in the OPC1 or the VAC2 programs, these patents are considered to be separate long-lived intangible
assets under ASC 805. These intangible assets are also valued primarily through the use of the discounted cash flow method under the income approach,
and will be amortized over their useful life, estimated to be five years. The discounted cash flow method estimated the amount of net royalty income that
can be expected under the contracts in future years. The amounts were based on observed historical trends in the growth of these revenue streams, and were
estimated to terminate in approximately five years, when the key patents under these contracts will begin to expire. The resulting cash flows were
discounted to the valuation date based on a rate of return that recognizes a lower level of risk associated with these assets as compared to the AST-Clinical
programs discussed above.

 
Deferred license revenue - In September 2018, Asterias and Novo Nordisk A/S (“Novo Nordisk”) entered into an option for Novo Nordisk or its

designated U.S. affiliate to license, on a non-exclusive basis, certain intellectual property related to culturing pluripotent stem cells, such as hES cells, in
suspension. Under the terms of the option, Asterias received a one-time upfront payment of $1.0 million, in exchange for a 24-month period option to
negotiate a non-exclusive license during which time Asterias has agreed to not grant any exclusive licenses inconsistent with the Novo Nordisk option. This
option was considered a performance obligation as it provided Novo Nordisk with a material right that it would not receive without entering into the
contract.

 
For business combination purposes under ASC 805, the fair value of this performance obligation to Lineage, from a market participant perspective,

was the estimated costs Lineage may incur, plus a normal profit margin for the level of effort required to perform under the contract after the acquisition
date, assuming Novo Nordisk exercised its option, including negotiation costs, legal fees, arbitration, if any, and other related costs. Management estimated
those costs, plus a normal profit margin, to be approximately $200,000 in the purchase price allocation. This amount was originally recorded as deferred
revenue and subsequently recognized as revenue in September 2020 when Novo Nordisk did not exercise the option.

 
Liability classified warrants - On May 13, 2016, in connection with a common stock offering, Asterias issued warrants to purchase 2,959,559 shares

of Asterias common stock (the “Asterias Warrants”) with an exercise price of $4.37 per share that expire on May 13, 2021. As of the closing of the Asterias
Merger, there were 2,813,159 Asterias Warrants outstanding. The Asterias Warrants contain certain provisions in the event of a Fundamental Transaction,
as defined in the warrant agreement governing the Asterias Warrants (“Warrant Agreement”), that Asterias or any successor entity will be required to
purchase, at a holder’s option, exercisable at any time concurrently with or within thirty days after the consummation of the Fundamental Transaction, the
Asterias Warrants for cash in an amount equal to the calculated value of the unexercised portion of such holder’s warrants, determined in accordance with
the Black-Scholes option pricing model with significant inputs as specified in the Warrant Agreement. The Asterias Merger was a Fundamental Transaction
for purposes of the Asterias Warrants.

 
The fair value of the Asterias Warrants was determined by using Black-Scholes option pricing models which take into consideration the probability

of the Fundamental Transaction, which for purposes of the above valuation was assumed to be at 100% and net cash settlement occurring, using the
contractual remaining term of the warrants. In applying these models, these inputs included key assumptions including the per share closing price of
Lineage common shares on March 8, 2019, volatility computed in accordance with the provisions of the Warrant Agreement and, to a large extent,
assumptions based on discussions with a majority of the holders of the Asterias Warrants since the closing of the Asterias Merger to settle the Asterias
Warrants in cash or in common shares of Lineage. Based on such discussions, Lineage believes the fair value of the Asterias Warrants as of the closing of
the Asterias Merger is not subject to change significantly, however, to the extent any Asterias Warrants that were not settled in cash or in Lineage common
shares discussed below, were automatically converted to Lineage warrants 30 days after the closing of the Asterias Merger. In April 2019, Asterias
Warrants representing approximately $372,000 in fair value were settled: $332,000 in fair value was settled in exchange for 251,835 common shares of
Lineage, and $40,000 in fair value was settled in exchange for cash. The Asterias Warrants settled in exchange for common shares of Lineage were held by
Broadwood Partners, L.P., an Asterias and Lineage shareholder. The Asterias Warrants settled in exchange for cash were held by other parties. The
remaining Asterias Warrants (representing approximately $495,000 in fair value as of March 31, 2019) were converted into warrants to purchase common
shares of Lineage using the Merger Exchange Ratio (the “Lineage Warrants”).

 
As of September 30, 2020, the total number of common shares of Lineage subject to warrants that were assumed by Lineage in connection with the

Asterias Merger was 1,089,900, with similar terms and conditions retained under the Lineage Warrants as per the original Warrant Agreements. The
Lineage Warrants have an exercise price of $6.15 per warrant share and expire on May 13, 2021.
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Fair value of Lineage common shares held by Asterias - As of March 8, 2019, Asterias held 2,621,811 common shares of Lineage as marketable
securities on its standalone financial statements. The fair value of those shares acquired by Lineage from Asterias is determined based on the $1.31 per
share closing price of Lineage common shares on March 8, 2019. Although treasury shares are not considered an asset and were retired upon Lineage’s
acquisition of Asterias, the fair value of those shares is a part of the purchase price allocation shown in the tables above. These Lineage shares were retired
at the completion of the Asterias Merger.

 
Goodwill - Goodwill is calculated as the difference between the acquisition date fair value of the consideration transferred and the values assigned

to the assets acquired and liabilities assumed. Goodwill is not amortized but is tested for impairment at least annually, or more frequently if circumstances
indicate potential impairment.

 
Depending on the structure of a particular acquisition, goodwill and identifiable intangible assets may not be deductible for tax purposes. Goodwill

recorded in the Asterias Merger is not expected to be deductible for tax purposes (see Note 13).
 
Acquisition related costs recorded in general and administrative expenses for the three months ended September 30, 2020 and 2019 were

immaterial. Acquisition related costs recorded in general and administrative expenses were $0.7 million and $4.4 million for the nine months ended
September 30, 2020 and 2019, respectively.
 

Prior to the consummation of the Asterias Merger in March 2019, Lineage elected to account for its 21.7 million shares of Asterias common stock at
fair value using the equity method of accounting. The fair value of the Asterias shares was approximately $20.2 million as of March 8, 2019, the closing
date of the Asterias Merger, based on $0.93 per share, which was calculated by multiplying: (a) $1.31, the closing price of Lineage common shares on such
date; by (b) the Merger Exchange Ratio. The fair value of the Asterias shares was approximately $13.5 million as of December 31, 2018, based on the
closing price of Asterias common stock of $0.62 per share on such date. Accordingly, Lineage recorded an unrealized gain of $6.7 million for the year
ended December 31, 2019, representing the change in fair value of Asterias common stock from December 31, 2018 to March 8, 2019. All share prices
were determined based on the closing price of Lineage or Asterias common stock on the NYSE American on the applicable dates.

 
Asterias Merger Related Litigation - See Note 15 Commitments and Contingencies for discussion regarding litigation related to the Asterias Merger.
 

4. Accounting for Common Stock of OncoCyte, at Fair Value
 
Prior to September 11, 2019, Lineage elected to account for its shares of OncoCyte common stock at fair value using the equity method of

accounting. Lineage sold 2.25 million shares of OncoCyte common stock for net proceeds of $4.2 million in July 2019. Accordingly, Lineage’s ownership
in OncoCyte was reduced from 28% to 24%. Lineage sold an additional 4.0 million shares of OncoCyte common stock for net proceeds of $6.5 million on
September 11, 2019. Lineage’s ownership in OncoCyte was further reduced to 16% at this time. Effective September 11, 2019, Lineage began accounting
for its shares of OncoCyte common stock as marketable equity securities. The calculation of fair value is the same under the equity method and as a
marketable equity security.

 
As of December 31, 2019, Lineage owned approximately 8.4 million shares of OncoCyte common stock. These shares had a fair value of $19.0

million, based on the closing price of OncoCyte of $2.25 per share on December 31, 2019. During the nine months ended September 30, 2020, Lineage
sold approximately 4.8 million shares of OncoCyte common stock for net proceeds of $10.9 million.

 
As of September 30, 2020, Lineage owned approximately 3.6 million shares of OncoCyte common stock, or 5.4%, which had a fair value of

approximately $5.0 million, based on the closing price of OncoCyte of $1.39 per share on September 30, 2020.
 
For the three months ended September 30, 2020, Lineage recorded an unrealized loss of $1.9 million related to the remaining shares owned by

Lineage at September 30, 2020 and the decrease in OncoCyte’s stock price from $1.91 at June 30, 2020 to $1.39 at September 30, 2020. For the three
months ended September 30, 2019, Lineage recorded a realized gain of $0.6 million due to sales of OncoCyte shares in the period. Lineage also recorded
an unrealized loss of $8.7 million due to the decrease in OncoCyte’s stock price from $2.49 per share at June 30, 2019 to $2.10 per share at September 30,
2019. $8.3 million of the unrealized loss was recorded as an unrealized loss on an equity method investment as it was prior to September 11, 2019; the
remaining $0.4 million was recorded as an unrealized loss on marketable equity securities.
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For the nine months ended September 30, 2020, Lineage recorded a realized gain of $3.1 million due to sales of OncoCyte shares in the period. In

the same period, Lineage also recorded an unrealized loss of $6.1 million related to its OncoCyte shares. The unrealized loss is comprised of $3.7 million
related to the difference between the book cost basis of OncoCyte shares sold in the period versus the applicable prior month’s ending OncoCyte stock
price and an additional $2.4 million related to the shares remaining at September 30, 2020 and the decrease in OncoCyte’s stock price from $2.25 at
December 31, 2019 to $1.39 at September 30, 2020. For the nine months ended September 30, 2019, Lineage recorded a realized gain of $0.6 million due
to sales of OncoCyte shares in the period. Lineage also recorded an unrealized gain of $7.6 million due to the increase in OncoCyte’s stock price from
$1.38 per share at December 31, 2018 to $2.10 per share at September 30, 2019. $8.0 million of the unrealized gain was recorded as an unrealized gain on
an equity method investment as it was prior to September 11, 2019; the remaining $0.4 million was recorded as an unrealized loss on marketable equity
securities.

 
All share prices are determined based on the closing price of OncoCyte common stock on the NYSE American on the applicable dates, or the last

day of trading of the applicable quarter, if the last day of a quarter fell on a weekend.
 

5. Sale of Significant Ownership Interest in AgeX to Juvenescence Limited
 

On August 30, 2018, Lineage entered into a Stock Purchase Agreement with Juvenescence Limited and AgeX, pursuant to which Lineage sold 14.4
million shares of common stock of AgeX to Juvenescence for $3.00 per share, or an aggregate purchase price of $43.2 million (the “Purchase Price”).
Juvenescence paid $10.8 million of the Purchase Price at closing, issued an unsecured convertible promissory note dated August 30, 2018 in favor of
Lineage for $21.6 million (the “Promissory Note”), and paid $10.8 million on November 2, 2018. The Stock Purchase Agreement contains customary
representations, warranties and indemnities from Lineage relating to the business of AgeX, including an indemnity cap of $4.3 million, which is subject to
certain exceptions. In connection with the sale, Lineage also entered into a Shared Facilities Agreement with AgeX (see Note 10).
 

The Promissory Note bore interest at 7% per annum, with principal and accrued interest payable at maturity on August 30, 2020. The Promissory
Note was paid in full on August 28, 2020.

 
For the three and nine months ended September 30, 2020, Lineage recognized $252,000 and $1,008,000, respectively, in interest income on the

Promissory Note.
 
The Shared Facilities Agreement was terminated on July 31, 2019 with respect to the use of Lineage’s office and laboratory facilities and September

30, 2019 with respect to all other remaining shared services.
 

6. Property and Equipment, Net
 

At September 30, 2020 and December 31, 2019, property and equipment was comprised of the following (in thousands):
 

  
September 30,

2020   
December 31,

2019  
  (unaudited)     
Equipment, furniture and fixtures  $ 4,084  $ 4,148 
Leasehold improvements   2,863   2,862 
Right-of-use assets (1)   3,992   5,756 
Accumulated depreciation and amortization   (6,090)   (4,591)
Property and equipment, net  $ 4,849  $ 8,175 
 
(1) Lineage adopted ASC 842 on January 1, 2019. For additional information on this standard and right-of-use assets and liabilities (see Notes 2 and 15).
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Property and equipment at September 30, 2020 and December 31, 2019 includes $80,000 and $96,000 in financing leases, respectively. In
September 2020, Lineage terminated its leases in Alameda and entered into a new lease for a reduced amount of square footage. This resulted in a
reduction to right-of-use assets of approximately $1.8 million. See additional information in Note 15.

 
Depreciation and amortization expense amounted to $200,000 and $253,000 for the three months ended September 30, 2020 and 2019, and $623,000

and $766,000 for the nine months ended September 30, 2020 and 2019, respectively. During the three and nine months ended September 30, 2020, Lineage
sold equipment with net book values of $39,000 and $52,000, respectively, and recognized losses of $32,000 and $34,000, respectively. Additionally,
Lineage sold non-capitalized assets for a net gain of $67,000. Both the gain and losses are included in research and development expenses on the statement
of operations.
 
7. Goodwill and Intangible Assets, Net

 
At September 30, 2020 and December 31, 2019, goodwill and intangible assets, net consisted of the following (in thousands):
 

  September 30, 2020   December 31, 2019  
  (unaudited)     
Goodwill(1)  $ 10,672  $ 10,672 
         
Intangible assets:         

Acquired IPR&D - OPC1 (from the Asterias Merger)(2)  $ 31,700  $ 31,700 
Acquired IPR&D - VAC2 (from the Asterias Merger)(2)   14,840   14,840 

Intangible assets subject to amortization:         
Acquired patents   18,953   18,953 
Acquired royalty contracts(2)   650   650 

Total intangible assets   66,143   66,143 
Accumulated amortization   (18,976)   (17,895)

Intangible assets, net  $ 47,167  $ 48,248 
 
(1) Goodwill represents the excess of the purchase price over the fair value of the net tangible and identifiable intangible assets acquired and liabilities

assumed in the Asterias Merger (see Note 3).
  
(2) See Note 3 for information on the Asterias Merger which was consummated on March 8, 2019.

 
Amortization recognized in research and development expenses was $0.2 million and $0.5 million for the three months ended September 30, 2020

and 2019, and $1.0 million and $1.4 million for the nine months ended September 30, 2020 and 2019, respectively.
 
8. Accounts Payable and Accrued Liabilities
 

At September 30, 2020 and December 31, 2019, accounts payable and accrued liabilities consisted of the following (in thousands):
 

  September 30, 2020   December 31, 2019  
  (unaudited)     

Accounts payable  $ 3,155  $ 2,427 
Accrued compensation   1,504   1,549 
Accrued liabilities   2,027   1,246 
PPP loan payable   523   - 
Other current liabilities   5   4 
Total  $ 7,214  $ 5,226 
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Accounts payable includes $0.6 million and accrued expenses includes $1.0 million for a total of $1.6 million (£1.25 million) related to the signature
fee owed to Cancer Research UK, as described in Note 15.

 
PPP Loan Payable

 
In April 2020, Lineage received a loan for $523,000 from Axos Bank under the PPP contained within the new Coronavirus Aid, Relief and

Economic Security (“CARES”) Act. The PPP loan has a term of two years, is unsecured, and is guaranteed by the U.S. Small Business Administration
(“SBA”). The loan carries a fixed interest rate of one percent per annum, with the first six months of interest deferred. Under the CARES Act and Paycheck
Protection Program Flexibility Act, Lineage will be eligible to apply for forgiveness of all loan proceeds used to pay payroll costs, rent, utilities and other
qualifying expenses during the 24-week period following receipt of the loan, provided that Lineage maintains its employment and compensation within
certain parameters during such period. Not more than 40% of the forgiven amount may be for non-payroll costs. If the conditions outlined in the PPP loan
program are adhered to by Lineage, all or part of such loan could be forgiven. Lineage believes that all or a substantial portion of the PPP loan is eligible
for forgiveness within one year and classifies the loan as a short-term liability. However, Lineage cannot provide any assurance whether the PPP loan will
ultimately be forgiven by the SBA. Any forgiven amounts will not be included in Lineage’s taxable income. Lineage applied for full forgiveness of the PPP
loan on September 30, 2020.

 
2019 Separation Payments

 
In connection with the Asterias Merger, several Asterias employees were terminated as of the Asterias Merger date. Three of these employees had

employment agreements with Asterias which entitled them to change in control and separation payments in the aggregate of $2.0 million, which such
conditions were met on the Asterias Merger date. Accordingly, $2.0 million was accrued and recorded in general and administrative expenses on the merger
date and paid in April 2019.
 

Additionally, Lineage entered into a plan of termination with substantially all other previous employees of Asterias with potential separation
payments in the aggregate of $0.5 million. Termination dates for these individuals ranged from May 31, 2019 to June 28, 2019. These employees were
required to provide services related to the transition and be an employee of the combined company as of their date of termination in order to receive
separation benefits. Since the employees were required to render future services after the merger date, Lineage recorded the aggregate liability ratably over
their respective service periods from the Asterias Merger date through the above termination dates, in accordance with ASC 420, Exit or Disposal Cost
Obligations. All payments were completed by July 31, 2019.

 
In connection with the relocation of Lineage’s corporate headquarters to Carlsbad, California, discussed in Note 15, Lineage entered into a plan of

termination with certain Lineage employees with potential separation payments in the aggregate of $0.7 million. Termination dates for these individuals
range from August 9, 2019 to September 30, 2019. These employees had to provide services related to the transition of services and activities in connection
with the relocation and be an employee of Lineage as of their date of termination in order to receive separation benefits. Lineage recorded the aggregate
liability ratably over their respective service periods from June 2019 through the above termination dates, in accordance with ASC 420. As of December
31, 2019, all separation payments had been made.
 
9. Fair Value Measurements
 

Fair value is defined as the price that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market
participants at the measurement date. To increase the comparability of fair value measures, the following hierarchy prioritizes the inputs to valuation
methodologies used to measure fair value (ASC 820-10-50), Fair Value Measurements and Disclosures:

 
 ● Level 1 – Inputs to the valuation methodology are quoted prices for identical assets or liabilities in active markets.
   
 ● Level 2 – Inputs other than Level 1 that are observable, either directly or indirectly, such as quoted prices for similar assets or liabilities;

quoted prices in markets that are not active; or other inputs that are observable or can be corroborated by observable market data for
substantially the full term of the assets or liabilities.

   
 ● Level 3 – Inputs to the valuation methodology are unobservable; that reflect management’s own assumptions about the assumptions market

participants would make and significant to the fair value.
 

19



 
 

We measure cash, cash equivalents, marketable securities and our liability classified warrants at fair value on a recurring basis. The fair values of
such assets were as follows for September 30, 2020 and December 31, 2019 (in thousands): 

 
     Fair Value Measurements Using  

  

Balance at
September 30,

2020   

Quoted Prices in
Active Markets for

Identical Assets
(Level 1)   

Significant Other
Observable Inputs

(Level 2)   

Significant
Unobservable

Inputs
(Level 3)  

Assets:                        
Cash and cash equivalents  $ 32,565  $ 32,565  $ -  $ - 
Marketable securities   5,481   5,481   -   - 
                 
Liabilities:                 
Lineage Warrants   2   -   -   2 
Cell Cure Warrants   190   -   -   190 
 

     Fair Value Measurements Using

  
Balance at

December 31, 2019  

Quoted Prices in
Active Markets for

Identical Assets
(Level 1)   

Significant Other
Observable Inputs

(Level 2)   

Significant
Unobservable

Inputs
(Level 3)  

Assets:                 
Cash and cash equivalents  $ 9,497  $ 9,497  $      -  $ - 
Marketable securities   21,219   21,219   -   - 
                 
Liabilities:                 
Lineage Warrants   20   -   -   20 
Cell Cure Warrants   257   -   -   257 

 
We have not transferred any instruments between the three levels of the fair value hierarchy.
 
In determining fair value, Lineage utilizes valuation techniques that maximize the use of observable inputs and minimize the use of unobservable

inputs to the extent possible, and also considers counterparty credit risk in its assessment of fair value.
 
Marketable securities include our positions in OncoCyte, AgeX and HBL. All of these securities have readily determinable fair values quoted on the

NYSE American or TASE stock exchanges. These securities are measured at fair value and reported as current assets on the consolidated balance sheets
based on the closing trading price of the security as of the date being presented.

 
The fair value of the Lineage Warrants is determined by using Black-Scholes option pricing models which take into consideration the probability of

a fundamental transaction, as defined in the warrant agreement, the exercise price of the warrants and the contractual remaining term of the warrants. The
Lineage Warrants have an expiration date of May 13, 2021. The Lineage Warrants are included in current liabilities on the condensed consolidated balance
sheets. Changes in the fair value of the Lineage Warrants at each reporting period are included in the condensed consolidated statements of operations
under unrealized gain on warrant liability. For the three and nine months ended September 30, 2020, Lineage recognized unrealized gains of $13,000 and
$18,000 on the Lineage Warrants, respectively, which was primarily related to the reduction in the remaining life of the warrants.
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The fair value of the Cell Cure Warrants (defined below) is determined by using Black-Scholes option pricing models which take into consideration
the fair value of the Cell Cure ordinary shares, adjusted for lack of marketability, as appropriate, the contractual remaining term of the warrants and the
expected stock price volatility over the term. The Cell Cure Warrants are included in current (portion with terms expiring within the next twelve months)
and long-term liabilities on the condensed consolidated balance sheets. Changes in the fair value of the Cell Cure Warrants at each reporting period are
included in the condensed consolidated statements of operations under unrealized gain on warrant liability. For the three and nine months ended September
30, 2020, Lineage recognized unrealized gains of $41,000 and $66,000 on the Cell Cure Warrants, respectively, primarily related to the reduction in the
remaining life of the warrants.

 
The fair value of Lineage’s assets and liabilities, which qualify as financial instruments under FASB guidance regarding disclosures about fair value

of financial instruments, approximate the carrying amounts presented in the accompanying consolidated balance sheets. The carrying amounts of accounts
receivable, prepaid expenses and other current assets, accounts payable, accrued expenses and other current liabilities approximate fair values because of
the short-term nature of these items.
 
10. Related Party Transactions
 
Shared Facilities and Service Agreements with Affiliates
 

Under the terms of Shared Facilities Agreements, Lineage allowed OncoCyte and AgeX to use Lineage’s premises and equipment located at
Lineage’s headquarters in Alameda, California for the purpose of conducting business. Lineage also provided accounting, billing, bookkeeping, payroll,
treasury, payment of accounts payable, and other similar administrative services to OncoCyte and AgeX. The Shared Facilities Agreements also allowed
Lineage to provide the services of attorneys, accountants, and other professionals who may provide professional services to Lineage. Lineage also provided
OncoCyte and AgeX with the services of laboratory and research personnel, including Lineage employees and contractors, for the performance of research
and development work for OncoCyte and AgeX at the premises. Shared services with AgeX were terminated on July 31, 2019 with respect to the use of
Lineage’s office and laboratory facilities and September 30, 2019 with respect to all other remaining shared services. Shared services with OncoCyte were
terminated on September 30, 2019, and December 31, 2019 with respect to all other remaining shared services.

 
Lineage charged OncoCyte and AgeX a “Use Fee” for services provided and for use of Lineage facilities, equipment, and supplies. For each billing

period, Lineage prorated and allocated to OncoCyte and AgeX costs incurred, including costs for services of Lineage employees and use of equipment,
insurance, leased space, professional services, software licenses, supplies and utilities. The allocation of costs depended on key cost drivers, including
actual documented use, square footage of facilities used, time spent, costs incurred by Lineage for OncoCyte and AgeX, or upon proportionate usage by
Lineage, OncoCyte and AgeX, as reasonably estimated by Lineage. Lineage, at its discretion, had the right to charge OncoCyte and AgeX a 5% markup on
such allocated costs. The allocated cost of Lineage employees and contractors who provided services was based upon the number of hours or estimated
percentage of efforts of such personnel devoted to the performance of services.

 
The Use Fee was determined and invoiced to OncoCyte and AgeX on a regular basis, generally monthly or quarterly. Each invoice was payable in

full within 30 days after receipt. Any invoice, or portion thereof, not paid in full when due bore interest at the rate of 15% per annum until paid, unless the
failure to make a payment was due to any inaction or delay in making a payment by Lineage. Lineage did not charge OncoCyte or AgeX any interest.

 
In addition to the Use Fee, OncoCyte and AgeX reimbursed Lineage for any out of pocket costs incurred by Lineage for the purchase of office

supplies, laboratory supplies, and other goods and materials and services for the account or use of OncoCyte or AgeX. Lineage was not obligated to
purchase or acquire any office supplies or other goods and materials or any services for OncoCyte or AgeX, and if any such supplies, goods, materials or
services were obtained, Lineage could arrange for the suppliers to invoice OncoCyte or AgeX directly.
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The Use Fees charged to OncoCyte and AgeX were not reflected in revenues, but instead Lineage’s general and administrative expenses and
research and development expenses were shown net of those charges in the condensed consolidated statements of operations.

 
For the three months ended September 30, 2019, Lineage charged Use Fees of $537,000 to OncoCyte and AgeX; $236,000 was offset against

general and administrative expenses and $301,000 was offset against research and development expenses.
 
For the nine months ended September 30, 2019, Lineage charged Use Fees of $1,932,000 to OncoCyte and AgeX; $647,000 was offset against

general and administrative expenses and $1,285,000 was offset against research and development expenses.
 

Other related party transactions
 
Lineage currently pays $5,050 per month for the use of approximately 900 square feet of office space in New York City, which is made available to

Lineage on a month-by-month basis by one of its directors at an amount that approximates his cost (see Note 15). These payments are expected to cease in
March 2021 when the office space lease expires.

 
In April 2019, Lineage issued 251,835 common shares of Lineage to Broadwood Partners, L.P., an Asterias and Lineage shareholder, in exchange for

the settlement of Asterias Warrants in connection with the Asterias Merger (see Note 3).
 
In connection with the putative shareholder class action lawsuits filed in February 2019 and October 2019 challenging the Asterias Merger (see Note

15), Lineage has agreed to pay for the legal defense of Neal Bradsher, director, and Broadwood Partners, L.P., a shareholder of Lineage, and Broadwood
Capital, Inc., which manages Broadwood Partners, L.P., all of which were named in the lawsuits. Through September 30, 2020, Lineage has incurred a total
of $357,000 in legal expenses on behalf of the director, shareholder and the manager of the shareholder.

 
As part of financing transactions in which there were multiple other purchasers, Broadwood Partners, L.P. purchased 1,000,000 shares, 2,000,000

shares and 623,090 shares of OncoCyte common stock from Lineage in July 2019, September 2019 and January 2020, respectively.
 
11. Shareholders’ Equity
 

Preferred Shares
 

Lineage is authorized to issue 2,000,000 preferred shares. The preferred shares may be issued in one or more series as our board of directors may
determine by resolution. Our board of directors is authorized to fix the number of shares of any series of preferred shares and to determine or alter the
rights, preferences, privileges, and restrictions granted to or imposed on the preferred shares as a class, or upon any wholly unissued series of any preferred
shares. Our board of directors may, by resolution, increase or decrease (but not below the number of shares of such series then outstanding) the number of
shares of any series of preferred shares subsequent to the issue of shares of that series. There are no preferred shares issued and outstanding.
 

Common Shares
 

At September 30, 2020, Lineage was authorized to issue 250,000,000 common shares, no par value. As of September 30, 2020, and December 31,
2019, Lineage had 149,991,454 and 149,804,284 issued and outstanding common shares, respectively.
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At-The-Market Offering
 

On May 1, 2020, Lineage entered into the Sales Agreement, pursuant to which Lineage may offer and sell, from time to time, through Cantor
Fitzgerald, common shares of Lineage having an aggregate offering price of up to $25,000,000. Lineage is not obligated to sell any shares under the Sales
Agreement. Subject to the terms and conditions of the Sales Agreement, Cantor Fitzgerald will use commercially reasonable efforts, consistent with its
normal trading and sales practices, applicable state and federal law, rules and regulations, and the rules of the NYSE American, to sell the shares from time
to time based upon Lineage’s instructions, including any price, time or size limits specified by Lineage. Under the Sales Agreement, Cantor Fitzgerald may
sell the shares by any method deemed to be an “at-the-market” offering as defined in Rule 415(a)(4) under the Securities Act of 1933, as amended, or by
any other method permitted by law, including in privately negotiated transactions. Cantor Fitzgerald’s obligations to sell the shares under the Sales
Agreement are subject to satisfaction of certain conditions, including the continued effectiveness of Lineage’s Registration Statement on Form S-3 (File
No. 333-237975), which was filed with the Commission on May 1, 2020 and was declared effective on May 8, 2020. The Sales Agreement replaced the
previous sales agreement with Cantor that had been entered into in April 2017. As of September 30, 2020, no sales had been made under the Sales
Agreement.
 

Lineage agreed to pay Cantor Fitzgerald a commission of 3.0% of the aggregate gross proceeds from each sale of shares, reimburse legal fees and
disbursements and provide Cantor Fitzgerald with customary indemnification and contribution rights. The Sales Agreement may be terminated by Cantor
Fitzgerald or Lineage at any time upon notice to the other party, or by Cantor Fitzgerald at any time in certain circumstances, including the occurrence of a
material and adverse change in Lineage’s business or financial condition that makes it impractical or inadvisable to market the shares or to enforce
contracts for the sale of the shares.

 
Reconciliation of Changes in Shareholders’ Equity

 
The following tables document the changes in shareholders’ equity for the three and nine months ended September 30, 2020 and 2019 (unaudited

and in thousands):
 

  Preferred Shares   Common Shares      Noncontrolling   
Accumulated

Other   Total  
  Number      Number      Accumulated  Interest/   Comprehensive  Shareholders’  
  of Shares   Amount   of Shares   Amount   Deficit   (Deficit)   Income   Equity  

BALANCE AT DECEMBER 31, 2019      -  $     -   149,804  $ 387,062  $ (273,422)  $ (1,712)  $ (681)  $ 111,247 
Shares issued upon vesting of restricted
stock units, net of shares retired to pay
employees’ taxes   -   -   14   (2)   -   -   -   (2)
Stock-based compensation   -   -   -   626   -   -   -   626 
Foreign currency translation gain (loss)   -   -   -   -   -   -   1,315   1,315 
NET LOSS   -   -   -   -   (8,399)   (29)   -   (8,428)
BALANCE AT MARCH 31, 2020   -  $ -   149,818  $ 387,686  $ (281,821)  $ (1,741)  $ 634  $ 104,758 
                                 
Shares issued upon vesting of restricted
stock units, net of shares retired to pay
employees’ taxes   -   -   13   (11)   -   -   -   (11)
Stock-based compensation   -   -   -   606   -   -   -   606 
Financing related fees   -   -   -   (10)   -   -   -   (10)
Foreign currency translation gain (loss)   -   -   -   -   -   -   (1,120)   (1,120)
NET LOSS   -   -   -   -   (6,522)   (8)   -   (6,530)
BALANCE AT JUNE 30, 2020   -  $ -   149,831  $ 388,271  $ (288,343)  $ (1,749)  $ (486)  $ 97,693 
                                 
Shares issued upon vesting of restricted
stock units, net of shares retired to pay
employees’ taxes   -   -   10   (6)   -   -   -   (6)
Shares issued for services   -   -   150   119   -   -   -   119 
Stock-based compensation   -   -   -   501   -   -   -   501 
Dissolution of BioTime Asia   -   -   -   (679)       679   -   - 
Financing related fees   -   -   -   (16)   -   -   -   (16)
Foreign currency translation gain (loss)   -   -   -   -   -   -   (335)   (335)
NET LOSS   -   -   -   -   (7,760)   (12)   -   (7,772)

BALANCE AT SEPTEMBER 30, 2020   -  $ -   149,991  $ 388,190  $ (296,103)  $ (1,082)  $ (821)  $ 90,184 
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              Accumulated     
  Preferred Shares   Common Shares      Noncontrolling   Other   Total  
  Number      Number      Accumulated  Interest/   Comprehensive  Shareholders’  
  of Shares   Amount   of Shares   Amount   Deficit   (Deficit)   Income   Equity  

BALANCE AT DECEMBER 31, 2018      -  $     -   127,136  $ 354,270  $ (261,856)  $ (1,594)  $ 1,426  $ 92,246 
Shares issued in connection with the
Asterias Merger   -   -   24,696   32,353   -   -               -   32,353 
Shares retired in connection with the
Asterias Merger   -   -   (2,622)   (3,435)   -   -   -   (3,435)
Shares issued upon vesting of restricted
stock units, net of shares retired to pay
employees’ taxes   -   -   118   (75)   -   -   -   (75)
Stock-based compensation   -   -   -   1,361   -   -   -   1,361 
Stock-based compensation for shares
issued upon vesting of Asterias restricted
stock units attributable to post
combination services   -   -   60   79   -   -   -   79 
Adjustment upon adoption of leasing
standard   -   -   -   -   143   -   -   143 
Foreign currency translation gain (loss)   -   -   -   -   -   -   (732)   (732)
NET INCOME/(LOSS)   -   -   -   -   39,310   (14)   -   39,296 
BALANCE AT MARCH 31, 2019   -  $ -   149,388  $ 384,553  $ (222,403)  $ (1,608)  $ 694  $ 161,236 
                                 
Shares issued for settlement of Lineage
Warrants   -   -   252   302   -   -   -   302 
Shares issued upon vesting of restricted
stock units, net of shares retired to pay
employees’ taxes   -   -   3   (2)   -   -   -   (2)
Stock-based compensation   -   -   -   762   -   -   -   762 
Foreign currency translation gain (loss)   -   -   -   -   -   -   (487)   (487)
NET LOSS   -   -   -   -   (30,032)   (20)   -   (30,052)
BALANCE AT JUNE 30, 2019   -  $ -   149,643  $ 385,615  $ (252,435)  $ (1,628)  $ 207  $ 131,759 
                                 
Shares issued upon vesting of restricted
stock units, net of shares retired to pay
employees’ taxes   -   -   54   (23)   -   -   -   (23)
Stock-based compensation   -   -   -   759   -   -   -   759 
Shares issued through ATM   -   -   93   103   -   -   -   103 
Foreign currency translation gain (loss)   -   -   -   -   -   -   (564)   (564)
NET LOSS   -   -   -   -   (16,505)   (10)   -   (16,515)
BALANCE AT SEPTEMBER 30, 2019   -  $ -   149,790  $ 386,454  $ (268,940)  $ (1,638)  $ (357)  $ 115,519 

 
Warrants

 
Lineage (previously Asterias) Warrants - Liability Classified

 
In March 2019, in connection with the closing of the Asterias Merger, Lineage assumed outstanding Asterias Warrants. As of September 30, 2020,

the total number of common shares of Lineage subject to warrants that were assumed by Lineage in connection with the Asterias Merger was 1,089,900,
which were converted to Lineage Warrants 30 days after the closing of the Asterias Merger, with similar terms and conditions retained under the Lineage
Warrants as per the original Warrant Agreements. The Lineage Warrants have an exercise price of $6.15 per warrant share and expire on May 13, 2021.
 

Cell Cure Warrants - Liability Classified
 

Cell Cure has two sets of issued warrants (the “Cell Cure Warrants”). Warrants to purchase 24,566 Cell Cure ordinary shares at an exercise price of
$40.5359 were issued to HBL in July 2017. These warrants expire in July 2022. Warrants to purchase 13,738 Cell Cure ordinary shares at exercise prices
ranging from $32.02 to $40.00 per share have been issued to consultants. These warrants expire in October 2020 and January 2024.

 
12. Stock-Based Awards

 
Equity Incentive Plan Awards

 
Effective November 8, 2019, Lineage adopted an amendment changing the name of the BioTime, Inc. 2012 Equity Incentive Plan to the Lineage

Cell Therapeutics, Inc. 2012 Equity Incentive Plan (the “2012 Plan”). The 2012 Plan provides for the grant of stock options, restricted stock, restricted
stock units (“RSUs”) and stock appreciation rights. As of December 31, 2019, a maximum of 24,000,000 common shares were available for grant under the
2012 Plan. Recipients of stock options are eligible to purchase common shares at an exercise price equal to the fair market value of such shares on the date
of grant. The maximum term of options granted under the 2012 Plan is 10 years. Stock options generally vest over a four-year period based on continuous
service; however, the 2012 Plan allows for other vesting periods. Upon the expiration of the restrictions applicable to an RSU, Lineage will either issue to
the recipient, without charge, one common share per RSU or cash in an amount equal to the fair market value of one common share. RSUs granted from the
2012 Plan reduce the shares available for grant by two shares for each RSU granted.
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A summary of Lineage’s 2012 Plan activity and other stock option awards granted outside of the 2012 Plan related information is as follows (in
thousands, except per share amounts):
 

  

Shares
Available
for Grant   

Number
of Options

Outstanding   

Number
of RSUs

Outstanding   

Weighted
Average

Exercise Price  
December 31, 2019   9,157   14,710   166  $ 2.17 
Restricted stock units vested   -   -   (58)   - 
Options granted   (5,256)   5,256   -   0.71 
Options exercised   -   -   -   - 
Options expired/forfeited/cancelled   3,756   (3,756)   -   2.64 
September 30, 2020   7,657   16,210   108  $ 1.59 
Options exercisable at September 30, 2020       8,352      $ 2.19 
 

At the effective time of the Asterias Merger, Lineage assumed sponsorship of the Asterias 2013 Equity Incentive Plan (the “Asterias Equity Plan”),
with references to Asterias and Asterias common stock therein to be deemed references to Lineage and Lineage common shares. There were 7,309,184
shares available under the Asterias Equity Plan immediately before the closing of the Asterias Merger, which became 5,189,520 shares immediately
following the Asterias Merger. The shares available under the Asterias Equity Plan will be for awards granted to those former Asterias employees who
continued as Lineage employees upon consummation of the Asterias Merger.

 
A summary of activity under the Asterias Equity Plan is as follows (in thousands, except per share amounts):

 

  

Shares
Available
for Grant   

Number
of Options

Outstanding   

Weighted
Average

Exercise Price  
December 31, 2019   4,840   350  $ 1.57 
Options granted   -   -   - 
Options exercised   -   -   - 
Options forfeited   -         - 
September 30, 2020   4,840   350  $ 1.57 
Options exercisable at September 30, 2020       131  $ 1.57 

 
Stock-based compensation expense

 
The fair value of each option award is estimated on the date of grant using a Black-Scholes option pricing model applying the weighted-average

assumptions noted in the following table:
 

  
Nine Months Ended

September 30, (unaudited)  
  2020   2019  

Expected life (in years)   6.21   6.01 
Risk-free interest rates   0.8%  2.2%
Volatility   67.7%  60.9%
Dividend yield   -%  -%
 

Operating expenses include stock-based compensation expense as follows (in thousands):
 

  
Three Months Ended

September 30, (unaudited)   
Nine Months Ended

September 30, (unaudited)  
  2020   2019   2020   2019  
Research and development  $ 126  $ 135  $ 343  $ 418 
General and administrative   375   624   1,390   2,543 
Total stock-based compensation expense  $ 501  $ 759  $ 1,733  $ 2,961 
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The expense related to 84,940 shares of Asterias restricted stock unit awards that immediately vested on the closing of the Asterias Merger and
converted into the right to receive common shares of Lineage based on the Merger Exchange Ratio, resulting in 60,304 common shares of Lineage issued
on March 8, 2019, was included in stock-based compensation expense for the nine months ended September 30, 2019. The expense was not included as
part of the purchase price of the Asterias Merger because these awards were principally attributable to post-combination services.
 
13. Income Taxes
 

The provision for income taxes for interim periods is generally determined using an estimated annual effective tax rate as prescribed by ASC 740-
270, Income Taxes, Interim Reporting. The effective tax rate may be subject to fluctuations during the year as new information is obtained, which may
affect the assumptions used to estimate the annual effective tax rate, including factors such as valuation allowances and changes in valuation allowances
against deferred tax assets, the recognition or de-recognition of tax benefits related to uncertain tax positions, if any, and changes in or the interpretation of
tax laws in jurisdictions where Lineage conducts business. ASC 740-270 also states that if an entity is unable to reliably estimate some or a part of its
ordinary income or loss, the income tax provision or benefit applicable to the item that cannot be estimated shall be reported in the interim period in which
the item is reported.
 

For items that Lineage cannot reliably estimate on an annual basis (principally unrealized gains or losses generated by changes in the market prices
of the OncoCyte, and AgeX shares of common stock Lineage holds, and prior to March 8, 2019, Asterias shares Lineage held), Lineage uses the actual year
to date effective tax rate rather than an estimated annual effective tax rate to determine the tax effect of each item, including the use of all available net
operating losses and other credits or deferred tax assets.
 

The market value of the shares of OncoCyte common stock Lineage holds creates a deferred tax liability to Lineage based on the closing prices of
the shares, less Lineage’s tax basis in the shares. The deferred tax liability generated by the OncoCyte shares that Lineage holds as of September 30, 2020,
is a source of future taxable income to Lineage, as prescribed by ASC 740-10-30-17, that will more likely than not result in the realization of its deferred
tax assets to the extent of the deferred tax liability. This deferred tax liability is determined based on the closing prices of the OncoCyte shares as of
September 30, 2020. Due to the inherent unpredictability of future prices of those shares, Lineage cannot reliably estimate or project those deferred tax
liabilities on an annual basis. Therefore, the deferred tax liability pertaining to OncoCyte shares, determined based on the actual closing prices on the last
stock market trading day of the applicable accounting period, and the related impacts to the valuation allowance and deferred tax asset changes, are
recorded in the accounting period in which they occur.

 
Prior to the Asterias Merger discussed in Note 3, the Asterias shares Lineage held generated similar deferred tax liabilities to Lineage as the

OncoCyte shares discussed above. As of the Asterias Merger date and due to Asterias becoming a wholly owned subsidiary of Lineage, the Asterias
deferred tax liabilities were eliminated with a corresponding adjustment to Lineage’s valuation allowance, resulting in no tax provision or benefit from this
adjustment.
 

In connection with the Asterias Merger, a deferred tax liability of $10.8 million was recorded as part of the acquisition accounting (see Note 3). The
deferred tax liability (“DTL”) is related to fair value adjustments for the assets and liabilities acquired in the Asterias Merger, principally consisting of
IPR&D. This estimate of deferred taxes was determined based on the excess of the estimated fair values of the acquired assets and liabilities over the tax
basis of the assets and liabilities acquired. The statutory tax rate was applied, as appropriate, to the adjustment based on the jurisdiction in which the
adjustment is expected to occur. Because the IPR&D (prior to completion or abandonment of the R&D) is considered an indefinite-lived asset for
accounting purposes, the fair value of the IPR&D on the acquisition date creates a deferred income tax liability in accordance with ASC 740. This DTL is
computed using the fair value of the IPR&D assets on the acquisition date multiplied by Lineage’s respective federal and state income tax rates. While this
DTL would reverse on impairment or sale or commencement of amortization of the related intangible assets, those events are not anticipated under ASC
740 for purposes of predicting reversal of a temporary difference to support the realization of deferred tax assets, except for certain deferred tax assets and
credit carryforwards that are also indefinite in nature as of the Asterias Merger date, which may be considered for reversal under ASC 740 as further
discussed below.
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A valuation allowance is provided when it is more likely than not that some portion of the deferred tax assets will not be realized. Lineage
established a full valuation allowance as of December 31, 2018 due to the uncertainty of realizing future tax benefits from its net operating loss
carryforwards and other deferred tax assets, including foreign net operating losses generated by its subsidiaries. During the year ended December 31, 2019,
a portion of the valuation allowance was released as it relates to Lineage’s indefinite lived assets that can be used against the indefinite lived liabilities. The
amount of the valuation allowance released was $7.4 million; as new indefinite lived deferred tax assets are generated, we will continue to book provision
benefits until the deferred tax liability position is exhausted, barring any new developments.

 
For the three and nine months ended September 30, 2019, Lineage recorded a $1.0 million and $6.6 million valuation allowance release and

corresponding benefit for income taxes.
 
For the three and nine months ended September 30, 2020, Lineage recorded a $0.2 million deferred tax benefit for income taxes.
 

14. Supplemental Cash Flow Information
 

Supplemental disclosure of cash flow information for the nine months ended September 30, 2020 and 2019 is as follows (in thousands):
 

  
Nine Months Ended

September 30, (unaudited)  
  2020   2019  

Cash paid during period for interest  $ 19  $ 24 
         
Supplemental disclosures of non-cash investing and financing activities:         

Issuance of common shares for the Asterias Merger (Note 3)  $ -  $ 32,353 
Assumption of liabilities in the Asterias Merger (Note 3)   -   1,136 
Assumptions of warrants in the Asterias Merger (Note 3)   -   867 
Issuance of common shares for settlement of Lineage Warrants   -   332 

 
15. Commitments and Contingencies
 

Carlsbad Lease
 

In May 2019, Lineage entered into a lease for approximately 8,841 square feet of rentable space in an office park in Carlsbad, California (the
“Carlsbad Lease”). The term of the Carlsbad Lease commenced on August 1, 2019 and expires on October 31, 2022.

 
Base rent under the Carlsbad Lease beginning on August 1, 2019 is $17,850 per month and will increase by 3% annually on every August 1

thereafter during the lease term. Base rent for the first twenty-four months of the lease is based upon a deemed rentable area of 7,000 square feet. Base rent
was abated for months two through five of the lease.

 
In addition to base rent, Lineage will pay a pro rata portion of increases in certain expenses, including real property taxes, utilities (to the extent not

separately metered to the leased space) and the landlord’s operating expenses, over the amounts of those expenses incurred by the landlord. As security for
the performance of its obligations under the Carlsbad Lease, Lineage provided the landlord with a security deposit of $17,850.
 

Alameda Leases and Alameda Sublease
 
In December 2015, Lineage entered into leases of office and laboratory space located in two buildings in Alameda, California (the “Alameda

Leases”) comprised of 22,303 square feet (the “1010 Atlantic Premises”) and 8,492 square feet (the “1020 Atlantic Premises”). Base rent under the
Alameda Leases beginning on February 1, 2020 was $72,676 per month with annual increases of approximately 3%. In addition to base rent, Lineage paid
a pro rata portion of increases in certain expenses, including real property taxes, utilities (to the extent not separately metered to the leased space) and the
landlord’s operating expenses, over the amounts of those expenses incurred by the landlord. As security for its obligations, Lineage provided the landlord
with a security deposit of approximately $424,000, which was reduced to $78,000 on January 24, 2019 in accordance with the terms of the lease. The
security deposit amount is considered restricted cash and is included in deposits and other long-term assets as of September 30, 2020 (See Note 2).
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In April 2020, Lineage entered into a sublease with Industrial Microbes, Inc. (“Industrial Microbes”) for the use of 10,000 square feet in the 1010
Atlantic Premises (the “Industrial Microbes Sublease”). Base rent under the Industrial Microbes Sublease was $28,000 per month with annual increases of
approximately 3%. Base rent for the first month was abated. In addition to base rent and utilities, Industrial Microbes paid a pro-rata portion of increases in
operating expenses, after an abatement period of one year.

 
On September 11, 2020, Lineage entered into a Lease Termination Agreement with the landlord terminating the Alameda Leases effective as of

August 31, 2020 for the 1020 Atlantic Premises and September 30, 2020 for the 1010 Atlantic Premises. In consideration for the termination of the leases,
Lineage paid a termination fee of $130,000 and other amounts due under the terms of the Alameda Leases through the applicable effective termination
dates, except that no rent was due with respect to the 1020 Atlantic Premises after July 31, 2020. Lineage’s security deposit is expected to be returned to
Lineage by January 2021. Lineage paid a separate termination fee of $30,000 to Industrial Microbes in connection with the termination of the Industrial
Microbes Sublease and returned the $56,000 security deposit paid by Industrial Microbes. For the period of sublease from mid-April 2020 through
September 2020, Lineage received $119,000 in rental income from Industrial Microbes.

 
Lineage will continue to occupy approximately 2,432 square feet of the 1010 Atlantic Premises under a new sublease agreement (the “Alameda

Sublease”). The term of the Alameda Sublease is from October 1, 2020 through January 31, 2023. Base rent under the Alameda Sublease is $14,592 per
month with annual increases of 3% each October 1 thereafter during the lease term. Base rent for the first month was abated. Lineage paid a security
deposit of $16,000 under the Alameda Sublease; this amount is considered restricted cash and is included in deposits and other long-term assets as of
September 30, 2020 (see Note 2).
 

Based on the smaller footprint, and after taking into consideration the fees disclosed above, Lineage has reduced its contractual obligations by
approximately $780,000 over the remaining life of the original leases through January 31, 2023.
 

New York Leased Office Space
 

Lineage currently pays $5,050 per month for the use of approximately 900 square feet of office space in New York City, which is made available to
Lineage for use in conducting meetings and other business affairs, on a month-by-month basis, by one of its directors at an amount that approximates his
cost. This lease is not in the scope of ASC 842 because it is a month to month lease (see Note 2).
 

Cell Cure Leases
 

Cell Cure leases 728.5 square meters (approximately 7,842 square feet) of office and laboratory space in Jerusalem, Israel under a lease that expires
December 31, 2020, with two options to extend the lease for five years each (the “Original Cell Cure Lease”). Negotiations are currently ongoing for a
lease extension. Base monthly rent is NIS 37,882 (approximately US $11,000 per month using the December 31, 2018 exchange rate). In addition to base
rent, Cell Cure pays a pro-rata share of real property taxes and certain costs related to the operation and maintenance of the building in which the leased
premises are located.

 
On January 28, 2018, Cell Cure entered into another lease agreement for an additional 934 square meters (approximately 10,054 square feet) of

office space in the same facility in Jerusalem, Israel under a lease that expires on December 31, 2025, with two options to extend the lease for five years
each (the “January 2018 Lease”). The January 2018 Lease commenced on April 1, 2018 and included a leasehold improvement construction allowance of
up to NIS 4,000,000 (approximately up to US $1.1 million using the December 31, 2018 exchange rate) from the landlord. The leasehold improvements
were completed in December 2018 and the entire allowance was used. Beginning on January 1, 2019, combined base rent and construction allowance
payments for the January 2018 Lease are NIS 93,827 per month (approximately $26,000 per month).
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In December 2018, Cell Cure made a $388,000 deposit required under the January 2018 Lease, which amount is included in deposits and other long-
term assets on the consolidated balance sheet as of December 31, 2018, to be held as restricted cash during the term of the January 2018 Lease.
 

The below table provides supplemental cash flow information related to leases as follows (in thousands):
 

  
Nine Months Ended

September 30,  
  2020   2019  

Cash paid for amounts included in the measurement of lease liabilities:         
Operating cash flows from operating leases  $ 1,157  $ 1,026 
Operating cash flows from financing leases   19   24 
Financing cash flows from financing leases   24   20 
         

Right-of-use assets obtained in exchange for lease obligations:         
Operating leases   29   89 
Financing leases   -   - 

 
Supplemental balance sheet information related to leases is as follows (in thousands, except lease term and discount rate):

 
  September 30, 2020   December 31, 2019  

Operating leases         
Right-of-use assets, net  $ 1,982  $ 4,666 

         
Right-of-use lease liabilities, current   473   1,190 
Right-of-use lease liabilities, noncurrent   1,800   3,868 

Total operating lease liabilities  $ 2,273  $ 5,058 
         
Financing leases         

Property and equipment, gross  $ 80  $ 96 
Accumulated depreciation   (62)   (48)

Property and equipment, net  $ 18  $ 48 
         

Current liabilities  $ 15   $ 33 
Long-term liabilities   29   77 

Total finance lease liabilities  $ 44  $ 110 
         
Weighted average remaining lease term         

Operating leases   4.4 years   4.1 years 
Finance leases   2.7 years   3.4 years 

Weighted average discount rate         
Operating leases   9.1%  9.1%
Finance leases   10.0%  10.0%
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Future minimum lease commitments are as follows as of September 30, 2020 (in thousands):
 
  Operating Leases   Finance Leases  
Year Ending December 31,         

2020  $ 181  $ 5 
2021   635   19 
2022   585   19 
2023   319   8 
2024   308   - 

Thereafter   796   - 
         

Total lease payments  $ 2,824  $ 51 
Less imputed interest   (551)   (7)

Total  $ 2,273  $ 44 
 
The Alameda Sublease is not included in the table above as it does not commence until October 1, 2020. Future minimum payments under the

Alameda Sublease are as follows: $29,000, $176,000, $182,000 and $16,000 for the years ended December 31, 2020, 2021, 2022 and 2023, respectively.
 
Research and Option Agreement
 
On January 5, 2019, Lineage and Orbit Biomedical Limited (“Orbit”) entered into a Research and Option Agreement, which was assigned by Orbit

to Gyroscope Therapeutics, Limited (“Gyroscope”) and amended on May 7, 2019, January 30, 2020, May 1, 2020 and September 4, 2020 (the “Gyroscope
Agreement”). As amended, the Gyroscope Agreement provides Lineage access to Gyroscope’s vitrectomy-free subretinal injection device (the “Orbit
Device”) as a means of delivering OpRegen in Lineage’s ongoing Phase 1/2a clinical trial through the earlier of: (i) December 1, 2020; or (ii) or treatment
of three additional patients with the Orbit Device between September 4, 2020 and December 1, 2020 (the “Access Period”). Pursuant to the terms of the
Gyroscope Agreement, Lineage paid access fees totaling $2.5 million: (i) $1.25 million in January 2019 upon execution of the Gyroscope Agreement; and
(ii) $1.25 million in August 2019 upon completion of certain collaborative research activities using the Gyroscope technology for the OpRegen Phase 1/2a
clinical trial. These access fees of $2.5 million were amortized on a straight-line basis throughout 2019 and included in research and development expenses.
Lineage also agreed to reimburse Gyroscope for costs of consumables, training services, travel costs and other out of pocket expenses incurred by
Gyroscope for performing services under the Gyroscope Agreement. In January 2020, Lineage agreed to pay an additional $0.5 million to extend the
Access Period to July 5, 2020, $0.2 million of which was paid on January 30, 2020 and $0.3 million of which will be paid in November 2020. The Access
Period was subsequently extended at no cost as described above.

 
Lineage has exclusive rights to the Gyroscope technology and its injection device for the delivery of retinal pigment epithelium cells for the

treatment of dry AMD during the term of the Gyroscope Agreement.
 
Litigation
 
Lineage is subject to various claims and contingencies in the ordinary course of its business, including those related to litigation, business

transactions, employee-related matters, and others. When Lineage is aware of a claim or potential claim, it assesses the likelihood of any loss or exposure.
If it is probable that a loss will result and the amount of the loss can be reasonably estimated, Lineage will record a liability for the loss. If the loss is not
probable or the amount of the loss cannot be reasonably estimated, Lineage will disclose the claim if the likelihood of a potential loss is reasonably possible
and the amount involved could be material. Lineage is not aware of any claims likely to have a material adverse effect on its financial condition or results
of operations.

 
On February 19, 2019, a putative shareholder class action lawsuit was filed (captioned Lampe v. Asterias Biotherapeutics, Inc. et al., Case No.

RG19007391) in the Superior Court of the State of California, County of Alameda challenging the Asterias Merger. On March 1, 2019, Asterias made
certain amendments and supplements to its public disclosures regarding the Asterias Merger (the “Supplemental Disclosures”). On May 3, 2019, an
amended class action complaint (the “Amended Complaint”) was filed. The Amended Complaint named Lineage, Patrick Merger Sub, Inc., the Asterias
board of directors, one member of Lineage’s board of directors, and certain stockholders of both Lineage and Asterias. The action was brought by two
purported stockholders of Asterias, on behalf of a putative class of Asterias stockholders, and asserted breach of fiduciary duty and aiding and abetting
claims under Delaware law. The Amended Complaint alleged, among other things, that the process leading up to the Asterias Merger was conflicted and
inadequate, and that the proxy statement filed by Asterias with the Commission omitted certain material information, which allegedly rendered the
information disclosed materially misleading. The Amended Complaint sought, among other things, that a class be certified, the recovery of monetary
damages, and attorneys’ fees and costs.
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On June 3, 2019, defendants filed demurrers to the Amended Complaint. On August 13, 2019, the parties submitted a stipulation to the court seeking
dismissal of the action with prejudice as to the named Plaintiffs and without prejudice as to the unnamed putative class members, and disclosing to the
court the parties’ agreement to resolve, for $200,000, Plaintiffs’ claim for an award of attorneys’ fees and expenses in connection with the purported benefit
conferred on Asterias stockholders by the Supplemental Disclosures. The court granted the stipulation and dismissed the action August 14, 2019. Lineage
continues to believe that the claims and allegations in the action lack merit, but believed that it was in Lineage’s shareholders’ best interest for the action to
be dismissed and to resolve the fee claim in a timely manner without additional costly litigation expenses.

 
On October 15, 2019, another putative class action lawsuit was filed challenging the Asterias Merger. This action (captioned Ross v. Lineage Cell

Therapeutics, Inc., et al., C.A. No. 2019-0822) was filed in Delaware Chancery Court and names Lineage, the Asterias board of directors, one member of
Lineage’s board of directors, and certain stockholders of both Lineage and Asterias as defendants. The action was brought by a purported stockholder of
Asterias, on behalf of a putative class of Asterias stockholders, and asserts breach of fiduciary duty and aiding and abetting claims under Delaware law. The
complaint alleges, among other things, that the process leading up to the Asterias Merger was conflicted, that the Asterias Merger consideration was
inadequate, and that the proxy statement filed by Asterias with the Commission omitted certain material information, which allegedly rendered the
information disclosed materially misleading. The complaint seeks, among other things, that a class be certified, the recovery of monetary damages, and
attorneys’ fees and costs. On December 20, 2019, the defendants moved to dismiss the complaint. On February 10, 2020, the plaintiff filed an opposition.
Defendants filed their replies on March 13, 2020. On June 23, 2020, a hearing on the motions to dismiss occurred. On September 21, 2020, the Chancery
Court denied the motion to dismiss as to Lineage and certain members of the Asterias board of directors, and it granted the motion to dismiss as to all other
defendants. On October 30, 2020, the remaining defendants filed an answer to the complaint.

 
Lineage believes the allegations in the action lack merit and intends to vigorously defend the claims asserted. It is impossible at this time to assess

whether the outcome of this proceeding will have a material adverse effect on Lineage’s consolidated results of operations, cash flows or financial position.
Therefore, in accordance with ASC 450, Contingencies, Lineage has not recorded any accrual for a contingent liability associated with this legal
proceeding based on its belief that a liability, while possible, is not probable nor estimable, and any range of potential contingent liability amounts cannot
be reasonably estimated at this time. Lineage records legal expenses as incurred.

 
Employment contracts
 
Lineage has entered into employment agreements with certain executive officers. Under the provisions of the agreements, Lineage may be required

to incur severance obligations for matters relating to changes in control, as defined in the agreements, and involuntary terminations.
 
Indemnification
 
In the normal course of business, Lineage may provide indemnifications of varying scope under Lineage’s agreements with other companies or

consultants, typically Lineage’s clinical research organizations, investigators, clinical sites, suppliers and others. Pursuant to these agreements, Lineage will
generally agree to indemnify, hold harmless, and reimburse the indemnified parties for losses and expenses suffered or incurred by the indemnified parties
arising from claims of third parties in connection with the use or testing of Lineage’s products and services. Indemnification provisions could also cover
third party infringement claims with respect to patent rights, copyrights, or other intellectual property pertaining to Lineage products and services. The term
of these indemnification agreements will generally continue in effect after the termination or expiration of the particular research, development, services, or
license agreement to which they relate. The potential future payments Lineage could be required to make under these indemnification agreements will
generally not be subject to any specified maximum amount. Historically, Lineage has not been subject to any claims or demands for indemnification.
Lineage also maintains various liability insurance policies that provide Lineage with insurance against claims or demands for indemnification in specified
circumstances. As a result, Lineage believes the fair value of these indemnification agreements is minimal. Accordingly, Lineage has not recorded any
liabilities for these agreements as September 30, 2020 and December 31, 2019.
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Second Amendment to Clinical Trial and Option Agreement and License Agreement with Cancer Research UK
 
On May 6, 2020, Lineage and its wholly owned subsidiary Asterias entered into a Second Amendment to Clinical Trial and Option Agreement (the

“CTOA Amendment”) with Cancer Research UK (“CRUK”) and Cancer Research Technology Limited (“CRT”), which amends the Clinical Trial and
Option Agreement entered into between Asterias, CRUK and CRT dated September 8, 2014, as amended September 8, 2014. Pursuant to the CTOA
Amendment, Lineage assumed all obligations of Asterias and exercised early its option to acquire data generated in the Phase 1 clinical trial of VAC2 in
non-small cell lung cancer being conducted by CRUK. CRUK will continue conducting the VAC2 study.

 
Lineage and CRT effectuated the option by simultaneously entering into a license agreement (the “License Agreement”) pursuant to which Lineage

agreed to pay the previously agreed signature fee of £1,250,000 (approximately $1.6 million). In consideration of Lineage’s agreement to exercise the
option prior to completion of the study, the parties agreed to defer the signature fee as follows: £500,000 in September 2020, £500,000 in January 2021 and
£250,000 in April 2021. For the primary licensed product for the first indication, the License Agreement provides for milestone fees of up to £8,000,000
based upon initiation of a Phase 3 clinical trial and the filing for regulatory approval and up to £22,500,000 in sales-based milestones payments. Additional
milestone fees and sales-based milestone payments would be payable for other products or indications, and mid-single-digit royalty payments are payable
on sales of commercial products.

 
Either party may terminate the License Agreement for the uncured material breach of the other party. CRT may terminate the License Agreement in

the case of Lineage’s insolvency or if Lineage ceases all development and commercialization of all products under the License Agreement.
 
Second Amended and Restated License Agreement
 
On June 15, 2017, Cell Cure entered into a Second Amended and Restated License Agreement (the “License Agreement”) with Hadasit Medical

Research Services and Development Ltd. (“Hadasit”), the commercial arm and a wholly owned subsidiary of Hadassah Medical Organization. Pursuant to
the License Agreement, Hadasit granted Cell Cure an exclusive, worldwide, royalty bearing license (with the right to grant sublicenses) in its intellectual
property portfolio of materials and technology related to human stem cell derived photoreceptor cells and retinal pigment epithelial cells (the “Licensed
IP”), to use, commercialize and exploit any part thereof, in any manner whatsoever in the fields of the development and exploitation of: (i) human stem cell
derived photoreceptor cells, solely for use in cell therapy for the diagnosis, amelioration, prevention and treatment of eye disorders; and (ii) human stem
cell derived retinal pigment epithelial cells, solely for use in cell therapy for the diagnosis, amelioration, prevention and treatment of eye disorders.

 
As consideration for the Licensed IP, Cell Cure will pay a small one-time lump sum payment, a royalty in the mid-single digits of net sales from

sales of Licensed IP by any invoicing entity, and a royalty of 21.5% of sublicensing receipts. In addition, Cell Cure will pay Hadasit an annual minimal
non-refundable royalty, which will become due and payable the first January 1 following the completion of services to Cell Cure by a research laboratory.

 
Cell Cure will pay Hadasit non-refundable milestone payments upon the recruitment of the first patient for the first Phase 2b clinical trial, upon the

enrollment of the first patient in the first Phase 3 clinical trials, upon delivery of the report for the first Phase 3 clinical trials, upon the receipt of an NDA or
marketing approval in the European Union, whichever is the first to occur, and upon the first commercial sale in the United States or European Union,
whichever is the first to occur. Such milestones, in the aggregate, may be up to $3.5 million. As of September 30, 2020, Cell Cure had not accrued any
milestone payments under the License Agreement.

 
The License Agreement terminates upon the expiration of Cell Cure’s obligation to pay royalties for all licensed products, unless earlier terminated.

In addition to customary termination rights of both parties, Hadasit may terminate the License Agreement if Cell Cure fails to continue the clinical
development of the Licensed IP or fails to take actions to commercialize or sell the Licensed IP over any consecutive 12 month period. The License
Agreement also contains mutual confidentiality obligations of Cell Cure and Hadasit, and indemnification obligations of Cell Cure.
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Royalty obligations and license fees
 
Lineage and its subsidiaries or affiliates are parties to certain licensing agreements with research institutions, universities and other parties for the

rights to use those licenses and other intellectual property in conducting research and development activities. These licensing agreements provide for the
payment of royalties by Lineage or the applicable party to the agreement on future product sales, if any. In addition, in order to maintain these licenses and
other rights during the product development, Lineage or the applicable party to the contract must comply with various conditions including the payment of
patent related costs and annual minimum maintenance fees. Annual minimum maintenance fees are expected to be approximately $30,000 to $60,000 per
year.

 
Grants
 
Under the terms of the grant agreement between Cell Cure and Israel Innovation Authority (“IIA”) (formerly the Office of the Chief Scientist of

Israel) of the Ministry of Economy and Industry, for the development of OpRegen, Cell Cure will be required to pay royalties on future product sales, if
any, up to the amounts received from the IIA, plus interest indexed to LIBOR. Cell Cure’s research and product development activities under the grant are
subject to substantial risks and uncertainties and performed on a best efforts basis. As a result, Cell Cure is not required to make any payments under the
grant agreement unless it successfully commercializes OpRegen. Accordingly, pursuant to ASC 730-20, the grant is considered a contract to perform
research and development services for others and grant revenue is recognized as the related research and development expenses are incurred (see Note 2).

 
Israeli law pertaining to such government grants contain various conditions, including substantial penalties and restrictions on the transfer of

intellectual property, or the manufacture, or both, of products developed under the grant outside of Israel, as defined by the IIA.
 
16. Subsequent Events

Sales of Hadasit Marketable Equity Securities
 

In October 2020, Lineage sold 315,000 shares of its Hadasit common stock for gross proceeds of approximately $831,000.
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Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations
 

The matters addressed in this Item 2 that are not historical information constitute “forward-looking statements” within the meaning of Section 27A
of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, including statements about any of the following: any
projections of earnings, revenue, gross profit, cash, effective tax rate, use of net operating losses, or any other financial items; the plans, strategies and
objectives of management for future operations or prospects for achieving such plans; and any statements of assumptions underlying any of the foregoing.
Any statements contained herein that are not statements of historical fact may be deemed to be forward-looking statements. Without limiting the foregoing,
the words “believes,” “anticipates,” “plans,” “expects,” “seeks,” “estimates,” and similar expressions are intended to identify forward-looking
statements. While Lineage may elect to update forward-looking statements in the future, it specifically disclaims any obligation to do so, even if Lineage’s
estimates change, and readers should not rely on those forward-looking statements as representing Lineage’s views as of any date subsequent to the date of
the filing of this Report. Although we believe that the expectations reflected in these forward-looking statements are reasonable, such statements are
inherently subject to risks and Lineage can give no assurances that its expectations will prove to be correct. Actual results could differ materially from
those described in this Report because of numerous factors, many of which are beyond the control of Lineage. A number of important factors could cause
the results of the Company to differ materially from those indicated by such forward-looking statements, including those detailed in Part II, Item IA, “Risk
Factors” of this Report and in Part I, Item 1A, “Risk Factors” in our most recent Annual Report on Form 10-K filed with the U.S. Securities and Exchange
Commission (the “Commission”) on March 12, 2020.
 

The following discussion should be read in conjunction with Lineage condensed consolidated interim financial statements and the related notes
provided under “Item 1 - Financial Statements” above.
 
Company and Business Overview
 

Lineage is a clinical-stage biotechnology company developing novel cell therapies for unmet medical needs. Our focus is to develop therapies for
degenerative retinal diseases, neurological conditions associated with demyelination, and aiding the body in detecting and combating cancer. Specifically,
Lineage is testing therapies to treat dry age-related macular degeneration, spinal cord injuries, and non-small cell lung cancer. Lineage’s programs are based
on our proprietary cell-based therapy platform and associated development and manufacturing capabilities. From this platform, Lineage develops and
manufactures specialized, terminally or partially differentiated human cells from established and well-characterized pluripotent cell lines. These
differentiated cells are transplanted into a patient either to replace or support cells that are dysfunctional or absent due to degenerative disease or traumatic
injury, or are administered as a means of helping the body mount an effective immune response to cancer.

 
We have three allogeneic, or “off-the-shelf,” cell therapy programs in clinical development:

 
 ● OpRegen®, a retinal pigment epithelium cell replacement therapy currently in a Phase 1/2a multicenter clinical trial for the treatment of

advanced dry age-related macular degeneration (“AMD”) with geographic atrophy. There currently are no therapies approved by the U.S.
Food and Drug Administration (“FDA”) for dry AMD, which accounts for approximately 85-90% of all AMD cases and is the leading
cause of blindness in people over the age of 60.

   
 ● OPC1, an oligodendrocyte progenitor cell therapy currently in a Phase 1/2a multicenter clinical trial for acute spinal cord injuries. This

clinical trial has been partially funded by the California Institute for Regenerative Medicine.
   
 ● VAC2, an allogeneic (non-patient-specific or “off-the-shelf”) cancer immunotherapy of antigen-presenting dendritic cells currently in a

Phase 1 clinical trial in non-small cell lung cancer. This clinical trial is being funded and conducted by Cancer Research UK, the world’s
largest independent cancer research charity.

 
Lineage also is seeking to create value from additional assets, such as from patents or non-clinical candidates, including seeking to identify a

commercialization or development partner for Renevia®. Renevia is a proprietary three-dimensional scaffold designed to support adipose tissue transplants
that was granted a Conformité Européenne (“CE”) Mark in September 2019.

 
34



 
 

We completed our merger (the “Asterias Merger”) with Asterias Biotherapeutics, Inc. (“Asterias”) on March 8, 2019, which incorporated OPC1 and
VAC2 into our cell therapy product portfolio.
 

In addition to seeking to create value for shareholders by developing product candidates and other technologies through our clinical development
programs, we also seek to create value from our technologies through partnering and strategic transactions. We founded two companies that later became
publicly traded companies: OncoCyte Corporation (“OncoCyte”) and AgeX Therapeutics, Inc. (“AgeX”). We no longer hold any common stock in AgeX.
The value of our OncoCyte holdings as of November 3, 2020, was approximately $5.6 million, based on the closing price of their common stock on that
date. In this Report, see Part II, Item 1A, “Risk Factors—Risks Related to Our Business Operations and Capital Requirements—The value of our
investments in public companies fluctuates based on their respective stock prices and could be negatively affected by poor business performance.”
 

Though our principal focus is on advancing our three cell therapy programs in clinical development, we may seek to create additional value through
corporate transactions, as we have in the past. Our securities holdings also may be a significant source of capital to fund our operations as an alternative to
issuing additional Lineage securities.
 
Critical Accounting Policies
 

This Management’s Discussion and Analysis of Financial Condition and Results of Operations discusses and analyzes data in our unaudited
Condensed Consolidated Interim Financial Statements, which we have prepared in accordance with GAAP. Preparation of these financial statements
requires management to make estimates and assumptions that affect the reported amounts of assets, liabilities, revenue and expenses, and related disclosure
of contingent assets and liabilities. Management bases its estimates on historical experience and on various other assumptions that it believes to be
reasonable under the circumstances, the results of which form the basis for making judgments about the carrying values of assets and liabilities that are not
readily apparent from other sources. Senior management has discussed the development, selection and disclosure of these estimates with the Audit
Committee of our board of directors. Actual conditions may differ from our assumptions and actual results may differ from our estimates.
 

An accounting policy is deemed critical if it requires an accounting estimate to be made based on assumptions about matters that are highly
uncertain at the time the estimate is made, if different estimates reasonably could have been used, or if changes in the estimate that are reasonably likely to
occur could materially impact the financial statements. Management believes that there have been no significant changes to the items that we disclosed as
our critical accounting policies and estimates in Management’s Discussion and Analysis of Financial Condition and Results of Operations in our Annual
Report on Form 10-K for the year ended December 31, 2019, except as follows:
 

Business Combinations
 

We account for business combinations, such as the Asterias Merger completed in March 2019, in accordance with Accounting Standards
Codification (“ASC”) 805, Business Combinations, which requires the purchase price to be measured at fair value. When the purchase consideration
consists entirely of our common shares, we calculate the purchase price by determining the fair value, as of the acquisition date, of shares issued in
connection with the closing of the acquisition. We recognize estimated fair values of the tangible assets and intangible assets acquired, including in-process
research and development (“IPR&D”), and liabilities assumed as of the acquisition date, and we record as goodwill any amount of the fair value of the
tangible and intangible assets acquired and liabilities assumed in excess of the purchase price.

 
Goodwill and IPR&D
 
Goodwill is calculated as the difference between the acquisition date fair value of the consideration transferred and the values assigned to the assets

acquired and liabilities assumed. Goodwill is not amortized but is tested for impairment at least annually, or more frequently if circumstances indicate
potential impairment.

 
IPR&D assets are indefinite-lived intangible assets until the completion or abandonment of the associated research and development (“R&D”)

efforts. Once the R&D efforts are completed or abandoned, the IPR&D will either be amortized over the asset life as a finite-lived intangible asset or be
impaired, respectively, in accordance with ASC 350, Intangibles - Goodwill and Other. In accordance with ASC 350, goodwill and acquired IPR&D are
determined to have indefinite lives and, therefore, are not amortized. Instead, they are tested for impairment at least annually and between annual tests if we
become aware of an event or a change in circumstances that would indicate the asset may be impaired.
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Leases
 

We account for leases in accordance with ASC 842, Leases. We determine if an arrangement is a lease at inception. Leases are classified as either
financing or operating, with classification affecting the pattern of expense recognition in the consolidated statements of operations. Under the available
practical expedients for the adoption of ASC 842, we account for the lease and non-lease components as a single lease component. We recognize right-of-
use (“ROU”) assets and lease liabilities for leases with terms greater than twelve months in the condensed consolidated balance sheet.

 
ROU assets represent our right to use an underlying asset during the lease term and lease liabilities represent our obligation to make lease payments

arising from the lease. Operating lease ROU assets and liabilities are recognized at commencement date based on the present value of lease payments over
the lease term. As most of our leases do not provide an implicit rate, we use our incremental borrowing rate based on the information available at
commencement date in determining the present value of lease payments. We use the implicit rate when readily determinable. The operating lease ROU
asset also includes any lease payments made and excludes lease incentives. Our lease terms may include options to extend or terminate the lease when it is
reasonably certain that we will exercise that option. Lease expense for lease payments is recognized on a straight-line basis over the lease term.

 
Operating leases are included as right-of-use assets in property and equipment, and ROU lease liabilities, current and long-term, in the condensed

consolidated balance sheets. Financing leases are included in property and equipment, and in financing lease liabilities, current and long-term, in the
condensed consolidated balance sheets.
 

Going Concern Assessment
 
In accordance with Accounting Standards Update (“ASU”) 2014-15, Presentation of Financial Statements – Going Concern, we assess going

concern uncertainty in our consolidated financial statements to determine if we have sufficient cash and cash equivalents on hand and working capital to
operate for a period of at least one year from the date our consolidated financial statements are issued or are available to be issued, which is referred to as
the “look-forward period” as defined by ASU No. 2014-15. As part of this assessment, based on conditions that are known and reasonably knowable to us,
we will consider various scenarios, forecasts, projections, and estimates, and we will make certain key assumptions, including the timing and nature of
projected cash expenditures or programs, and our ability to delay or curtail those expenditures or programs, if necessary, among other factors. Based on this
assessment, as necessary or applicable, we make certain assumptions concerning our ability to curtail or delay research and development programs and
expenditures to the extent we deem probable those implementations can be achieved and we have the proper authority to execute them within the look-
forward period in accordance with ASU 2014-15.
 
Results of Operations
 

Comparison of Three and Nine Months Ended September 30, 2020 and 2019
 

Revenues and Cost of Sales
 

The amounts in the tables below show our consolidated revenues, by source, and cost of sales for the periods presented (in thousands).
 

  
Three Months Ended

September 30, (unaudited)   $ Increase/   
%

Increase/  
  2020   2019   (Decrease)   (Decrease)  
Grant revenue  $ 229  $ 350  $ (121)   (35)%
Royalties from product sales and license fees   342   164   178   109%
Sale of research products and services   -   53   (53)   (100)%
Total revenues   571   567   4   1%
Cost of sales   (102)   (114)   (12)   (11)%
Gross profit  $ 469  $ 453  $ 16   4%
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Nine Months Ended

September 30, (unaudited)   $ Increase/   
%

Increase/  
  2020   2019   (Decrease)   (Decrease)  
Grant revenue  $ 864  $ 1,628  $ (764)   (47)%
Royalties from product sales and license fees   607   390   217   56%
Sale of research products and services   -   256   (256)   (100)%
Total revenues   1,471   2,274   (803)   (35)%
Cost of sales   (271)   (289)   (18)   (6)%
Gross profit  $ 1,200  $ 1,985  $ (785)   (40)%
 

Our total revenues increased by $4,000 for the three months ended September 30, 2020 as compared to the same period in the prior year, primarily
reflecting a $178,000 increase in royalties from product sales and license fees, offset by a $121,000 decrease in grant revenues due to less grant-related
activities and a $53,000 decrease in the sale of research products and services due to the cessation of such sales.

 
Our total revenues decreased by $803,000 for the nine months ended September 30, 2020 as compared to the same period in the prior year, primarily

reflecting a $764,000 decrease in grant revenues due to less grant-related activities and a $256,000 decrease in the sale of research products and services
due to the cessation of such sales, offset by a $217,000 increase in royalties from product sales and license fees.
 

Our grant revenues are generated primarily by our subsidiary Cell Cure Neurosciences Ltd. (“Cell Cure”) from the Israel Innovation Authority
(“IIA”) for the development of OpRegen® and from a Small Business Innovation Research grant from the National Institutes of Health for our vision
restoration program (the “NIH grant”). NIH grant related activities were completed in the third quarter of 2020.

 
Grant revenues generated by Cell Cure from the IIA for the development of OpRegen amounted to $216,000 and $477,000 for the three and nine

months ended September 30, 2020 and $277,000 and $1,193,000 for the three and nine months ended September 30, 2019, respectively.
 
Grant revenues generated by the NIH grant amounted to $13,000 and $387,000 for the three and nine months ended September 30, 2020 and

$72,000 and $435,000 for the three and nine months ended September 30, 2019, respectively.
 
Royalties from product sales and license fees for the three and nine months ended September 30, 2020 included $200,000 recognized in September

2020 related to the expiration of an option granted by Asterias to Novo Nordisk A/S (“Novo Nordisk”) in September 2018 to license certain intellectual
property. This amount was originally recorded as deferred revenue and subsequently recognized as revenue in September 2020, when the option period
expired.
 

Operating expenses
 

The amounts in the tables below are our consolidated operating expenses for the periods presented (in thousands).
 

  
Three Months Ended

September 30 (unaudited)   $   %  
  2020   2019   (Decrease)   (Decrease)  
Research and development expenses  $ 3,566  $ 4,266  $ (700)   (16)%
General and administrative expenses   3,628   4,609   (981)   (21)%
 

  
Nine Months Ended

September 30 (unaudited)   $   %  
  2020   2019   (Decrease)   (Decrease)  
Research and development expenses  $ 9,710  $ 14,462  $ (4,752)   (33)%
General and administrative expenses   12,055   19,527   (7,472)   (38)%
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Research and development expenses
 

Research and development expenses consist of costs incurred for company-sponsored, collaborative and contracted research and development
activities. These costs include direct and research-related overhead expenses including compensation and related benefits, stock-based compensation,
consulting fees, research and laboratory fees, rent of research facilities, amortization of intangible assets, and license fees paid to third parties to acquire
patents or licenses to use patents and other technology. We expense research and development costs as incurred. Research and development expenses
incurred and reimbursed by grants from third parties approximate the grant income recognized in the consolidated statements of operations.

 
The following table shows the amount of our total research and development expenses allocated to our primary research and development projects

for the periods presented (in thousands).
 

  
Three Months Ended September 30,

(unaudited)  
  Amount   Percent of Total  
Program  2020   2019   2020   2019  
OpRegen® and other ophthalmic applications  $ 1,066  $ 2,564   30%  60%
OPC1   576   1,425   16%  34%
VAC platform   1,871   45   52%  1%
Renevia and all other   53   232   2%  5%
Total research and development expenses  $ 3,566  $ 4,266   100%  100%
 

  
Nine Months Ended September 30,

(unaudited)  
  Amount   Percent of Total  
Program  2020   2019   2020   2019  
OpRegen® and other ophthalmic applications  $ 4,323  $ 9,304   45%  64%
OPC1   2,947   3,937   30%  27%
VAC platform   2,167   286   22%  2%
Renevia and all other   273   935   3%  7%
Total research and development expenses  $ 9,710  $ 14,462   100%  100%
 

The decrease of $0.7 million in total research and development expenses for the three months ended September 30, 2020 as compared to the same
period in the prior year is mainly attributable to the following:

 ● a decrease of $1.5 million in OpRegen and other ophthalmic application expenses, attributable primarily to a decrease in manufacturing
activities in 2020 as compared to 2019,

 ● a decrease of $0.8 million in OPC1 related expenses, primarily related to a return of unspent project funds of approximately $0.8 million from
a former Asterias service provider,

 ● a decrease of $0.2 million in Renevia and other related expenses as Renevia received a CE Mark in September 2019 and we are spending less
on research activities as we are actively looking for a commercialization partner in Europe, offset by

 ● an increase of $1.8 million in VAC program expenses, primarily related to the accrual of the signature fee of £1.25 million ($1.6 million) to
Cancer Research UK related to our license agreement and our early exercise of the option to acquire data generated in the Phase 1 clinical
trial of VAC2 in non-small cell lung cancer.

 
The decrease of $4.8 million in total research and development expenses for the nine months ended September 30, 2020 as compared to the same

period in the prior year is mainly attributable to the following:

 ● a decrease of $5.0 million in OpRegen and other ophthalmic application expenses, attributable primarily to a decrease in manufacturing
activities in 2020 as compared to 2019,

 ● a decrease of $1.0 million in OPC1 related expenses, primarily related to return of unspent project funds of approximately $0.8 million from a
former Asterias service provider,

 ● a decrease of $0.7 million in Renevia and other related expenses as Renevia received a CE Mark in September 2019 and we are spending less
on research activities as we are actively looking for a commercialization partner in Europe, offset by

 ● an increase of $1.9 million in VAC program expenses, primarily related to the accrual of the signature fee of £1.25 million ($1.6 million) to
Cancer Research UK.
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General and administrative expenses
 

General and administrative expenses include employee and director compensation, consulting fees other than those paid for science-related
consulting, facilities and equipment rent and maintenance related expenses, insurance costs allocated to general and administrative expenses, costs of patent
applications, prosecution and maintenance, stock exchange-related costs, depreciation expense, marketing costs, legal and accounting costs, and other
miscellaneous expenses which are allocated to general and administrative expense.

 
The total net decrease of $1.0 million in general and administrative expenses for the three months ended September 30, 2020 compared to the same

period in 2019, was primarily attributable to a $0.9 million reduction in compensation expenses, a $0.2 million reduction in Asterias Merger related
expenses, a $0.1 million reduction in travel expenses, a $0.1 million reduction in accounting expenses and a $0.1 million reduction in office related
expenses, offset by a $0.3 million increase in patent and legal expenses and a $0.2 million increase related to the cessation of shared services
reimbursements.

 
The total net decrease of $7.5 million in general and administrative expenses for the nine months ended September 30, 2020 compared to the same

period in 2019, was primarily attributable to a $5.2 million reduction in Asterias Merger related expenses, a $1.9 million reduction in compensation costs, a
$0.7 million reduction in accounting expenses, a $0.4 million reduction in travel expenses and a $0.3 million reduction in rent expenses, a $0.2 million
reduction in office related expenses and a $0.1 million reduction in investor and public relations expenses, offset by a $0.9 million increase in legal and
patent expenses and a $0.6 million increase related to the cessation of shared services reimbursements.
 
Other income and expenses, net
 

The following table shows the amount of other income and expenses, net, for the periods presented (in thousands):
 

  
Three Months Ended

September 30, (unaudited)  
  2020   2019  
Other income and expenses, net         
Interest income, net  $ 252  $ 399 
Gain on sale of marketable securities   120   2,055 
Unrealized loss on marketable equity securities   (2,003)   (4,458)
Gain on sale of equity method investment in OncoCyte   -   546 
Unrealized loss on equity method investment in OncoCyte at fair value   -   (8,287)
Unrealized gain on warrant liability   55   79 
Other income, net   351   582 
Total other expense, net  $ (1,225)  $ (9,084)
 

  
Nine Months Ended

September 30, (unaudited)  
  2020   2019  
Other income and expenses, net         
Interest income, net  $ 1,037  $ 1,278 
Gain on sale of marketable securities   3,848   2,055 
Unrealized loss on marketable equity securities   (7,487)   (3,134)
Gain on sale of equity method investment in OncoCyte   -   546 
Unrealized gain on equity method investment in OncoCyte at fair value   -   8,001 
Unrealized gain on equity method investment in Asterias at fair value   -   6,744 
Unrealized gain on warrant liability   84   350 
Other income, net   175   2,270 
Total other (expense), income, net  $ (2,343)  $ 18,110 
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Interest income, net – During the three and nine months ended September 30, 2020, we earned $0.3 million and $1.0 million of interest income,
respectively, from our promissory note with Juvenescence Limited (“Juvenescence”). During the three and nine months ended September 30, 2019, we
earned $0.4 million and $1.1 million of interest income, respectively, from the same note.

 
Gain on equity method investment in Asterias – Prior to the closing of the Asterias Merger on March 8, 2019, we owned 21.7 million shares of

common stock of Asterias, which we accounted for at fair value using the equity method of accounting. The fair value of our Asterias shares was
approximately $20.2 million as of March 8, 2019, the closing date of the Asterias Merger, based on $0.93 per share, which was calculated by multiplying:
(i) $1.31, the closing price of our common shares on such date; by (ii) the Merger Exchange Ratio. The fair value of our Asterias shares was approximately
$13.5 million as of December 31, 2018, based on the closing price of Asterias common stock of $0.62 per share on such date. Accordingly, we recorded an
unrealized gain of $6.7 million for the year ended December 31, 2019, representing the change in fair value of Asterias common stock from December 31,
2018 to March 8, 2019.

 
Gain on equity method investment in OncoCyte – Prior to September 11, 2019, Lineage elected to account for its shares of OncoCyte common stock

at fair value using the equity method of accounting. Lineage sold 2.25 million shares of OncoCyte common stock for net proceeds of $4.2 million in July
2019. Accordingly, Lineage’s ownership in OncoCyte was reduced from 28% to 24%. Lineage sold an additional 4.0 million shares of OncoCyte common
stock for net proceeds of $6.5 million on September 11, 2019. Lineage’s ownership in OncoCyte was further reduced to 16% at this time. Effective
September 11, 2019, Lineage began accounting for its shares of OncoCyte common stock as marketable equity securities.

 
As of December 31, 2019, Lineage had 8.4 million shares of OncoCyte common stock. These shares had a fair value of $19.0 million, based on the

closing price of OncoCyte common stock of $2.25 per share on December 31, 2019.
 
As of September 30, 2020, Lineage owned 3.6 million shares of OncoCyte common stock. These shares had a fair value of $5.0 million, based on

the closing price of OncoCyte common stock of $1.39 per share on September 30, 2020.
 
For the three months ended September 30, 2020, Lineage recorded an unrealized loss of $1.9 million related to the shares remaining at September

30, 2020 and the decrease in OncoCyte’s stock price from $1.91 at June 30, 2020 to $1.39 at September 30, 2020. For the three months ended September
30, 2019, Lineage recorded a realized gain of $0.6 million due to sales of OncoCyte shares in the period. Lineage also recorded an unrealized loss of $8.7
million due to the decrease in OncoCyte’s stock price from $2.49 per share at June 30, 2019 to $2.10 per share at September 30, 2019. $8.3 million of the
unrealized loss was recorded as an unrealized loss on an equity method investment as it was prior to September 11, 2019; the remaining $0.4 million was
recorded as an unrealized loss on marketable equity securities.

 
For the nine months ended September 30, 2020, Lineage recorded a realized gain of $3.1 million due to sales of OncoCyte shares in the period. In

the same period, Lineage also recorded an unrealized loss of $6.1 million related to its OncoCyte shares. The unrealized loss is comprised of $3.7 million
related to the difference between the book cost basis of OncoCyte shares sold in the period versus the applicable prior month’s ending OncoCyte stock
price and an additional $2.4 million related to the shares remaining at September 30, 2020 and the decrease in OncoCyte’s stock price from $2.25 at
December 31, 2019 to $1.39 at September 30, 2020. For the nine months ended September 30, 2019, Lineage recorded a realized gain of $0.6 million due
to sales of OncoCyte shares in the period. Lineage also recorded an unrealized gain of $7.6 million due to the increase in OncoCyte’s stock price from
$1.38 per share at December 31, 2018 to $2.10 per share at September 30, 2019. $8.0 million of the unrealized gain was recorded as an unrealized gain on
an equity method investment as it was prior to September 11, 2019; the remaining $0.4 million was recorded as an unrealized loss on marketable equity
securities.
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All share prices are determined based on the closing price of OncoCyte common stock on the NYSE American on the applicable dates, or the last
day of trading of the applicable quarter, if the last day of a quarter fell on a weekend.
 

We expect our other income and expenses, net, to continue to fluctuate each reporting period based on the changes in the market price of our
OncoCyte shares, which could significantly impact our net income or loss reported in our condensed consolidated statements of operations for each period.

 
Marketable equity securities - We also account for the shares we held in Hadasit Bio-Holdings (“HBL”) and AgeX as of September 30, 2020 as

marketable equity securities, carried at fair market value on our consolidated balance sheets. For the three and nine months ended September 30, 2020,
Lineage recorded realized gains of $0.1 million and $0.7 million, respectively, due to sales of AgeX shares in the period. Sales of HBL securities were
negligible. For the three and nine months ended September 30, 2019, Lineage recorded a realized gain of $2.0 million due to sales of HBL and AgeX
shares in the period.

 
For the three and nine months ended September 30, 2020, we recorded unrealized losses of $0.1 million and $1.4 million, respectively. For the three

months ended September 30, 2020, a majority of the unrealized loss was related to the difference between the book cost basis of AgeX shares sold in the
period versus the applicable prior month’s ending AgeX stock price. For the nine months ended September 30, 2020, $0.5 million of the unrealized loss
was related to the difference between the book cost basis of AgeX shares sold in the period versus the applicable prior month’s ending AgeX share price
and an additional $0.8 million was related to the AgeX shares remaining at September 30, 2020 and the decrease in AgeX’s stock price from $1.82 at
December 31, 2019 to $0.81 at September 30, 2020.

 
For the three and nine months ended September 30, 2019, we recorded an unrealized loss of $4.0 million and $2.7 million, respectively, due to

changes in fair market value of these marketable equity securities from June 30, 2019 to September 30, 2019 and December 31, 2018 to September 30,
2019.
 

Other income (expense), net - Other income (expense), net, in 2020 and 2019 consist primarily of net foreign currency transaction gains and losses
recognized by our subsidiaries Cell Cure and ES Cell International Pte. Ltd. (“ESI”), changes in the fair value of warrants issued by Cell Cure, dividend
income and interest income, net. Foreign currency transaction gains and losses for the periods presented are principally related to the remeasurement of the
U.S. dollar denominated notes payable by Cell Cure to Lineage.
 
Income Taxes

 
The market value of the shares of OncoCyte common stock we hold creates a deferred tax liability based on the closing prices of the shares, less our

tax basis in the shares. The deferred tax liability generated by the OncoCyte shares that we hold as of September 30, 2020, is a source of future taxable
income to us, as prescribed by ASC 740-10-30-17, that will more likely than not result in the realization of our deferred tax assets to the extent of the
deferred tax liability. This deferred tax liability is determined based on the closing prices of the OncoCyte shares as of September 30, 2020. Due to the
inherent unpredictability of future prices of those shares, we cannot reliably estimate or project those deferred tax liabilities on an annual basis. Therefore,
the deferred tax liability pertaining to OncoCyte shares, determined based on the actual closing prices on the last stock market trading day of the applicable
accounting period, and the related impacts to the valuation allowance and deferred tax asset changes, are recorded in the accounting period in which they
occur.

 
In connection with the Asterias Merger, a deferred tax liability of $10.8 million was recorded as part of the acquisition accounting (see Note 3). The

deferred tax liability (“DTL”) is related to fair value adjustments for the assets and liabilities acquired in the Asterias Merger, principally consisting of
IPR&D. This estimate of deferred taxes was determined based on the excess of the estimated fair values of the acquired assets and liabilities over the tax
basis of the assets and liabilities acquired. The statutory tax rate was applied, as appropriate, to the adjustment based on the jurisdiction in which the
adjustment is expected to occur. Because the IPR&D (prior to completion or abandonment of the R&D) is considered an indefinite-lived asset for
accounting purposes, the fair value of the IPR&D on the acquisition date creates a deferred income tax liability in accordance with ASC 740. This DTL is
computed using the fair value of the IPR&D assets on the acquisition date multiplied by Lineage’s respective federal and state income tax rates. While this
DTL would reverse on impairment or sale or commencement of amortization of the related intangible assets, those events are not anticipated under ASC
740 for purposes of predicting reversal of a temporary difference to support the realization of deferred tax assets, except for certain deferred tax assets and
credit carryforwards that are also indefinite in nature as of the Asterias Merger date, which may be considered for reversal under ASC 740 as further
discussed below.
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A valuation allowance is provided when it is more likely than not that some portion of the deferred tax assets will not be realized. Lineage
established a full valuation allowance as of December 31, 2018 due to the uncertainty of realizing future tax benefits from its net operating loss
carryforwards and other deferred tax assets, including foreign net operating losses generated by its subsidiaries. During the year ended December 31, 2019,
a portion of the valuation allowance was released as it relates to Lineage’s indefinite lived assets that can be used against the indefinite lived liabilities. The
amount of the valuation allowance released was $7.4 million; as new indefinite lived deferred tax assets are generated, we will continue to book provision
benefits until the deferred tax liability position is exhausted, barring any new developments.

 
For the three and nine months ended September 30, 2019, Lineage recorded a $1.0 million and $6.6 million valuation allowance release and

corresponding benefit for income taxes.
 
For the three and nine months ended September 30, 2020, Lineage recorded a $0.2 million deferred tax benefit for income taxes.
 
We expect that deferred income tax expense or benefit we record each reporting period, if any, will vary depending on the change in the closing

stock prices of OncoCyte shares from period to period and the related changes in those deferred tax liabilities and our deferred tax assets and other credits,
including changes in the valuation allowance, for each period.

 
See Note 3 to our consolidated financial statements included elsewhere in this Report for a description of the Asterias Merger that was completed on

March 8, 2019. We have concluded that an ownership change did occur after the Asterias Merger, and the acquired operating loss carryforwards are subject
to limitation under Section 382 of the Internal Revenue Service Code; Lineage will only be able to utilize $52.8 million of these operating loss
carryforwards.

 
Liquidity and Capital Resources
 

At September 30, 2020, we had $38.0 million of cash, cash equivalents and marketable equity securities on hand, which includes our investments in
HBL, AgeX and OncoCyte. We may use our marketable equity securities for liquidity, as necessary, and as market conditions allow. The market value may
not represent the amount that could be realized in a sale of investment shares due to various market and regulatory factors, including trading volume or
market depth factors and volume and manner of sale restrictions under Federal securities laws, prevailing market conditions and prices at the time of any
sale, and subsequent sales of securities by the entities. In addition, the value of our marketable equity securities may be significantly and adversely
impacted by deteriorating global economic conditions and the recent disruptions to and volatility in the credit and financial markets in the United States and
worldwide resulting from the ongoing COVID-19 pandemic.

 
Since inception, we have incurred significant operating losses and have funded our operations primarily through the issuance of equity securities, the

sale of common stock of our former subsidiaries, AgeX and OncoCyte, payments from research grants, royalties from product sales and sales of research
products and services. At September 30, 2020, we had an accumulated deficit of $296.1 million, working capital of $32.0 million and shareholders’ equity
of $90.2 million. We evaluated the projected cash flows for Lineage and our subsidiaries, and we believe that our $38.0 million in cash, cash equivalents
and marketable equity securities provide sufficient cash, cash equivalents, and liquidity to carry out our current planned operations through at least twelve
months from the issuance date of our condensed consolidated interim financial statements included elsewhere in this Report. If we need near term working
capital or liquidity to supplement our cash and cash equivalents for our operations, we may sell some, or all, of our investments, as necessary.
 

On March 8, 2019, the Asterias Merger closed and Asterias became our wholly owned subsidiary. We began consolidating Asterias’ operations and
results with our operations and results beginning on March 8, 2019. We have made extensive reductions in headcount and reduced non-clinical related
spend, in each case, as compared to Asterias’ operations before the merger. We have implemented significant cost savings initiatives and anticipate reduced
operational spend in 2020 compared to prior periods.
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The COVID-19 pandemic has impacted patient enrollment in our OpRegen Phase 1/2a multicenter clinical trial and the VAC2 Phase 1 multicenter
clinical trial. In particular, we saw sites pause enrollment to focus on, and direct resources to, the COVID-19 pandemic. Additionally, patients may choose
not to enroll or continue participating in clinical trials as a result of the pandemic. At this point in time, the majority of our sites are back up and enrolling.
We are unable to predict with confidence if there will be future patient enrollment delays and difficulties as the COVID-19 pandemic continues. If patient
enrollment is delayed for an extended period of time, such clinical trials could be delayed or otherwise adversely affected. Our inability to enroll a
sufficient number of patients for any of our current or future clinical trials could result in significant delays.

 
We may increase spending later in the year to accelerate clinical trial activities and try to mitigate the impact of the COVID-19 related enrollment

delays.
 

Our projected cash flows are subject to various risks and uncertainties, and the unavailability or inadequacy of financing to meet future capital needs
could force us to modify, curtail, delay, or suspend some or all aspects of our current planned operations. Our determination as to when we will seek new
financing and the amount of financing that we will need will be based on our evaluation of the progress we make in our research and development
programs, any changes to the scope and focus of those programs, any changes in grant funding for certain of those programs, and projection of future costs,
revenues, and rates of expenditure. Our ability to raise additional funds may be adversely impacted by deteriorating global economic conditions and the
disruptions to and volatility in the credit and financial markets in the United States and worldwide resulting from the ongoing COVID-19 pandemic. We
may be required to delay, postpone, or cancel our clinical trials or limit the number of clinical trial sites, unless we are able to obtain adequate financing.
We cannot assure that adequate financing will be available on favorable terms, if at all. Sales of additional equity securities by us or our subsidiaries and
affiliates could result in the dilution of the interests of our current shareholders.

 
Cash flows used in operating activities
 

Net cash used in operating activities of $14.1 million for the nine months ended September 30, 2020 primarily reflects the loss from operations of
$20.6 million less the changes in assets and liabilities of $2.0 million. These items were offset primarily by non-cash expenses of $1.8 million of
depreciation and amortization and $1.7 million for stock-based compensation. The unrealized loss on marketable securities and deferred tax benefit are
non-cash items that had no effect on cash flows.

 
Net cash used in operating activities of $26.4 million for the nine months ended September 30, 2019 primarily reflects the loss from operations of

$32.0 million less the changes in assets and liabilities of $1.3 million. These items were offset primarily by non-cash expenses of $3.0 million for stock-
based compensation and $2.3 million of depreciation and amortization. The unrealized gains on equity method investments and marketable securities and
deferred tax benefit are non-cash items that had no effect on cash flows.

 
Cash flows provided by investing activities
 

Cash provided by investing activities of $12.1 million for the nine months ended September 30, 2020 was associated primarily with receipts of $10.9
million from sales of a portion of our OncoCyte holdings and $1.2 million in sales of a portion of our AgeX holdings.

 
Cash provided by investing activities of $16.2 million for the nine months ended September 30, 2019 was associated primarily with receipts of $10.7

million from sales of a portion of our OncoCyte holdings, $1.6 million in sales of a portion of our AgeX holdings and $1.2 million in sales of a portion of
our HBL holdings as well as the receipt of $3.1 million of cash that Asterias had on the closing date of the Asterias Merger, offset by $0.4 million in
purchases of equipment and other assets.
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Cash flows provided by financing activities
 

Cash provided by financing activities of $25.1 million for the nine months ended September 30, 2020 was associated primarily with proceeds of
$24.6 million from payment of the Juvenescence promissory note and proceeds of $0.5 million from a Paycheck Protection Program (“PPP”) loan under
the Coronavirus Aid, Relief and Economic Security (“CARES”) Act.

 
Cash provided by financing activities of $0.6 million for the nine months ended September 30, 2019 was associated primarily with $0.7 million in

landlord reimbursements for tenant improvements, offset by $0.1 million in common shares received and retired for employee taxes paid.
 

Off-Balance Sheet Arrangements
 

As of September 30, 2020 and December 31, 2019, we did not have any off-balance sheet arrangements, as defined in Item 303(a)(4)(ii) of
Commission Regulation S-K.
 
Item 3. Quantitative and Qualitative Disclosures about Market Risk
 

Under Commission rules and regulations, as a smaller reporting company, we are not required to provide the information required by this item.
 

Item 4. Controls and Procedures
 
Evaluation of Disclosure Controls and Procedures
 

It is management’s responsibility to establish and maintain adequate internal control over all financial reporting pursuant to Rule 13a-15 under the
Securities Exchange Act of 1934 (“Exchange Act”). Our management, including our principal executive officer and our principal financial officer, have
reviewed and evaluated the effectiveness of our disclosure controls and procedures as of the end of the period covered by this Report. Following this
review and evaluation, management collectively determined that our disclosure controls and procedures are effective to ensure that information required to
be disclosed by us in reports that we file or submit under the Exchange Act: (i) is recorded, processed, summarized and reported within the time periods
specified in Commission rules and forms; and (ii) is accumulated and communicated to management, including our chief executive officer and our chief
financial officer, as appropriate to allow timely decisions regarding required disclosure.
 
Changes in Internal Control over Financial Reporting
 

There were no changes in our internal control over financial reporting that occurred during the period covered by this Report that have materially
affected, or are reasonably likely to materially affect, our internal control over financial reporting.
 

PART II - OTHER INFORMATION
 
Item 1. Legal Proceedings
 

The information required by this Item is incorporated herein by reference to Notes to Condensed Consolidated Interim Financial Statements—
Note 15. “Commitments and Contingencies” under the heading “Litigation,” in Part I, Item 1, of this Report.

 
From time-to-time we may be involved in a variety of claims or litigation proceedings. Such proceedings may initially be viewed as immaterial

but could later prove to be material. Litigation proceedings are inherently unpredictable and excessive verdicts do occur. Given the inherent uncertainties in
litigation, even when we can reasonably estimate the amount of possible loss or range of loss and reasonably estimable loss contingencies, the actual
outcome may change in the future due to new developments or changes in approach. In addition, such claims or litigation proceedings could involve
significant expense and diversion of management’s attention and resources from other matters.
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Item 1A. Risk Factors
 

An investment in our common shares involves a high degree of risk. You should carefully consider the following risk factors, as well as the other
information in this Quarterly Report on Form 10-Q, before deciding whether to purchase, hold or sell our common shares. The occurrence of any of the
following risks could harm our business, financial condition, results of operations and/or growth prospects or cause our actual results to differ materially
from those contained in forward-looking statements we have made in this Quarterly Report on Form 10-Q and those we may make from time to time. You
should consider all of the risk factors described when evaluating our business. We have marked with an asterisk (*) those risk factors that reflect changes
from the similarly titled risk factors included in Item 1A of our Annual Report on Form 10-K for the fiscal year ended December 31, 2019, as filed with the
Commission on March 12, 2020.

 
Risks Related to Our Business Operations and Capital Requirements

 
We have incurred operating losses since inception, and we do not know if or when we will attain profitability.*

 
Our total operating losses for the fiscal year ended December 31, 2019 were $38.9 million and our total operating losses for the nine months ended

September 30, 2020 were $20.6 million and we had an accumulated deficit of $296.1 million as of September 30, 2020. Since inception, we have incurred
significant operating losses and have funded our operations primarily through sales of our equity securities and the equity securities of former subsidiaries,
receipt of research grants, royalties on product sales, license revenues, sales of research products, and revenues from subscription fees and advertising
revenue from database products of a former subsidiary. Substantially all of our losses have resulted from expenses incurred in connection with our research
and development programs and from general and administrative costs associated with our operations. All of our product candidates will require substantial
additional development time and resources before we would be able to apply for or receive regulatory approvals. We expect to continue to incur losses for
the foreseeable future, and we anticipate these losses will increase substantially as we continue our development of, seek regulatory approval for and
potentially commercialize any of our product candidates and seek to identify, assess, acquire, in-license or develop additional product candidates.

 
To become and remain profitable, we must succeed in developing and eventually commercializing products that generate significant revenue. This

will require us to be successful in a range of challenging activities, including completing clinical trials and preclinical trials of our product candidates,
obtaining regulatory approval for these product candidates and manufacturing, marketing and selling any products for which we may obtain regulatory
approval. In addition, we are attempting to develop new medical products and technology. We may never succeed in these activities and, even if we do,
may never generate revenues that are significant enough to achieve profitability.
 
We will continue to spend a substantial amount of our capital on research and development, but we might not succeed in developing products and
technologies that are useful in medicine.*

 
We are attempting to develop new medical products and technology. These new products and technologies might not prove to be safe and efficacious

in the human medical applications for which they are being developed. Our research and development activities are costly, time consuming, and their
results are uncertain. We incurred research and development expenses amounting to approximately $9.7 million during the nine months ended September
30, 2020, and $17.9 million during the fiscal year ended December 31, 2019. If we successfully develop a new technology or product, refinement of the
new technology or product and definition of the practical applications and limitations of the technology or product may take years and require large sums of
money. Clinical trials of new therapeutic products, particularly those products that are regulated as biologics, drugs, or devices, are very expensive and take
years to complete. We may not have the financial resources to fund clinical trials on our own and we may have to enter into licensing or collaborative
arrangements with others. Any such arrangements may be dilutive to our ownership or economic interest in the products we develop, and we might have to
accept royalty payments on product sales rather than receiving the gross revenues from product sales. In addition, we may discontinue one or more of the
research or product development programs. Our product and technology development programs may be delayed or discontinued should adequate funding
on acceptable terms not be available.
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The amount and pace of research and development work that we can do or sponsor, and our ability to commence and complete clinical trials
required to obtain regulatory approval to market our therapeutic and medical device products, depends upon the amount of funds we have.*

 
At September 30, 2020, we had $38.0 million of cash, cash equivalents and marketable equity securities. There can be no assurance that we will be

able to raise additional funds on favorable terms or at all, or that any funds raised will be sufficient to permit us to develop and market our products and
technology, if and when approved. Our ability to raise additional funds may be adversely impacted by deteriorating global economic conditions and the
disruptions to and volatility in the credit and financial markets in the United States and worldwide resulting from the ongoing COVID-19 pandemic. Unless
we are able to generate sufficient revenue or raise additional funds when needed, it is likely that we will be unable to continue our planned activities, even
if we make progress in our research and development projects. We may have to postpone or limit the pace of our research and development work and
planned clinical trials of our product candidates unless our cash resources increase through a growth in revenues, royalties, license fees, equity financings
or borrowings.

 
We will need to issue additional equity or debt securities in order to raise additional capital needed to pay our operating expenses.*

 
We expect to continue to incur substantial research and product development expenses and will need to raise additional capital to pay operating

expenses until we are able to generate sufficient revenues from product sales, royalties and license fees. Our ability to raise additional equity or debt capital
will depend, not only on progress made in developing new products and technologies, but also on access to capital and conditions in the capital markets.
We believe that our cash, cash equivalents and marketable securities as of September 30, 2020 will be sufficient to fund our planned operations for at least
the next 12 months. We have based these estimates on assumptions that may prove to be wrong, and we may use our capital resources sooner than we
currently expect. Our operating plans and other demands on our cash resources may change as a result of many factors currently unknown to us, and we
may need to seek additional funds sooner than planned. Any equity capital raise could result in the dilution of the interests of shareholders or may
otherwise limit our ability to finance further in the future, which may negatively impact our business and operations. Any debt capital financing may
involve covenants that restrict our operations, including limitations on additional borrowing and on the use of our assets. If we raise capital through
licensing arrangements, it may be necessary to grant licenses on terms that are not favorable to us. There can be no assurance that we will be able to raise
capital on favorable terms, or at all, or at times and in amounts needed to successfully finance product development, clinical trials, and general operations.
 
Lawsuits have been filed and other lawsuits may be filed against Lineage and certain members of the Lineage and Asterias Biotherapeutics, Inc.
(“Asterias”) boards of directors relating to our acquisition of Asterias (the “Asterias Merger”). An adverse ruling in any such lawsuit may result
in additional payments and costs.*
 

A putative class action lawsuit alleging breach of fiduciary duties in connection with the Asterias Merger is pending in the Delaware Chancery
Court. As of September 30, 2020, the defendants are certain former members of Asterias’ board of directors and Lineage. The complaint alleges that the
merger process was conflicted, that the consideration was inadequate, and that the proxy statement filed by Asterias was misleading. The complaint seeks,
among other things, certification of a class, rescission of the merger or monetary damages, and attorneys’ fees and costs.
 

The defendants specifically deny all allegations in the litigation and intend to defend it vigorously. However, any adverse ruling in this case could
result in additional payments. Additional lawsuits arising out of or relating to the merger agreement and/or the merger may be filed in the future.

 
Changes in tax laws or regulations that are applied adversely to us or our customers may have a material adverse effect on our business, cash flow,
financial condition or results of operations.*
 

New income, sales, use or other tax laws, statutes, rules, regulations or ordinances could be enacted at any time, which could adversely affect our
business operations and financial performance. Further, existing tax laws, statutes, rules, regulations or ordinances could be interpreted, changed, modified
or applied adversely to us. For example, legislation enacted in 2017, informally known as the Tax Cuts and Jobs Act (the “2017 Tax Act”), enacted many
significant changes to the U.S. tax laws. Future guidance from the Internal Revenue Service and other tax authorities with respect to the 2017 Tax Act may
affect us, and certain aspects of the 2017 Tax Act could be repealed or modified in future legislation. For example, the Coronavirus Aid, Relief, and
Economic Security Act (the “CARES Act”) modified certain provisions of the 2017 Tax Act. In addition, it is uncertain if and to what extent various states
will conform to the 2017 Tax Act, the CARES Act, or any newly enacted federal tax legislation. Changes in corporate tax rates, the realization of net
deferred tax assets relating to our operations, the taxation of foreign earnings, and the deductibility of expenses under the 2017 Tax Act or future reform
legislation could have a material impact on the value of our deferred tax assets, could result in significant one-time charges, and could increase our future
U.S. tax expense.
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Our ability to use net operating losses to offset future taxable income may be subject to limitations.*

 
As of December 31, 2019, we had net operating loss (“NOL”) carryforwards for U.S. federal and state tax purposes of approximately $164.0 million

and $110.5 million, respectively. Included in these amounts are NOLs acquired through the merger with Asterias (see below). A portion of the federal and
state NOL carryforwards will begin to expire, if not utilized, in varying amounts between 2027 and 2039. NOLs that expire unused will be unavailable to
offset future income tax liabilities. Under federal income tax law, federal NOLs incurred in 2018 and in future years may be carried forward indefinitely. It
is uncertain if and to what extent various states that we may operate in will conform to the federal tax law. In addition, under Sections 382 and 383 of the
Internal Revenue Code of 1986, as amended (the “IRC”), and corresponding provisions of state law, if a corporation undergoes an “ownership change,”
which is generally defined as a greater than 50% change, by value, in its equity ownership over a three-year period, the corporation’s ability to use its pre-
change NOL carryforwards and other pre-change tax attributes to offset its post-change income or taxes may be limited. We may experience ownership
changes in the future as a result of subsequent shifts in our stock ownership, some of which may be outside of our control. If an ownership change occurs
and our ability to use our NOL carryforwards is materially limited, it would harm our future operating results by effectively increasing our future tax
obligations. In addition, at the state level, there may be periods during which the use of net operating loss carryforwards is suspended or otherwise limited,
which could accelerate or permanently increase state taxes owed.

 
As part of the merger with Asterias, we acquired various tax attribute carryforwards including federal and California NOLs of $52.8 million and

$41.9 million, respectively, as well as California research and development credits of $2.4 million. As a result of the merger, Asterias incurred an
ownership change under Section 382 of the Internal Revenue Service Code, which places annual limits on the amount of these NOLs that are available to
offset income. Because of the annual limitation, the total amount of these NOLs are not immediately available to offset future income. The California
research and development credit of $2.4 million has no expiration.

 
Taxing authorities could reallocate our taxable income among our subsidiaries, which could increase our overall tax liability.
 

We are organized in the United States, and currently have subsidiaries in Israel and Singapore. If we succeed in growing our business, we expect to
conduct increased operations through subsidiaries in various tax jurisdictions pursuant to transfer pricing arrangements between us and our subsidiaries. If
two or more affiliated companies are located in different countries, the tax laws or regulations of each country generally will require that such arrangements
be priced the same as those between unrelated companies dealing at arm’s length and that appropriate documentation is maintained to support the value of
such arrangements, or Transfer Pricing Regulations. Our transfer pricing policies were formulated with the assistance of third-party experts. We are in the
process of obtaining a formal transfer pricing report. However, after we receive such report, we do not intend to amend our returns for prior years. Whether
we obtain a formal transfer pricing study with outside experts or not, our transfer pricing procedures will not be binding on applicable tax authorities.
 

If tax authorities in any of these countries were to successfully challenge our transfer prices as not reflecting arm’s length transactions, they could
require us to adjust our transfer prices and thereby reallocate our income to reflect these revised transfer prices, which could result in a higher tax liability
to us. In addition, if the country from which the income is reallocated does not agree with the reallocation, both countries could tax the same income,
resulting in double taxation. If tax authorities were to allocate income to a higher tax jurisdiction, subject our income to double taxation or assess interest
and penalties, it would increase our tax liability, which could adversely affect our financial condition, results of operations and cash flows.
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Our business and operations could suffer in the event of system failures.
 

Despite the implementation of security measures, our internal computer systems and those of our contractors and consultants are vulnerable to
damage from computer viruses, unauthorized access, natural disasters including earthquakes and tsunamis, terrorism, war, and telecommunication and
electrical failures. Such events could cause significant interruption of our operations and development programs. For example, the loss of data for our
product candidates could result in delays in our regulatory filings and development efforts and significantly increase our costs. To the extent that any
disruption or security breach was to result in a loss of or damage to our data, or inappropriate disclosure of confidential or proprietary information, we
could incur liability and the development of our product candidates could be delayed.

 
In addition, our product candidates are manufactured by starting with cells that are stored in a cryopreserved master cell bank. While we believe we

have adequate backup should any cell bank be lost in a catastrophic event, we or our third-party suppliers and manufacturers could lose multiple cell banks,
which would severely affect our manufacturing activities. We cannot assure you that any stability or other issues relating to the manufacture of any of our
product candidates or products will not occur in the future. Any delay or interruption in the supply of clinical trial supplies could delay the completion of
planned clinical trials, increase the costs associated with maintaining clinical trial programs and, depending upon the period of delay, require us to
commence new clinical trials at additional expense or terminate clinical trials completely. Any adverse developments affecting clinical or commercial
manufacturing of our product candidates or products may result in shipment delays, inventory shortages, lot failures, product withdrawals or recalls or
other interruptions in the supply of our product candidates or products. Accordingly, failures or difficulties faced at any level of our supply chain could
adversely affect our business and delay or impede the development and commercialization of any of our product candidates or products and could have an
adverse effect on our business, prospects, financial condition and results of operations.

 
Significant disruptions of information technology systems or data security breaches could adversely affect our business.

 
We are increasingly dependent on information technology systems and infrastructure to operate our business. In the ordinary course of our business,

we collect, store, process and transmit large amounts of confidential information, including intellectual property, proprietary business information and
personal information. It is critical that we do so in a secure manner to maintain the confidentiality, integrity and availability of such information. We have
also outsourced some of our operations (including parts of our information technology infrastructure) to a number of third-party vendors who may have, or
could gain, access to our confidential information. In addition, many of those third parties, in turn, subcontract or outsource some of their responsibilities to
third parties.

 
Our information technology systems are large and complex and store large amounts of confidential information. The size and complexity of these

systems make them potentially vulnerable to service interruptions or to security breaches from inadvertent or intentional actions by our employees, third
party vendors and/or business partners, or from cyber-attacks by malicious third parties. Attacks of this nature are increasing in frequency, persistence,
sophistication and intensity, and are being conducted by sophisticated and organized groups and individuals with a wide range of motives (including, but
not limited to, industrial espionage) and expertise, including organized criminal groups, “hacktivists,” nation states and others. In addition to the extraction
of important information, such attacks could include the deployment of harmful malware, ransomware, denial-of-service attacks, social engineering and
other means to affect service reliability and threaten the confidentiality, integrity and availability of our information. Although the aggregate impact on our
operations and financial condition has not been material to date, we have been the target of events of this nature and expect them to continue.

 
Significant disruptions of our, our third party vendors’ and/or business partners’ information technology systems or security breaches could

adversely affect our business operations and/or result in the loss, misappropriation, and/or unauthorized access, use or disclosure of, or the prevention of
access to, confidential information (including trade secrets or other intellectual property, proprietary business information and personal information), and
could result in financial, legal, business and reputational harm to us. Any such event that leads to unauthorized access, use or disclosure of personal
information, including personal information regarding our patients or employees, could harm our reputation, compel us to comply with federal and/or state
breach notification laws and foreign law equivalents, subject us to mandatory corrective action, require us to verify the correctness of database contents and
otherwise subject us to liability under laws and regulations that protect the privacy and security of personal information, which could disrupt our business,
result in increased costs or loss of revenue, and/or result in significant legal and financial exposure. In addition, security breaches and other inappropriate
access can be difficult to detect, and any delay in identifying them may further harm us. Moreover, the prevalent use of mobile devices to access
confidential information increases the risk of security breaches. While we have implemented security measures to protect our information technology
systems and infrastructure, there can be no assurance that such measures will prevent service interruptions or security breaches that could adversely affect
our business. In addition, failure to maintain effective internal accounting controls related to security breaches and cybersecurity in general could impact
our ability to produce timely and accurate financial statements and subject us to regulatory scrutiny.
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Our business could be adversely affected if we lose the services of the key personnel upon whom we depend or if we fail to attract senior
management and key scientific personnel.

 
We believe that our continued success depends to a significant extent upon our efforts and ability to retain highly qualified personnel, including our

Chief Executive Officer, Brian Culley. All of our officers and other employees are at-will employees and may terminate their employment with us at any
time with no advance notice. The loss of the services of Mr. Culley or other members of our senior management could have a material adverse effect on us.
Further, the replacement of any of such individuals likely would involve significant time and costs and may significantly delay or prevent the achievement
of our business and clinical objectives and would harm our business.

 
In addition, we could experience difficulties attracting qualified employees in the future. For example, competition for qualified personnel in the

biotechnology and medical device field is intense due to the limited number of individuals who possess the skills and experience required by our industry.
We will need to hire additional personnel, including experienced sales representatives, as we expand our clinical development and commercial activities.
We may not be able to attract quality personnel on acceptable terms, or at all. In addition, to the extent we hire personnel from competitors, we may be
subject to allegations that they have been improperly solicited or that they have divulged proprietary or other confidential information or that their former
employers own their research output.

 
The value of our investments in public companies fluctuates based on their respective stock prices and could be negatively affected by business,
regulatory and other risks applicable to them.*
 

As of September 30, 2020, we had equity investments in two U.S. publicly traded companies, OncoCyte and AgeX. As of September 30, 2020, the
value of our investments in OncoCyte and AgeX was approximately $5.0 million and $41,000, respectively, based on their closing stock prices as of that
date. If these companies were to have delays in clinical trials or commercialization activities or otherwise realize the specific business, regulatory and other
risks applicable to them, the value of their common stock and the valuation of our investment could be negatively affected. If these companies were to fail
and ultimately cease operations, we may lose the entire value of our investments. In addition, the value of our marketable equity securities may be
significantly and adversely impacted by deteriorating global economic conditions and the disruptions to and volatility in the credit and financial markets in
the United States and worldwide resulting from the ongoing COVID-19 pandemic.
 
Failure of our internal control over financial reporting could harm our business and financial results.

 
Our management is responsible for establishing and maintaining adequate internal control over financial reporting. Because of its inherent

limitations, internal control over financial reporting is not intended to provide absolute assurance that a misstatement of our financial statements would be
prevented or detected. Our growth and entry into new products, technologies and markets will place significant additional pressure on our system of
internal control over financial reporting. Any failure to maintain an effective system of internal control over financial reporting could limit our ability to
report our financial results accurately and timely or to detect and prevent fraud. Operating our business through subsidiaries, some of which are located in
foreign countries, also adds to the complexity of our internal control over financial reporting and adds to the risk of a system failure, an undetected
improper use or expenditure of funds or other resources by a subsidiary, or a failure to properly report a transaction or financial results of a subsidiary. We
allocate certain expenses among Lineage itself and one or more of our subsidiaries, which creates a risk that the allocations we make may not accurately
reflect the benefit of an expenditure or use of financial or other resources by Lineage as the parent company and the subsidiaries among which the
allocations are made. An inaccurate allocation may impact our consolidated financial results, particularly in the case of subsidiaries that we do not wholly
own since our financial statements include adjustments to reflect the minority ownership interests in our subsidiaries held by others.
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If we identify material weaknesses in our internal control over financial reporting, if we are unable to comply with the requirements of Section 404
of the Sarbanes-Oxley Act in a timely manner or assert that our internal control over financial reporting is effective, or if our independent registered public
accounting firm is unable to express an opinion or expresses a qualified or adverse opinion about the effectiveness of our internal control over financial
reporting, investors may lose confidence in the accuracy and completeness of our financial reports and the market price of our common shares could be
negatively affected. In addition, we could become subject to investigations by the NYSE American, the Securities and Exchange Commission, and other
regulatory authorities, which could require additional financial and management resources.

 
We received a loan under the Paycheck Protection Program of the CARES Act, and all or a portion of the loan may not be forgivable.*

 
In April 2020, we received a loan for $523,000 from Axos Bank under the PPP contained within the new CARES Act. The PPP loan has a term of

two years, is unsecured, and is guaranteed by the U.S. Small Business Administration (SBA). The loan carries a fixed interest rate of one percent per
annum, with the first six months of interest deferred. Under the CARES Act and Paycheck Protection Program Flexibility Act, we are eligible to apply for
forgiveness of all loan proceeds used to pay payroll costs, rent, utilities and other qualifying expenses during the 24-week period following receipt of the
loan, provided that we maintain our number of employees and compensation within certain parameters during such period. Not more than 40% of the
forgiven amount may be for non-payroll costs. If the conditions outlined in the PPP loan program are adhered to by us, all or part of such loan could be
forgiven. However, we cannot provide any assurance that any amount of the PPP loan will ultimately be forgiven by the SBA. Any forgiven amounts will
not be included in our taxable income. We applied for full forgiveness of the PPP loan on September 30, 2020.

 
Risks Related to Government Regulation

 
We may be subject, directly or indirectly, to federal and state healthcare fraud and abuse laws, including anti-kickback and false claims laws,
transparency laws, and health information privacy and security laws. If we are unable to comply, or have not fully complied, with such laws, it
could face substantial penalties.

 
Our current and future operations may be subject to various federal and state fraud and abuse laws, including, without limitation, the federal Anti-

Kickback Statute, the federal False Claims Act, and healthcare professional transparency laws and regulations. These laws may impact, among other things,
our research activities and our proposed sales, marketing, and education programs. In addition, we may be subject to patient privacy regulation by both the
federal government and the states in which we conduct our business. The laws that may affect our ability to operate include:

 
 ● the federal Anti-Kickback Statute, which prohibits, among other things, persons from knowingly and willfully soliciting, receiving, offering or

paying remuneration, directly or indirectly, to induce, or in return for, the purchase or recommendation of an item or service reimbursable under
a federal healthcare program, such as the Medicare and Medicaid programs;

   
 ● federal civil and criminal false claims laws, including the federal False Claims Act, and civil monetary penalty laws, which prohibit, among

other things, individuals or entities from knowingly presenting, or causing to be presented, claims for payment from Medicare, Medicaid, or
other third-party payors that are false or fraudulent;

   
 ● the federal Health Insurance Portability and Accountability Act of 1996 (“HIPAA”), which created new federal criminal statutes that prohibit,

among other things, executing a scheme to defraud any healthcare benefit program and making false statements relating to healthcare matters;
   
 ● HIPAA, as amended by the Health Information Technology for Economic and Clinical Health Act, (“HITECH”) and their implementing

regulations, which imposes certain requirements on covered entities,” including certain healthcare providers, health plans, and healthcare
clearinghouses, as well as their respective “business associates” that create, receive, maintain or transmit individually identifiable health
information for or on behalf of a covered entity, relating to the privacy, security, and transmission of individually identifiable health information;
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 ● The Physician Payments Sunshine Act which requires manufacturers of drugs, devices, biologics, and medical supplies to report annually to

CMS information related to payments and other transfers of value to physicians, as defined by such law, and teaching hospitals, and ownership
and investment interests held by physicians and other healthcare providers and their immediate family members and applicable group
purchasing organizations; and

   
 ● state law equivalents of each of the above federal laws, such as anti-kickback and false claims laws that may apply to items or services

reimbursed by any third-party payors, including commercial insurers, state laws that require pharmaceutical companies to comply with the
pharmaceutical industry’s voluntary compliance guidelines and the relevant compliance guidance promulgated by the federal government, or
otherwise restrict payments that may be made to healthcare providers and other potential referral sources; state laws that require drug
manufacturers to report information related to payments and other transfers of value to physicians and other healthcare providers, marketing
expenditures, or drug pricing, state and local laws that require the registration of pharmaceutical sales representatives, and state laws governing
the privacy and security of health information in certain circumstances, many of which differ from each other in significant ways and may not
have the same effect, thus complicating compliance efforts.

 
Because of the breadth of these laws and the narrowness of the statutory exceptions and regulatory safe harbors available, it is possible that some of

our business activities could be subject to challenge under one or more of such laws. In addition, recent health care reform legislation has strengthened
these laws.

 
If our operations are found to be in violation of any of the laws described above or any other governmental regulations that apply, we may be subject

to significant penalties, including administrative, civil and criminal penalties, damages, fines, disgorgement, exclusion from participation in government
health care programs, such as Medicare and Medicaid, integrity oversight and reporting obligations, imprisonment, and the curtailment or restructuring of
our operations, any of which could adversely affect our ability to operate our business and our results of operations.

 
If we do not receive regulatory approvals, we will not be permitted to sell our therapeutic and medical device products.

 
The therapeutic and medical device products that we and our subsidiaries develop cannot be sold until the FDA and corresponding foreign

regulatory authorities approve the products for medical use. The need to obtain regulatory approval to market a new product means that:
 

 ● We will have to conduct expensive and time-consuming clinical trials of new products. The full cost of conducting and completing clinical trials
necessary to obtain FDA and foreign regulatory approval of a new product cannot be presently determined but could exceed our current
financial resources.

   
 ● Clinical trials and the regulatory approval process for a pharmaceutical or cell-based product can take several years to complete. As a result, we

will incur the expense and delay inherent in seeking FDA and foreign regulatory approval of new products, even if the results of clinical trials
are favorable.

   
 ● Data obtained from preclinical and clinical studies is susceptible to varying interpretations and regulatory changes that could delay, limit, or

prevent regulatory agency approvals.
   
 ● Because the therapeutic products we are developing with pluripotent stem cell technology involve the application of new technologies and

approaches to medicine, the FDA or foreign regulatory agencies may subject those products to additional or more stringent review than drugs or
biologics derived from other technologies.

   
 ● A product that is approved may be subject to restrictions on use.
   
 ● The FDA can recall or withdraw approval of a product, if it deems necessary.
   
 ● We will face similar regulatory issues in foreign countries.
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Government-imposed bans or restrictions and religious, moral, and ethical concerns about the use of hES cells could prevent us from developing
and successfully marketing stem cell products.

 
Government-imposed bans or restrictions on the use of embryos or hES cells in research and development in the United States and abroad could

generally constrain stem cell research, thereby limiting the market and demand for our products. During March 2009, President Obama lifted certain
restrictions on federal funding of research involving the use of hES cells, and in accordance with President Obama’s Executive Order, the National
Institutes of Health (“NIH”) has adopted guidelines for determining the eligibility of hES cell lines for use in federally funded research. The central focus
of the guidelines is to assure that hES cells used in federally funded research were derived from human embryos that were created for reproductive
purposes, were no longer needed for this purpose, and were voluntarily donated for research purposes with the informed written consent of the donors. The
hES cells that were derived from embryos created for research purposes rather than reproductive purposes, and other hES cells that were not derived in
compliance with the guidelines, are not eligible for use in federally funded research. California law requires that stem cell research be conducted under the
oversight of a stem cell review oversight committee (“SCRO”). Many kinds of stem cell research, including the derivation of new hES cell lines, may only
be conducted in California with the prior written approval of the SCRO. A SCRO could prohibit or impose restrictions on the research that we plan to do.
The use of hES cells may give rise to religious, moral, and ethical issues. These considerations could lead to more restrictive government regulations or
could generally constrain stem cell research, thereby limiting the market and demand for our products.
 
We expect that the commercial opportunity for some of our products may depend on our ability to obtain reimbursement and continued coverage
from various payors, including government entities and insurance companies.

 
If these third-party payors do not consider our products to be cost-effective compared to other therapies, they may not cover our products as a benefit

under their plans or, if they do, the level of payment may not be sufficient to allow us to sell our products on a profitable basis.
 

For example, in the United States, healthcare providers are reimbursed for covered services and products they deliver through Medicare, Medicaid
and other government healthcare programs, as well as through private payers. No uniform policy for coverage and reimbursement exists in the United
States, and coverage and reimbursement can differ significantly from payor to payor. Decisions regarding whether to cover any of our product candidates,
if approved, the extent of coverage and amount of reimbursement to be provided are made on a plan-by-plan basis. Third-party payors often rely upon
Medicare coverage policy and payment limitations in setting their own reimbursement rates, but also have their own methods and approval process apart
from Medicare determinations. As a result, the coverage determination process is often a time-consuming and costly process that will require us to provide
scientific and clinical support for the use of our product candidates to each payor separately, with no assurance that coverage and adequate reimbursement
will be applied consistently or obtained in the first instance. We may be required to provide specified rebates or discounts on the products we sell to certain
government funded programs, including Medicare and Medicaid, and those rebates or discounts have increased over time. The Patient Protection and
Affordable Care Act, as amended by the Health Care and Education Reconciliation Act (collectively, the “ACA”), enacted in 2010, increased many of the
mandatory discounts and rebates and imposed a new branded prescription pharmaceutical manufacturers and importers fee payable each year by certain
manufacturers.

 
We face similar issues outside of the United States. In some non-U.S. jurisdictions, the proposed pricing for a drug must be approved before it may

be lawfully marketed. The requirements governing drug pricing vary widely from country to country. For example, the EU provides options for its member
states to restrict the range of medicinal products for which their national health insurance systems provide reimbursement and to control the prices of
medicinal products for human use. A member state may approve a specific price for the medicinal product, or it may instead adopt a system of direct or
indirect controls on the profitability of the company placing the medicinal product on the market. There can be no assurance that any country that has price
controls or reimbursement limitations for pharmaceutical products will allow favorable reimbursement and pricing arrangements for any of our products.
Historically, products launched in the EU do not follow price structures of the United States and generally tend to be significantly lower.
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Disruptions at the FDA and other government agencies caused by funding shortages or global health concerns could negatively impact our
business.*
 

The ability of the FDA to review and approve proposed clinical trials or new product candidates can be affected by a variety of factors, including,
but not limited to, government budget and funding levels, ability to hire and retain key personnel and accept the payment of user fees, statutory, regulatory,
and policy changes, and other events that may otherwise affect the FDA’s ability to perform routine functions. Average review times at the agency have
fluctuated in recent years as a result. In addition, government funding of other government agencies that fund research and development activities is subject
to the political process, which is inherently fluid and unpredictable.
 

Disruptions at the FDA and other agencies may also slow the time necessary for new product candidates to be reviewed and/or approved by
necessary government agencies, which would adversely affect our business. For example, over the last several years, including for 35 days beginning on
December 22, 2018, the U.S. government has shut down several times and certain regulatory agencies, such as the FDA, have had to furlough critical FDA
employees and stop critical activities.
 

Separately, in response to the global COVID-19 pandemic, on March 10, 2020, the FDA announced its intention to postpone most foreign
inspections of manufacturing facilities and products through April 2020, and subsequently, on March 18, 2020, the FDA announced its intention to
temporarily postpone routine surveillance inspections of domestic manufacturing facilities. Regulatory authorities outside the United States may adopt
similar restrictions or other policy measures in response to the COVID-19 pandemic. If a prolonged government shutdown occurs, or if global health
concerns continue to prevent the FDA or other regulatory authorities from conducting their regular inspections, reviews, or other regulatory activities, it
could significantly impact the ability of the FDA or other regulatory authorities to timely review and process our regulatory submissions, which could have
a material adverse effect on our business.
 
The ACA and future changes to that law may adversely affect our business.

 
As a result of the adoption of the ACA, in the United States, substantial changes have been made to the system for paying for healthcare in the

United States. Among the ACA’s provisions of importance to our industry are that it:
 

 ● created the branded prescription pharmaceutical manufacturers and importers annual fee;
   
 ● increased the statutory minimum rebates a manufacturer must pay under the Medicaid Drug Rebate Program, to 23.1% and 13% of the average

manufacturer price for most branded and generic drugs, respectively and capped the total rebate amount for innovator drugs at 100% of the
Average Manufacturer Price;

   
 ● created new methodology by which rebates owed by manufacturers under the Medicaid Drug Rebate Program are calculated for certain drugs

and biologics that are inhaled, infused, instilled, implanted or injected;
   
 ● extended manufacturers’ Medicaid rebate liability to covered drugs dispensed to individuals who are enrolled in Medicaid managed care

organizations;
 
 ● expanded eligibility criteria for Medicaid programs by, among other things, allowing states to offer Medicaid coverage to additional individuals

and by adding new mandatory eligibility categories for individuals with income at or below 133% of the federal poverty level, thereby
potentially increasing manufacturers’ Medicaid rebate liability;

   
 ● expanded the entities eligible for discounts under the Public Health program;
   
 ● created a new Patient-Centered Outcomes Research Institute to oversee, identify priorities in, and conduct comparative clinical effectiveness

research, along with funding for such research;
   
 ● established a Centers for Medicare & Medicaid Services (“CMS”) to test innovative payment and service delivery models to lower Medicare

and Medicaid spending, potentially including prescription drug spending; and
   
 ● created a licensure framework for follow on biologic products.
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There remain judicial and Congressional challenges to certain aspects of the ACA, as well as recent efforts by the Trump administration to repeal or
replace certain aspects of the ACA. Since January 2017, President Trump has signed Executive Orders and other directives designed to delay the
implementation of certain provisions of the ACA. Concurrently, Congress has considered legislation that would repeal or repeal and replace all or part of
the ACA. While Congress has not passed comprehensive repeal legislation, it has enacted laws that modify certain provisions of the ACA such as removing
penalties, starting January 1, 2019, for not complying with the ACA’s individual mandate to carry health insurance, and eliminating the implementation of
certain ACA-mandated fees. On December 14, 2018, a Texas U.S. District Court Judge ruled that the ACA is unconstitutional in its entirety because the
“individual mandate” was repealed by Congress as part of the 2017 Tax Act. Additionally, on December 18, 2019, the U.S. Court of Appeals for the 5th
Circuit upheld the District Court ruling that the individual mandate was unconstitutional and remanded the case back to the District Court to determine
whether the remaining provisions of the ACA are invalid as well. On March 2, 2020, the United States Supreme Court granted the petitions for writs of
certiorari to review this case, and has allotted one hour for oral arguments, which are expected to occur in the fall. It is unclear how such litigation and
other efforts to repeal and replace the ACA will impact the ACA and our business.

 
In addition, other legislative changes have been proposed and adopted since the Affordable Care Act was enacted. For example, the Budget Control

Act of 2011, includes reductions to Medicare payments to providers of 2% per fiscal year, which went into effect on April 1, 2013 and, due to subsequent
legislative amendments to the statute, will remain in effect through 2030 unless additional Congressional action is taken. The CARES Act, which was
signed into law in March 2020 and is designed to provide financial support and resources to individuals and businesses affected by the COVID-19
pandemic, suspended the 2% Medicare sequester from May 1, 2020 through December 31, 2020, and extended the sequester by one year, through 2030. On
January 2, 2013, the American Taxpayer Relief Act of 2012 was signed into law, which, among other things, reduced Medicare payments to several
providers, including hospitals, and increased the statute of limitations period for the government to recover overpayments to providers from three to five
years.

 
Further, there has been heightened governmental scrutiny in the United States of pharmaceutical pricing practices in light of the rising cost of

prescription drugs and biologics. Such scrutiny has resulted in several recent congressional inquiries and proposed and enacted federal and state legislation
designed to, among other things, bring more transparency to product pricing, review the relationship between pricing and manufacturer patient programs,
and reform government program reimbursement methodologies for products. At the federal level, the Trump administration’s budget proposal for fiscal
year 2021 includes a $135 billion allowance to support legislative proposals seeking to reduce drug prices, increase competition, lower out-of-pocket drug
costs for patients, and increase patient access to lower-cost generic and biosimilar drugs. On March 10, 2020, the Trump administration sent “principles”
for drug pricing to Congress, calling for legislation that would, among other things, cap Medicare Part D beneficiary out-of-pocket pharmacy expenses,
provide an option to cap Medicare Part D beneficiary monthly out-of-pocket expenses, and place limits on pharmaceutical price increases. In addition, the
Trump administration previously released a “Blueprint” to lower drug prices and reduce out of pocket costs of drugs that contained proposals to increase
drug manufacturer competition, increase the negotiating power of certain federal healthcare programs, incentivize manufacturers to lower the list price of
their products, and reduce the out of pocket costs of drug products paid by consumers. HHS has solicited feedback on some of these measures and has
implemented others under its existing authority. For example, in May 2019, CMS issued a final rule to allow Medicare Advantage plans the option to use
step therapy for Part B drugs beginning January 1, 2020.This final rule codified CMS’s policy change that was effective January 1, 2019. While some of
these and other measures may require additional authorization to become effective, Congress and the Trump administration have each indicated that it will
continue to seek new legislative and/or administrative measures to control drug costs. At the state level, legislatures have increasingly passed legislation
and implemented regulations designed to control pharmaceutical product pricing, including price or patient reimbursement constraints, discounts,
restrictions on certain product access and marketing cost disclosure and transparency measures, and, in some cases, designed to encourage importation
from other countries and bulk purchasing.
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In addition, it is possible that additional governmental action is taken to address the COVID-19 pandemic. For example, on April 18, 2020, CMS
announced that qualified health plan issuers under the ACA may suspend activities related to the collection and reporting of quality data that would have
otherwise been reported between May and June 2020 given the challenges healthcare providers are facing responding to the COVID-19 pandemic.

 
If we fail to comply with the extensive legal and regulatory requirements affecting the health care industry, we could face increased costs, penalties
and a loss of business.

 
Our activities, and the activities of our collaborators, distributors and other third-party providers, are subject to extensive government regulation and

oversight both in the U.S. and in foreign jurisdictions. The FDA and comparable agencies in other jurisdictions will directly regulate many of our most
critical business activities, including the conduct of preclinical and clinical studies, product manufacturing, advertising and promotion, product distribution,
adverse event reporting and product risk management. Our interactions in the U.S. or abroad with physicians and other health care providers that may
prescribe or purchase our products are also subject to government regulation designed to prevent fraud and abuse in the sale and use of the products and
place greater restrictions on the marketing practices of health care companies. Health care companies are facing heightened scrutiny of their relationships
with health care providers from anti-corruption enforcement officials. In addition, health care companies have been the target of lawsuits and investigations
alleging violations of government regulation, including claims asserting submission of incorrect pricing information, impermissible off-label promotion of
pharmaceutical products, payments intended to influence the referral of health care business, submission of false claims for government reimbursement,
antitrust violations or violations related to environmental matters. Risks relating to compliance with laws and regulations may be heightened as we bring
products to the market globally.

 
Regulations governing the health care industry are subject to change, with possibly retroactive effect, including:

 
 ● new laws, regulations or judicial decisions, or new interpretations of existing laws, regulations or decisions, related to health care availability,

pricing or marketing practices, compliance with wage and hour laws and other employment practices, method of delivery, payment for health
care products and services, compliance with health information and data privacy and security laws and regulations, tracking and reporting
payments and other transfers of value made to physicians and teaching hospitals, extensive anti-bribery and anti-corruption prohibitions, product
serialization and labeling requirements and used product take-back requirements;

   
 ● changes in the FDA and foreign regulatory approval processes that may delay or prevent the approval of new products and result in lost market

opportunity;
   
 ●  requirements that provide for increased transparency of clinical trial results and quality data, such as the EMA’s clinical transparency policy,

which could impact our ability to protect trade secrets and competitively sensitive information contained in approval applications or could be
misinterpreted leading to reputational damage, misperception or legal action which could harm our business; and

   
 ● changes in FDA and foreign regulations that may require additional safety monitoring, labeling changes, restrictions on product distribution or

use, or other measures after the introduction of our products to market, which could increase our costs of doing business, adversely affect the
future permitted uses of approved products, or otherwise adversely affect the market for our products.

 
Violations of governmental regulation may be punishable by criminal and civil sanctions against us, including fines and civil monetary penalties and

exclusion from participation in government programs, including Medicare and Medicaid, as well as against executives overseeing our business. In addition
to penalties for violation of laws and regulations, we could be required to repay amounts we received from government payors or pay additional rebates and
interest if we are found to have miscalculated the pricing information we have submitted to the government. We cannot ensure that our compliance
controls, policies and procedures will in every instance protect us from acts committed by our employees, collaborators, partners or third-party providers
that would violate the laws or regulations of the jurisdictions in which we operate. Whether or not we have complied with the law, an investigation into
alleged unlawful conduct could increase our expenses, damage our reputation, divert management time and attention and adversely affect our business.
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Even if we receive approval for our products, we may be subject to extensive regulatory obligations in order to commercialize our products.

 
Even after initial FDA or foreign regulatory agency approval has been obtained, further studies may be required to provide additional data on safety

or to gain approval for the use of a product as a treatment for clinical indications other than those initially targeted. Use of a product during testing and after
marketing could reveal side effects that could delay, impede, or prevent marketing approval, result in a regulatory agency-ordered product recall, or in
regulatory agency-imposed limitations on permissible uses or in withdrawal of approval. For example, if the FDA or foreign regulatory agency becomes
aware of new safety information after approval of a product, it may require us to conduct further clinical trials to assess a known or potential serious risk
and to assure that the benefit of the product outweigh the risks. If we are required to conduct such a post-approval study, periodic status reports must be
submitted to the FDA or foreign regulatory agency. Failure to conduct such post-approval studies in a timely manner may result in substantial civil or
criminal penalties. Data resulting from these clinical trials may result in expansions or restrictions to the labeled indications for which a product has already
been approved. Any of these requirements or actions may negatively impact our business or operations.

 
If we are deemed to be an investment company, we may have to institute burdensome compliance requirements and our activities may be
restricted.

 
An entity that, among other things, is or holds itself out as being engaged primarily, or proposes to engage primarily, in the business of investing,

reinvesting, owning, trading or holding certain types of securities would be deemed an investment company under the Investment Company Act of 1940, as
amended (the “1940 Act”). Based on the securities we hold, including our equity ownership in publicly traded companies, we may not meet the
requirements for an exemption promulgated under the 1940 Act. If we are deemed to be an investment company under the 1940 Act, we would be subject
to additional limitations on operating our business, including limitations on the issuance of securities, which may make it difficult for us to raise capital.

 
Risks Related to Our Clinical Development and Commercial Operations

 
Clinical studies are costly, time consuming and are subject to risks that could delay or prevent commercialization of our current or future product
candidates.

 
We cannot guarantee that any clinical studies will be conducted as planned or completed on schedule, if at all. A failure of one or more clinical

studies can occur at any stage of development. Events that may prevent successful or timely completion of clinical development include but are not limited
to:

 
 ● inability to generate satisfactory preclinical, toxicology, or other in vivo or in vitro data or diagnostics to support the initiation or continuation of

clinical studies necessary for product approval;
   
 ● delays in securing clinical investigators and agreeing on acceptable terms with contract research organizations (“CROs”) and clinical trial sites,

the terms of which can be subject to extensive negotiation and may vary significantly among CROs and clinical trial sites;
   
 ● delays in obtaining required Institutional Review Board (“IRB”) approval at each clinical trial site;
   
 ● failure to obtain permission from regulatory authorities to conduct a clinical trial after review of an investigational new drug (“IND”) or

equivalent foreign application or amendment;
   
 ● slower than anticipated rates of patient recruitment and enrollment (including as a result of actual or threatened public health emergencies and

outbreaks of disease such as the current COVID-19 pandemic), failing to reach the targeted number of patients due to competition for patients
from other trials, or patients dropping out of our clinical studies once enrolled;

   
 ● failure by clinical sites or our CROs or other third parties to adhere to clinical trial requirements or report complete findings;
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 ● failure to perform the clinical studies in accordance with the FDA’s good clinical practices requirements or applicable foreign regulatory

guidelines;
   
 ● occurrence of adverse events associated with our product candidates or with product candidates of third parties that may have characteristics

similar to or perceived to be similar to our product candidates;
   
 ● negative or inconclusive results from our clinical trials which may result in our deciding, or regulators requiring us, to conduct additional

clinical studies or to curtail or abandon development programs for a product candidate;
   
 ● unforeseen side effects, possibly resulting in the FDA or other regulatory authorities denying approval of our product candidates;
   
 ● approval and introduction of new therapies or changes in standards of practice or regulatory guidance that render our clinical trial endpoints or

the targeting of our proposed indications obsolete;
   
 ● inability to monitor patients adequately during or after treatment or problems with investigator or patient compliance with the trial protocols;
   
 ● inability or unwillingness of medical investigators to follow our clinical protocols;
   
 ● unavailability of clinical trial supplies;
   
 ● inability to use clinical trial results from foreign jurisdictions to support U.S. regulatory approval;
   
 ● changes in regulatory requirements and guidance that require amending or submitting new clinical protocols;
   
 ● the cost of clinical studies of our product candidates; and
   
 ● delays in agreeing on acceptable terms with third-party manufacturers and the time for manufacture of sufficient quantities of our product

candidates for use in clinical studies.
 

Any inability to successfully complete clinical development and obtain regulatory approval could result in additional costs to us or impair our ability
to generate revenue. Clinical trial delays could also shorten any periods during which our products have patent protection and may allow competitors to
develop and bring products to market before we do and may harm our business and results of operations.

 
Clinical and preclinical drug development involves a lengthy and expensive process with an uncertain outcome. The results of early preclinical
trials and clinical trials of our product candidates are not necessarily predictive of future results. Our product candidates may not have favorable
results in later clinical trials, if any, or receive regulatory approval on a timely basis, if at all.*
 

Clinical and preclinical drug development is expensive and can take many years to complete, and its outcome is inherently uncertain. Our clinical
trials may not be conducted as planned or completed on schedule, if at all, and failure can occur at any time during the preclinical trial or clinical trial
process. All of our product candidates will require substantial additional development, and no assurances can be given that the development of any of our
product candidates will ultimately be successful. Although we may from time to time disclose results from preclinical testing or preliminary data or interim
results from our clinical studies of our product candidates, and earlier clinical studies, including clinical studies with similar product candidates, these are
not necessarily predictive of future results, including clinical trial results. The historical failure rate for product candidates in our industry is high.
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The results of our current and future clinical trials may differ from results achieved in earlier preclinical and clinical studies for a variety of reasons,
including:

 
 ● we may not demonstrate the potency and efficacy benefits observed in previous studies;
   
 ● our efforts to improve, standardize and automate the manufacture of our product candidates, including OpRegen, OPC1 and VAC2, and any

resulting deviations in the manufacture of our product candidates, may adversely affect the safety, purity, potency or efficacy of such product
candidates;

   
 ● differences in trial design, including differences in size, eligibility criteria, and patient populations;
   
 ● advancements in the standard of care may affect our ability to demonstrate efficacy or achieve trial endpoints in our current or future clinical

trials;
   
 ● safety issues or adverse events in patients that enroll in our current or future clinical trials; and
   
 ● results in preclinical and clinical tests may not be repeated in subsequent tests or be predictive of future results.

 
In particular, data presented from the Phase 1/2a open-label trial showed that both the surgical procedure and the OpRegen cells were generally well

tolerated, with no treatment-related systemic serious adverse events reported to date in the first nine patients. The best corrected visual acuity of these
patients remained relatively stable. In addition, the imaging of patients 8 and 9 suggested early signs of structural improvement within the retina. However,
we do not know how OpRegen will perform in future clinical trials.

 
It is not uncommon to observe results in clinical trials that are unexpected based on preclinical trials and early clinical trials, and many product

candidates fail in clinical trials despite very promising early results. Moreover, preclinical and clinical data may be susceptible to varying interpretations
and analyses. A number of companies in the biotechnology industry have suffered significant setbacks in clinical development even after achieving
promising results in earlier studies.

 
Further, as a result of the COVID-19 pandemic, if patients drop out of our clinical trials, miss scheduled doses or follow-up visits or otherwise fail to

follow clinical trial protocols, or if our clinical trials are otherwise disrupted due to COVID-19 or actions taken to slow its spread, the integrity of data from
our clinical trials may be compromised or not accepted by the FDA or other regulatory authorities, which would represent a significant setback for the
applicable program.

 
Even if our current and planned clinical trials are successful, we will need to conduct additional clinical trials, which may include registrational

trials, trials in additional patient populations or under different treatment conditions, and trials using different manufacturing protocols, processes, materials
or facilities or under different manufacturing conditions, before we are able to seek approvals for our product candidates from the FDA and regulatory
authorities outside the United States to market and sell these product candidates. Our failure to meet the requirements to support marketing approval for our
product candidates in our ongoing and future clinical trials would substantially harm our business and prospects. For the foregoing reasons, our ongoing
and planned clinical trials may not be successful, which could have a material adverse effect on our business, financial condition and results of operations.

 
Interim, topline and preliminary data from our clinical trials that we announce or publish from time to time may change as more patient data
become available and are subject to audit and verification procedures that could result in material changes in the final data.
 

From time to time, we may publicly disclose preliminary or topline data from our clinical trials, which is based on a preliminary analysis of then-
available data, and the results and related findings and conclusions are subject to change following a more comprehensive review of the data related to the
particular trial. We also make assumptions, estimations, calculations and conclusions as part of our analyses of data, and we may not have received or had
the opportunity to fully and carefully evaluate all data. As a result, the topline results that we report may differ from future results of the same studies, or
different conclusions or considerations may qualify such results, once additional data have been received and fully evaluated. Topline data also remain
subject to audit and verification procedures that may result in the final data being materially different from the preliminary data we previously published.
As a result, topline data should be viewed with caution until the final data are available. From time to time, we may also disclose interim data from our
clinical trials. Interim data from clinical trials that we may complete are subject to the risk that one or more of the clinical outcomes may materially change
as patient enrollment continues and more patient data become available. Adverse differences between preliminary or interim data and final data could
significantly harm our business prospects.
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Further, others, including regulatory agencies, may not accept or agree with our assumptions, estimates, calculations, conclusions or analyses or may

interpret or weigh the importance of data differently, which could impact the value of the particular program, the approvability or commercialization of the
particular product candidate or product and our company in general. In addition, the information we choose to publicly disclose regarding a particular trial
is based on what is typically extensive information, and you or others may not agree with what we determine is the material or otherwise appropriate
information to include in our disclosure, and any information we determine not to disclose may ultimately be deemed significant with respect to future
decisions, conclusions, views, activities or otherwise regarding a particular product candidate or our business. If the topline data that we report differ from
actual results, or if others, including regulatory authorities, disagree with the conclusions reached, our ability to obtain approval for, and commercialize, our
product candidates may be harmed, which could harm our business, operating results, prospects or financial condition.

 
Because we have multiple cell therapy programs in clinical development, we may expend our limited resources to pursue a particular product
candidate and fail to capitalize on product candidates that may be more profitable or for which there is a greater likelihood of success.
 

We have three cell therapy programs in clinical development. OpRegen is currently in a Phase 1/2a multicenter clinical trial for the treatment of dry
AMD, OPC-1 is currently in a Phase 1/2a clinical trial for acute spinal cord injuries, and VAC2 is in a Phase 1 clinical trial in non-small cell lung cancer.
As a result of these and other future clinical trials for these product candidates or any of our future product candidates may make our decision as to which
product candidates to focus on more difficult and we may forgo or delay pursuit of opportunities with other product candidates that could have had greater
commercial potential or likelihood of success.

 
Our resource allocation decisions may cause us to fail to capitalize on viable commercial products or profitable market opportunities. Our spending

on current and future research and development programs and product candidates may not yield any commercially viable products. If we do not accurately
evaluate the commercial potential or target market for a particular product candidate, we may relinquish valuable rights to that product candidate through
future collaborations, licenses and other similar arrangements in cases in which it would have been more advantageous for us to retain sole development
and commercialization rights to such product candidate.
 

Additionally, we may pursue additional in-licenses or acquisitions of development-stage assets or programs, which entails additional risk to us.
Identifying, selecting and acquiring promising product candidates requires substantial technical, financial and human resources expertise. Efforts to do so
may not result in the actual acquisition or license of a particular product candidate, potentially resulting in a diversion of our management’s time and the
expenditure of our resources with no resulting benefit. For example, if we are unable to identify programs that ultimately result in approved products, we
may spend material amounts of our capital and other resources evaluating, acquiring and developing products that ultimately do not provide a return on our
investment.
 
The commercial success of any of our current or future product candidates will depend upon the degree of market acceptance by physicians,
patients, third-party payors, other health care providers and others in the medical community.

 
Even if a product candidate obtains regulatory approval, its commercial success will depend in part on physicians, patients, third-party payors, other

health care providers and others in the medical community accepting our product candidates as medically useful, cost-effective, and safe. Any product we
bring to the market may not gain market acceptance by such parties. The degree of market acceptance of any of our products will depend on several factors,
including without limitation:

 
 ● the efficacy of the product as demonstrated in clinical trials and potential advantages over competing treatments;
   
 ● the prevalence and severity of the disease and any side effects;
   
 ● the clinical indications for which approval is granted, including any limitations or warnings contained in a product’s approved labeling;
 
 ● the convenience and ease of administration;
   
 ● the cost of treatment, particularly as additive to existing treatments;
   
 ● the willingness of the patients and physicians to accept and use these therapies;
   
 ● the marketing, sales and distribution support for the products;
   
 ● the publicity concerning our products or competing products and treatments; and
   
 ● the pricing and availability of coverage and adequate reimbursement by third-party payors and government authorities.
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Even if a product displays a favorable efficacy and safety profile upon approval, market acceptance of the product will be uncertain. Efforts to
educate the medical community and third-party payors on the benefits of the products may require significant investment and resources and may never
succeed. If our products fail to achieve an adequate level of acceptance by physicians, patients, third-party payors, other health care providers and others in
the medical community, we will not be able to generate sufficient revenue to become or remain profitable.

 
If the market opportunities for our product candidates are smaller than we believe and estimate they are, we may not meet our revenue
expectations and our business may suffer.

 
Our projections of the number of potential users in the markets we are attempting to address are based on our beliefs and estimates. Our estimates

have been derived from a variety of sources, including market research and publications and scientific literature estimating the total number of potential
patients and currently approved or used therapies. Our estimates are also based on assumptions regarding the potential size of the market assuming broad
regulatory approval or potential usage by physicians beyond the approved label. Any of our estimates may prove to be incorrect. The scope of approval and
potential use of any product candidate may be significantly narrower, and the number of patients may turn out to be lower than expected. Competitive
products or approaches may be approved or come into use and the potentially addressable patient population for each of our product candidates may be
limited or may not be amenable to treatment with our product candidates, and new patients may become increasingly difficult to identify or gain access to,
any which could adversely affect our results of operations and our business.
 
Sales of the products we may develop will be adversely affected by the availability of competing products.

 
Our products and product candidates will face substantial competition, whether through the development of safer and more effective alternatives to

our products, lower costs to administer than our products or other forms of competition such as more favorable distribution, reimbursement and pricing or
formulary and health care provider acceptance.

 
The cell therapy industry is characterized by rapidly evolving technology and intense competition. Our competitors include major multinational

pharmaceutical companies, specialty biotechnology companies, and chemical and medical products companies operating in the fields of regenerative
medicine, cell therapy, tissue engineering, and tissue regeneration. Many of these companies are well established and possess technical, research and
development, financial, and sales and marketing resources significantly greater than ours. In addition, certain smaller biotechnology companies have
formed strategic collaborations, partnerships, and other types of joint ventures with larger, well-established industry competitors that afford the smaller
companies’ potential research and development as well as commercialization advantages. Academic institutions, governmental agencies, and other public
and private research organizations are also conducting and financing research activities, which may produce products directly competitive to those we are
developing.
 

We believe that some of our competitors are trying to develop pluripotent cells and human embryonic progenitor cell (“hEPC”) based technologies
and products that may compete with our stem cell products based on efficacy, safety, cost, and intellectual property positions. Ocata, which was acquired by
a subsidiary of Astellas Pharma Inc., and Retinal Patch Technologies Inc. are conducting clinical trials of hES cell products designed to treat age-related
macular degeneration. If their products are proven to be safe and effective, they may reach the market ahead of OpRegen.
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We may also face competition from companies that have filed patent applications relating to the propagation and differentiation of stem cells. Those
companies include Ocata, which in 2015 had certain U.S. patents issue with claims directed to methods of producing RPE cells and isolating and purifying
such cells. We may be required to seek licenses from these competitors in order to commercialize certain products proposed by us, and such licenses may
not be granted.

 
Competitive products may make any products we develop obsolete or noncompetitive before we recover the expense of developing and

commercializing our product candidates. If we are unable to compete effectively, our opportunity to generate revenue from the sale of our products we may
develop, if approved, could be adversely affected.
 
We will face risks related to our own manufacturing capabilities and those related to our reliance on third parties to manufacture products,
including those related to product acquisition costs, production delays, and supply shortages that could impair our ability to complete the
development and commercialization of our product candidates.
 

The manufacture of medical products is complex and requires significant expertise and capital investment, including the development of advanced
manufacturing techniques and process controls. We do not currently have nor do we plan to acquire the infrastructure or capability to internally
manufacture Renevia or our other HyStem products on a clinical or commercial scale. Although we have manufacturing capability through Cell Cure for
OpRegen in Israel, we will need greater manufacturing capacity if we are to successfully commercialize our products. Unless we can raise the capital
required to construct our own commercial scale manufacturing facilities and can develop the expertise to manage and operate a manufacturing facility of
our own, we may need to rely on third-party manufacturers to manufacture any products we develop. There is no assurance that we will be able to identify
manufacturers on acceptable terms or at all. Regardless of whether we do our own manufacturing or rely on third parties to manufacture products for us, we
will face risks related to the manufacture of our products including these risks:

 
 ● We or any third-party manufacturers might not timely formulate and manufacture our products or produce the quantity and quality required to

meet our clinical and commercial needs, if any.
   
 ● We or any third-party manufacturers may not execute our manufacturing procedures appropriately.
   
 ● Any third-party manufacturers we engage may not perform as agreed or may not remain in the contract manufacturing business for the time

required to supply our clinical trials or to successfully produce, store and distribute our products on a commercial scale.
   
 ● We or any third-party manufacturers will be subject to ongoing periodic unannounced inspection by the FDA and corresponding state agencies

to ensure strict compliance with current good manufacturing practices (“cGMP”), and other government regulations and corresponding foreign
standards. We will not have control over third-party manufacturers’ compliance with applicable regulations and standards.

   
 ● We may not own, or may have to share, the intellectual property rights to any improvements made by our third-party manufacturers in the

manufacturing process for our product candidates.
   
 ● We may not obtain licenses for third-party intellectual property rights needed by manufacturers to produce our products.
   
 ● Third-party manufacturers could breach or terminate their agreements with us.
   
 ● We or third-party manufacturers may experience manufacturing difficulties as a result of resource constraints, labor disputes, unstable political

environments, natural disasters, public health crises such as pandemics and epidemics, political crises such as terrorism, war, political insecurity
or other conflict, or other events outside of our or our third-party manufacturers control (including as a result of actual or threatened public
health emergencies and outbreaks of disease such as the current COVID-19 pandemic). This may result in business closures that affect us and
our third-party manufacturers.
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In addition, we may rely on third parties to perform release testing on our product candidates prior to delivery to patients. If these tests are not
appropriately conducted and test data are not reliable, patients could be put at risk of serious harm which could result in product liability suits.

 
If we or any third-party manufacturers we may engage were to encounter any of these difficulties, our ability to provide our product candidates to

patients in clinical trials or to the medical market place would be jeopardized. Any delay or interruption in the supply of clinical trial supplies could delay
the completion of clinical trials, increase the costs associated with maintaining clinical trial programs and, depending upon the period of delay, could
require us to either commence new clinical trials at additional expense or terminate clinical trials completely. Each risk could delay our clinical trials, any
approval of our product candidates by the FDA, or the commercialization of our product candidates, and could result in higher costs or deprive us of
potential product revenue.

 
Any cell-based products that receive regulatory approval may be difficult and expensive to manufacture profitably.

 
Cell-based products are among the more expensive biologic products to manufacture in accordance with cGMP. We do not yet have sufficient

information to reliably estimate the cost of commercially manufacturing any of our product candidates. Excessive manufacturing costs could make our
product candidates too expensive to compete in the medical market place with alternative products manufactured by our competitors or might result in third
party payors such as health insurers and Medicare, declining to cover our products or setting reimbursement levels too low for us to earn a profit from the
commercialization of one or more of our products.

 
We may not secure a commercialization partner for Renevia.
 

In September 2019, Renevia was granted a CE Mark and Class III classification with an intended use in adults as a resorbable matrix for the delivery
of autologous adipose tissue preparations to restore and/or augment facial volume after subcutaneous fat volume loss for the treatment of facial lipoatrophy.
The CE Mark provides us, or our authorized agent, the authority to market and distribute Renevia throughout the European Union (“EU”) and in other
countries that recognize the CE Mark.

 
However, because we have no commercial infrastructure, we are seeking a commercialization partner in the EU. We can give no assurance that we

will secure a commercialization partner for Renevia or otherwise commercialize Renevia.
 

The ongoing COVID-19 pandemic may adversely affect our operations, including the conduct of our clinical trials.*
 

In December 2019, a novel strain of coronavirus and the resulting illness known as COVID-19 emerged in Wuhan, China. The outbreak has now
spread to other countries and has been declared a pandemic by the World Health Organization.

 
The COVID-19 pandemic has resulted in travel and other restrictions in order to reduce the spread of the disease, including a California executive

order and several other state and local orders across the country, which, among other things, direct individuals to shelter at their places of residence, direct
businesses and governmental agencies to cease non-essential operations at physical locations, prohibit certain non-essential gatherings, and order cessation
of non-essential travel. In response to these public health directives and orders, we have implemented work-from-home policies for our employees. The
effects of the executive order, the shelter-in-place order and our work-from-home policies may negatively impact productivity, disrupt our business and
delay our clinical programs and timelines, the magnitude of which will depend, in part, on the length and severity of the restrictions and other limitations
on our ability to conduct our business in the ordinary course. These and similar, and perhaps more severe, disruptions in our operations could negatively
impact our business, operating results and financial condition.
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As COVID-19 continues to spread in the United States and Israel, we have experienced and may continue to experience disruptions that could
adversely affect our operations and clinical trials, including:

 
 ● delays or difficulties in enrolling, or conducting follow-up visits with, patients in our clinical trials, particularly patients for our OpRegen Phase

1/2a clinical trial, who are older and who may be at higher risk of complications from COVID-19;
   
 ● delays or difficulties in clinical site initiation, including difficulties in recruiting clinical site investigators and staff;
   
 ● diversion of healthcare resources away from the conduct of clinical trials;
   
 ● interruption of key clinical trial activities, such as clinical trial site monitoring, due to limitations on travel;
   
 ● limited availability of our employees and the staff of our current clinical sites due to sickness or social distancing measures;
   
 ● manufacturing difficulties for us and our suppliers of raw materials caused by business closures;
   
 ● delays in clinical sites receiving the supplies and materials needed to conduct our clinical trials, including interruption in global shipping that

may affect the transport of clinical trial materials;
   
 ● changes in local regulations as part of a response to the COVID-19 outbreak which may require us to change the ways in which our clinical

trials are conducted, which may result in unexpected costs, or to discontinue the clinical trials altogether;
   
 ● interruption or delays in the operations of the FDA or other regulatory authorities, which may impact review and approval timelines;
   
 ● risk that participants enrolled in our clinical trials will acquire COVID-19 while the clinical trial is ongoing, which could impact the results of

the clinical trial, including by increasing the number of observed adverse events; and;
   
 ● refusal of the FDA to accept data from clinical trials in affected geographies;

 
 
These and other disruptions in our operations and the global economy could negatively impact our business, operating results and financial

condition. The extent to which the COVID-19 pandemic affects our operations will depend on future developments, which are highly uncertain and cannot
be predicted with confidence, including the duration and severity of the pandemic, and the actions that may be required to contain the COVID-19 pandemic
or treat its impact.

 
Our clinical trials have been, and may in the future be, affected by the COVID-19 pandemic. For example, the COVID-19 pandemic has impacted

patient enrollment in our OpRegen Phase 1/2a multicenter clinical trial and the VAC2 Phase 1 multicenter clinical trial. In particular, some sites have
paused enrollment to focus on, and direct resources to, the COVID-19 pandemic, while at other sites, patients are choosing not to enroll or continue
participating in the clinical trial as a result of the pandemic. We are unable to predict with confidence the duration of such patient enrollment delays and
difficulties. If patient enrollment is delayed for an extended period of time, such clinical trials could be delayed or otherwise adversely affected. Our
inability to enroll a sufficient number of patients for any of our current or future clinical trials could result in significant delays or may require us to
abandon one or more clinical trials altogether. As a result, we may experience new or additional delays and difficulties in enrollment, which would result in
the delay of completion of such trials beyond our expected timelines.

 
Our ongoing or planned clinical trials may also be impacted by interruptions or delays in the operations of the FDA and comparable foreign

regulatory agencies.
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In addition, quarantines, shelter-in-place and similar government orders, or the perception that such orders, shutdowns or other restrictions on the
conduct of business operations could occur, related to COVID-19 or other infectious diseases could impact personnel at our CROs or third-party
manufacturing facilities upon which we rely, or the availability or cost of materials, which could disrupt the supply chain for our product candidates. To the
extent our suppliers and service providers are unable to comply with their obligations under our agreements with them or they are otherwise unable to
deliver or are delayed in delivering goods and services to us due to the COVID-19 pandemic, our ability to continue meeting clinical supply demand for
our product candidates or otherwise advancing development of our product candidates may become impaired.

 
The spread of COVID-19 and actions taken to reduce its spread may also materially affect us economically. While the potential economic impact

brought by, and the duration of, the COVID-19 pandemic may be difficult to assess or predict, there could be a significant disruption of global financial
markets, reducing our ability to access capital, which could in the future negatively affect our liquidity and financial position. In addition, the trading prices
for other biotechnology companies have been highly volatile as a result of the COVID-19 pandemic. As a result, we may face difficulties raising capital
through sales of our common shares or such sales may be on unfavorable terms.

 
COVID-19 and actions taken to reduce its spread continue to rapidly evolve. The extent to which COVID-19 may impede the development of our

product candidates, reduce the productivity of our employees, disrupt our supply chains, delay our clinical trials, reduce our access to capital or limit our
business development activities, will depend on future developments, which are highly uncertain and cannot be predicted with confidence.

 
In addition, to the extent the ongoing COVID-19 pandemic adversely affects our business and results of operations, it may also have the effect of

heightening many of the other risks and uncertainties described in this ‘‘Risk Factors’’ section.
 
The withdrawal of the United Kingdom (the “U.K.”) from the EU, commonly referred to as “Brexit,” may adversely impact our ability to obtain
regulatory approvals of our product candidates in the EU, result in restrictions or imposition of taxes and duties for importing our product
candidates into the EU, and may require us to incur additional expenses in order to develop, manufacture and commercialize our product
candidates in the EU.*
 

On June 23, 2016, the U.K. held a referendum in which a majority of the eligible members of the electorate voted for the U.K. to leave the EU. The
U.K. formally left the EU on January 31, 2020, which is commonly referred to as Brexit. The U.K. is subject to a transition period until December 31, 2020
(the “Transition Period”), during which EU rules continue to apply. During the Transition Period, negotiations between the U.K. and the EU are expected to
continue in relation to the customs and trading relationship between the U.K. and the EU following the expiry of the Transition Period. Due to the COVID-
19 global pandemic, negotiations between the U.K. and the EU that were scheduled for March and April were either being postponed or occurring in a
reduced forum via video conference. There is, therefore, an increased likelihood that the Transition Period may need to be extended beyond December 31,
2020 (although it remains the position of the UK government that it will not be extended). Under the formal withdrawal arrangements between the United
Kingdom and the European Union, the parties had until June 30, 2020 to agree to extend the Transition Period if required. No such extension was agreed
prior to such date. No agreement has yet been reached between the United Kingdom and the European Union and it may be the case that no formal customs
and trading agreement will be reached prior to the expiry of the Transition Period on December 31, 2020.
 

Since a significant proportion of the regulatory framework in the U.K. applicable to our business and our product candidates is derived from EU
directives and regulations, Brexit, following the Transition Period, could materially impact the regulatory regime with respect to the development,
manufacture, importation, approval and commercialization of our product candidates in the U.K. or the EU. For example, as a result of the uncertainty
surrounding Brexit, the European Medicines Agency (the “EMA”) relocated to Amsterdam from London. Following the Transition Period, the U.K. will no
longer be covered by the centralized procedures for obtaining EU-wide marketing authorization from the EMA and, unless a specific agreement is entered
into, a separate process for authorization of drug products, including our product candidates, will be required in the U.K., the potential process for which is
currently unclear. Any delay in obtaining, or an inability to obtain, any marketing approvals, as a result of Brexit or otherwise, would prevent us from
commercializing our product candidates in the U.K. or the EU and restrict our ability to generate revenue and achieve and sustain profitability. In addition,
we may be required to pay taxes or duties or be subjected to other hurdles in connection with the importation of our product candidates into the EU, or we
may incur expenses in establishing a manufacturing facility in the EU in order to circumvent such hurdles. If any of these outcomes occur, we may be
forced to restrict or delay efforts to seek regulatory approval in the U.K. or the EU for our product candidates, or incur significant additional expenses to
operate our business, which could significantly and materially harm or delay our ability to generate revenues or achieve profitability of our business. Any
further changes in international trade, tariff and import/export regulations as a result of Brexit or otherwise may impose unexpected duty costs or other non-
tariff barriers on us. These developments, or the perception that any of them could occur, may significantly reduce global trade and, in particular, trade
between the affected nations and the U.K. It is also possible that Brexit may negatively affect our ability to attract and retain employees, particularly those
from the EU.
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We face potential product liability, and, if successful claims are brought against us, we may incur substantial liability and costs. If the use or
misuse of our products or product candidates harm patients or is perceived to harm patients even when such harm is unrelated to our products or
product candidates, our regulatory approvals could be revoked, suspended or otherwise negatively affected, and we could be subject to costly and
damaging product liability claims.

 
We face the risk of incurring liabilities to clinical trial patients if they are injured as a result of their participation in our clinical trials. In the event we

commercialize Renevia in the EU or in other countries that recognize the CE Mark, we will also face product liability risks associated with the use of
Renevia by consumers. If any claims are made and if liability can be established, the amount of any liability we or our affiliates may incur, could exceed
any insurance coverage in effect, and the amount of the liability could be material to our financial condition.

 
The use or misuse of our product candidates in clinical trials and the sale of any products for which we obtain marketing approval, including

Renevia, exposes us to the risk of product liability claims. Product liability claims might be brought against us by consumers, healthcare providers,
pharmaceutical companies or others selling or otherwise coming into contact with our products. There is a risk that our product candidates may induce
adverse events. If we cannot successfully defend against product liability claims, we could incur substantial liability and costs. In addition, regardless of
merit or eventual outcome, product liability claims may result in:

 
 ● impairment of our business reputation;
 
 ● initiation of investigations by regulators;
   
 ● withdrawal of clinical trial participants;
   
 ● costs due to related litigation;
   
 ● distraction of management’s attention from our primary business;
   
 ● substantial monetary awards to patients or other claimants;
   
 ● the inability to commercialize our product candidates;
   
 ● product recalls, withdrawals or labeling, marketing or promotional restrictions; and
   
 ● decreased demand for our product candidates, if approved for commercial sale.

 
We believe our current product liability insurance coverage is appropriate in light of our clinical programs; however, we may not be able to maintain

insurance coverage at a reasonable cost or in sufficient amounts to protect us against losses due to liability. If and when we obtain marketing approval for
product candidates, we intend to increase our insurance coverage to include the sale of commercial products; however, we may be unable to obtain product
liability insurance on commercially reasonable terms or in adequate amounts. Significant damages have been awarded in class action lawsuits based on
drugs or medical treatments that had unanticipated adverse effects. A successful product liability claim or series of claims brought against us could cause
our stock price to decline and, if the amount of damages exceeds our insurance coverage, could adversely affect our results of operations and business.
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Cell Cure has received Israeli government grants for certain of its research and development activities. The terms of these grants may require Cell
Cure to seek approvals and to satisfy specified conditions to manufacture products and transfer or license grant-supported technologies outside of
Israel. In the context of such approvals, Cell Cure will be required to pay penalties in addition to the repayment of the grants. Such grants are
applied for on a yearly basis and may not be available or only partially granted in the future, which would increase our costs.
 

Cell Cure has received Israeli government grants for certain of its research and development activities. The terms of these grants require prior
approval and the satisfaction of specified conditions to manufacture products and transfer or license technologies outside of Israel.

 
Under the Encouragement of Research, Development and Technological Innovation in the Industry Law 5744-1984 (formerly known as the Law for

the Encouragement of Research and Development in Industry 5744-1984), and the regulations, guidelines, rules, procedures and benefit tracks thereunder
(collectively, the “Innovation Law”), annual research and development programs that meet specified criteria and are approved by a committee of the Israel
Innovation Authority (“IIA”) are eligible for grants. The grants awarded are typically up to 50% of the project’s expenditures, as determined by the IIA
committee and subject to the benefit track under which the grant was awarded. A company that receives a grant from the IIA ( a “Grant Recipient”), is
typically required to pay royalties to the IIA on income generated from products incorporating know-how developed using such grants (including income
derived from services associated with such products) or on all revenues of the Grant Recipient (depending upon the terms of the approval letters issued by
the IIA), until 100% of the U.S. dollar-linked grant plus annual LIBOR interest is repaid. In general, the rate of such royalties varies between 3% to 5%.

 
The obligation to pay royalties is contingent on actual revenues being generated from such products and services or actual revenues being generated

by the Grant Recipient in general (as the case may be). In the absence of such revenues, no payment of royalties is required. It should be noted that the
restrictions under the Innovation Law will continue to apply even after the repayment of such royalties in full by the Grant Recipient including restrictions
on the sale, transfer or licensing to a foreign entity of know-how developed as part of the programs under which the grants were given.

 
The terms of the grants under the Innovation Law also (generally) require that the products developed as part of the programs under which the grants

were given be manufactured in Israel and that the know-how developed thereunder may not be transferred outside of Israel, unless prior written approval is
received from the IIA (such approval is not required for the transfer of a portion of the manufacturing capacity which does not exceed, in the aggregate,
10% of the portion declared to be manufactured outside of Israel in the applications for funding (in which case only notification is required), and additional
payments are required to be made to IIA). It should be noted that this does not restrict the export of products that incorporate the funded know-how.

 
The Innovation Law restricts the ability to transfer or license know-how funded by IIA outside of Israel. Transfer of IIA-funded know-how outside

of Israel requires prior approval and is subject to approval and payment of a redemption fee to the IIA calculated according to the relevant formulas
provided under the Innovation Law. A transfer or license for the purpose of the Innovation Law are generally interpreted very broadly and include, inter
alia, any actual sale or assignment of the IIA-funded know-how, any license to further develop or otherwise exploit the IIA-funded know-how or the
products resulting from such IIA-funded know-how or any other transaction, which, in essence, constitutes a transfer of the IIA-funded know-how.
Generally, a mere license solely to market or distribute products resulting from the IIA-funded know-how would not be deemed a transfer or license for the
purpose of the Innovation Law.
 

Part of Cell Cure’s research and development efforts have been financed, partially, through grants that it has received from the IIA and when we
acquired our holdings in Cell Cure, we undertook in writing, vis-à-vis the IIA, to abide by, and to ensure the abidance of Cell Cure to, the Innovation Law.
We therefore must comply with the requirements of the Innovation Law and related regulations. As of December 31, 2019, we received approximately
$14.5 million of such grants.

 
The restrictions under the Innovation Law may impair our ability to enter into agreements which involve IIA-funded products or know-how without

the approval of IIA. We cannot be certain that any approval of IIA will be obtained on terms that are acceptable to us, or at all. We may not receive the
required approvals should we wish to transfer or license IIA-funded know-how, manufacturing and/or development outside of Israel in the future.
Furthermore, in the event that we undertake a transaction involving the transfer to a non-Israeli entity of know-how developed with IIA-funding pursuant to
a merger or similar transaction, the consideration available to our shareholders may be reduced by the amounts we are required to pay to the IIA. Any
approval, if given, will generally be subject to additional financial obligations. Failure to comply with the requirements under the Innovation Law may
subject Cell Cure to mandatory repayment of grants received by it (together with interest and penalties), as well as expose its directors and management to
criminal proceedings. In addition, the IIA may from time to time conduct royalty audits. Further grants may not be approved or reduced in the future, which
would increase our costs. IIA approval is not required for the marketing or distribution of products resulting from the IIA-funded research or development
in the ordinary course of business.
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Our international business exposes us to business, regulatory, political, operational, financial and economic risks associated with doing business
outside of the United States.
 

Cell Cure is our 99% owned subsidiary located in Jerusalem, Israel. OpRegen is currently manufactured at Cell Cure and we anticipate transitioning
some or all of the manufacturing of OPC1 and VAC2 to Cell Cure as well. A portion of our OpRegen Phase 1/2a clinical trial has been conducted at sites in
Israel. Conducting operations internationally involves a number of risks, including:

 
 ● difficulty in staffing and managing foreign operations;
   
 ● failure by us to obtain the appropriate regulatory approvals;
   
 ● logistics and regulations associated with shipping drug product or patient samples, including infrastructure conditions and transportation delays;
   
 ● financial risks, such as longer payment cycles and exposure to foreign currency exchange rate fluctuations;
   
 ● political and economic instability, including wars, terrorism, and political unrest, outbreak of disease, boycotts, curtailment of trade and other

business restrictions;
   
 ● multiple, conflicting and changing laws and regulations such as tax laws, export and import restrictions, employment laws, data and privacy

laws, regulatory requirements and other governmental approvals, permits and licenses; and
   
 ● regulatory and compliance risks that may fall within the purview of the U.S. Foreign Corrupt Practices Act, UK Bribery Act, anti-boycott laws

and other anti-corruption laws.
 

Any of these factors could significantly harm our international operations and, consequently, our results of operations. In addition, any failure to
comply with applicable legal and regulatory obligations could impact us in a variety of ways that include, but are not limited to, significant criminal, civil
and administrative penalties, including imprisonment of individuals, fines and penalties, denial of export privileges, seizure of shipments, and restrictions
on certain business activities. Also, the failure to comply with applicable legal and regulatory obligations could result in the disruption of our clinical trial
activities.
 

Our international operations could be affected by changes in laws, trade regulations, labor and employment regulations, and procedures and actions
affecting approval, production, pricing, reimbursement and marketing of tests, as well as by inter-governmental disputes. Any of these changes could
adversely affect our business.

 
Our success internationally will depend, in part, on our ability to develop and implement policies and strategies that are effective in anticipating and

managing these and other risks in Israel. Failure to manage these and other risks may have a material adverse effect on our operations in Israel and on our
business as a whole.

 
Risks Related to our Intellectual Property

 
Our intellectual property may be insufficient to protect our products.

 
Our patents and patent applications are directed to compositions of matter, formulations, methods of use and/or methods of manufacturing, as

appropriate. In addition to patenting our own technology and that of our subsidiaries, we have licensed patents and patent applications for certain stem cell
technology, hEPC, and hES cell lines, hydrogel technology and other technology from other companies.
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The patent positions of pharmaceutical and biotechnology companies, including ours, are generally uncertain and involve complex legal and factual
questions. Our business could be negatively affected by any of the following:

 
 ● the claims of any patents that are issued may not provide meaningful protection, may not provide a basis for commercially viable products or

may not provide us with any competitive advantages;
   
 ● our patents may be challenged by third parties;
   
 ● others may have patents that relate to our technology or business that may prevent us from marketing our product candidates unless we are able

to obtain a license to those patents;
   
 ● the pending patent applications to which we have rights may not result in issued patents;
   
 ● our patents may have terms that are inadequate to protect our competitive position on our products;
   
 ● we may not be successful in developing additional proprietary technologies that are patentable.

 
In addition, others may independently develop similar or alternative technologies, duplicate any of our technologies and, if patents are licensed or

issued to us, design around the patented technologies licensed to or developed by us. As an example, Astellas’ patent portfolio with respect to the
manufacture of its RPE products could adversely impact our rights to manufacture OpRegen. Moreover, we could incur substantial costs in litigation if we
have to defend ourselves in patent lawsuits brought by third parties or if we initiate such lawsuits.

 
If we are unable to obtain and enforce patents and to protect our trade secrets, others could use our technology to compete with us, which could
limit opportunities for us to generate revenues by licensing our technology and selling products.

 
Our success will depend in part on our ability to obtain and enforce patents and maintain trade secrets in the United States and in other countries. If

we are unsuccessful at obtaining and enforcing patents, our competitors could use our technology and create products that compete with our products,
without paying license fees or royalties to us. The preparation, filing, and prosecution of patent applications can be costly and time consuming. Our limited
financial resources may not permit us to pursue patent protection of all of our technology and products in all key markets. Even if we are able to obtain
issued patents covering our technology or products, we may have to incur substantial legal fees and other expenses to enforce our patent rights to protect
our technology and products from infringing uses. We may not have the financial resources to finance the litigation required to preserve our patent and
trade secret rights. Litigation, interferences, oppositions, inter partes reviews or other proceedings are, have been and may in the future be necessary in
some instances to determine the validity and scope of certain of our proprietary rights, and in other instances to determine the validity, scope or non-
infringement of certain patent rights claimed by third parties to be pertinent to the manufacture, use or sale of our products. This means that patents owned
or licensed by us may be lost if the outcome of a proceeding is unfavorable to us.

 
There is no certainty that our pending or future patent applications will result in the issuance of patents.

 
Our success depends in part on our ability to obtain and defend patent and other intellectual property rights that are important to the

commercialization of our products and product candidates. The degree of patent protection that will be afforded to our products and processes in the U.S.
and in other important markets remains uncertain and is dependent upon the scope of protection decided upon by the patent offices, courts, administrative
bodies and lawmakers in these countries. We can provide no assurance that we will successfully obtain or preserve patent protection for the technologies
incorporated into our products and processes, or that the protection obtained will be of sufficient breadth and degree to protect our commercial interests in
all countries where we conduct business. If we cannot prevent others from exploiting our inventions, we will not derive the benefit from them that we
currently expect. Furthermore, we can provide no assurance that our products will not infringe patents or other intellectual property rights held by third
parties.

 
In Europe, there is uncertainty about the eligibility of hES cell subject matter for patent protection. The European Patent Convention prohibits the

granting of European patents for inventions that concern “uses of human embryos for industrial or commercial purposes.” A recent decision at the Court of
Justice of the European Union interpreted parthenogenetically produced hES cells as patentable subject matter. Consequently, the European Patent Office
now recognizes that human pluripotent stem cells (including human ES cells) can be created without a destructive use of human embryos as of June 5,
2003, and patent applications relating to hES cell subject matter with a filing and priority date after this date are no longer automatically excluded from
patentability under Article 53 (a) EPC and Rule 28(c) EPC.
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Intellectual property we may develop using grants received from governments are subject to rights maintained by those governments.

 
Research and development we perform that is funded by grants from government, and any intellectual property that we create using those grants, is

subject to certain rights of the government entities to require that we license or grant rights to the intellectual property developed using government funding
in certain circumstances.

 
There is no certainty that we will be able to obtain licenses to intellectual property rights owned by third parties.

 
There are no assurances that any of our intellectual property rights will guarantee protection or market exclusivity for our products and product

candidates. In such cases, we may need to obtain enabling licenses from third parties to protect our products and product candidates, try to secure market
exclusivity or avoid infringing on the intellectual property rights of third parties. If we are unable to fully protect our product candidates or achieve market
exclusivity for our products and product candidates, our financial success will be dependent, in part, on our ability to protect and enforce our intellectual
property rights, to operate without infringing upon the proprietary rights of others, or, when necessary, our ability to obtain enabling licenses.

 
If we fail to meet our obligations under license agreements, we may lose our rights to key technologies on which our business depends.

 
Our business depends on several critical technologies that are based in part on technology licensed from third parties. Those third-party license

agreements impose obligations on us, including payment obligations and obligations to pursue development of commercial products under the licensed
patents or technology. If a licensor believes that we have failed to meet our obligations under a license agreement, the licensor could seek to limit or
terminate our license rights, which could lead to costly and time-consuming litigation and, potentially, a loss of the licensed rights. During the period of any
such litigation, our ability to carry out the development and commercialization of potential products, and our ability to raise any capital that we might then
need, could be significantly and negatively affected. If our license rights were restricted or ultimately lost, we would not be able to continue to use the
licensed technology in our business.

 
Risks Related to our Dependence on Third Parties

 
We may become dependent on possible future collaborations to develop and commercialize many of our product candidates and to provide the
regulatory compliance, sales, marketing and distribution capabilities required for the success of our business.

 
We may enter into various kinds of collaborative research and development and product marketing agreements to develop and commercialize our

products. The expected future milestone payments and cost reimbursements from collaboration agreements could provide an important source of financing
for our research and development programs, thereby facilitating the application of our technology to the development and commercialization of our
products, but there are risks associated with entering into collaboration arrangements.

 
There is a risk we could become dependent upon one or more collaborative arrangements. A collaborative arrangement upon which we might

depend might be terminated by our collaboration partner or a partner might determine not to actively pursue the development or commercialization of our
products. A collaboration partner also may not be precluded from independently pursuing competing products and drug delivery approaches or
technologies.

 
There is a risk that a collaboration partner might fail to perform its obligations under the collaborative arrangements or may be slow in performing

its obligations. In addition, a collaboration partner may experience financial difficulties at any time that could prevent it from having available funds to
contribute to the collaboration. If a collaboration partner fails to conduct its product development, commercialization, regulatory compliance, sales and
marketing or distribution activities successfully and in a timely manner, or if it terminates or materially modifies its agreements with us, the development
and commercialization of one or more product candidates could be delayed, curtailed or terminated because we may not have sufficient financial resources
or capabilities to continue such development and commercialization on our own.
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We do not have the ability to independently conduct clinical trials required to obtain regulatory approvals for our product candidates.*

 
We will need to rely on third parties, such as CROs, data management companies, contract clinical research associates, medical institutions, clinical

investigators and contract laboratories to conduct any clinical trials we may undertake for our product candidates. We may also rely on third parties to assist
with preclinical development of our product candidates. If we outsource clinical trials, we may not directly control the timing, conduct and expense of our
clinical trials. If we enlist third parties to conduct clinical trials and they fail to perform their contractual duties or regulatory obligations or fail to meet
expected deadlines, if they need to be replaced or if the quality or accuracy of the data they obtain is compromised due to failing to adhere to our clinical
protocols or regulatory requirements or for other reasons, our preclinical development activities or clinical trials may be extended, delayed, suspended or
terminated, and we may not obtain regulatory approval for or successfully commercialize our product candidates.

 
In addition, quarantines, shelter-in-place and similar government orders, or the perception that such orders, shutdowns or other restrictions on the

conduct of business operations could occur, related to COVID-19 or other infectious diseases could impact personnel at these third parties, which could
disrupt our clinical timelines, which could have a material adverse impact on our business, prospects, financial condition and results of operations.

 
We have relied on CIRM to fund past clinical trials of OPC1 and we do not know if they will provide additional funding for future studies of
OPC1.

 
We received $14.0 million of funding from CIRM to support clinical development of OPC1. We intend to apply for additional CIRM grants, if

available; however, we cannot provide any assurance that such grants will be awarded. If we are unable to obtain another CIRM grant, we will need to raise
funds through other mechanisms to support future clinical studies of OPC1, which may take additional time and effort. If capital is not immediately
available, this may force us to amend, delay, or discontinue the clinical trial and development work for OPC1 until funding is secured.

 
We may need to rely on marketing partners or contract sales companies.

 
If we are able to develop our product candidates and obtain necessary regulatory approvals, we may need to rely on marketing, selling or distributing

partners. If we do not partner for commercial services, we will depend on our ability to build our own marketing, selling and distribution capabilities,
which would require the investment of significant financial and management resources, or we will need to find collaborative marketing partners, sales
representatives or wholesale distributors for the commercial sale of our products.

 
If we market products through arrangements with third parties, we may pay sales commissions to sales representatives or we may sell or consign

products to distributors at wholesale prices. As a result, our gross profit from product sales may be lower than it would be if we sold our products directly
to end users at retail prices through our own sales force. There can be no assurance we will able to negotiate distribution or sales agreements with third
parties on favorable terms to justify our investment in our products or achieve sufficient revenues to support our operations.
 

Risks Pertaining to Our Common Shares
 
Because we are engaged in the development of pharmaceutical and stem cell therapy products, the price of our common shares may rise and fall
rapidly.

 
The market price of our common shares, like that of the shares of many biotechnology companies, has been highly volatile. The price of our

common shares may rise rapidly in response to certain events, such as the commencement of clinical trials of an experimental new therapy, even though the
outcome of those trials and the likelihood of ultimate FDA approval of a therapeutic product remain uncertain. Similarly, prices of our common shares may
fall rapidly in response to certain events such as unfavorable results of clinical trials or a delay or failure to obtain FDA approval. The failure of our
earnings to meet analysts’ expectations could result in a significant rapid decline in the market price of our common shares.
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Current economic and stock market conditions may adversely affect the price of our common shares.

 
The stock market has been experiencing extreme price and volume fluctuations which have affected the market price of the equity securities without

regard to the operating performance of the issuing companies. Broad market fluctuations, as well as general economic, political and other conditions (such
as the recent coronavirus outbreak), may adversely affect the market price of our common shares.

 
Because we do not pay cash dividends, our common shares may not be a suitable investment for anyone who needs to earn dividend income.

 
We do not pay cash dividends on our common shares. For the foreseeable future, we anticipate that any earnings generated in our business will be

used to finance the growth of our business and will not be paid out as dividends to holders of our common shares. This means that our common shares may
not be a suitable investment for anyone who needs to earn income from their investments.

 
Insiders continue to have substantial influence over our company, which could limit your ability to influence the outcome of key transactions,
including a change of control.

 
Our directors, executive officers and their affiliates, in the aggregate, owned approximately 28% of our outstanding common shares as of December

31, 2019. As a result, these shareholders, if acting together, will be able to heavily influence or control matters requiring approval by our shareholders,
including the election of directors and the approval of mergers, acquisitions or other extraordinary transactions. They may also have interests that differ
from yours and may vote in a way with which you disagree, and which may be averse to your interests. This concentration of ownership may have the
effect of delaying, preventing or deterring a change of control of our company, could deter certain public investors from purchasing our common shares and
might ultimately affect the market price of our common shares.

 
Our business could be negatively affected as a result of actions of activist shareholders, and such activism could affect the trading value of our
securities.
 

Shareholders may, from time to time, engage in proxy solicitations or advance stockholder proposals, or otherwise attempt to effect changes and
assert influence on our board of directors and management. Activist campaigns that contest or conflict with our strategic direction or seek changes in the
composition of our board of directors could have an adverse effect on our operating results and financial condition. A proxy contest would require us to
incur significant legal and advisory fees, proxy solicitation expenses and administrative and associated costs and require significant time and attention by
our board of directors and management, diverting their attention from the pursuit of our business strategy. Any perceived uncertainties as to our future
direction and control, our ability to execute on our strategy, or changes to the composition of our board of directors or senior management team arising
from a proxy contest could lead to the perception of a change in the direction of our business or instability which may result in the loss of potential business
opportunities, make it more difficult to pursue our strategic initiatives, or limit our ability to attract and retain qualified personnel and business partners, any
of which could adversely affect our business and operating results. If individuals are ultimately elected to our board of directors with a specific agenda, it
may adversely affect our ability to effectively implement our business strategy and create additional value for our stockholders. We may choose to initiate,
or may become subject to, litigation as a result of the proxy contest or matters arising from the proxy contest, which would serve as a further distraction to
our board of directors and management and would require us to incur significant additional costs. In addition, actions such as those described above could
cause significant fluctuations in our stock price based upon temporary or speculative market perceptions or other factors that do not necessarily reflect the
underlying fundamentals and prospects of our business.
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Securities analysts may not initiate coverage or continue to cover our common shares, and this may have a negative impact on the market price of
our common shares.

 
The trading market for our common shares depends, in part, on the research and reports that securities analysts publish about our business and our

common shares. We do not have any control over these analysts. There is no guarantee that securities analysts will cover our common shares. If securities
analysts do not cover our common shares, the lack of research coverage may adversely affect the market price of those shares. If securities analysts do
cover our common shares, they could issue reports or recommendations that are unfavorable to the price of our common shares, and they could downgrade
a previously favorable report or recommendation, and in either case our share prices could decline as a result of the report. If one or more of these analysts
does not initiate coverage, ceases to cover our common shares or fails to publish regular reports on our business, we could lose visibility in the financial
markets, which could cause our share prices or trading volume to decline.
 
If we or our subsidiaries issue additional common shares or preferred shares, investors in our common shares may experience dilution of their
ownership interests.*

 
We and our subsidiaries may issue additional common shares or other securities convertible into or exercisable for common shares to raise additional

capital or to hire or retain employees or consultants, or in connection with future acquisitions of companies or licenses to technology or rights, or for other
business purposes. The future issuance of additional securities may be dilutive to our shareholders and may create downward pressure on the trading price
of our common shares.

 
We are currently authorized to issue an aggregate of 252,000,000 shares of capital stock consisting of 250,000,000 common shares and 2,000,000

“blank check” preferred shares, which means we may issue, without stockholder approval, one or more series of preferred stock having such designation,
powers, privileges, preferences, including preferences over our common shares respecting dividends and distributions, terms of redemption and relative
participation, optional, or other rights, if any, of the shares of each such series of preferred stock and any qualifications, limitations or restrictions thereof,
as our board of directors may determine. The terms of one or more series of preferred stock could dilute the voting power or reduce the value of our
common shares. Any preferred shares may also be convertible into common shares on terms that would be dilutive to holders of common shares. Our
subsidiaries may also issue their own preferred shares with a similar impact on our ownership of the subsidiaries.

 
As of September 30, 2020, Lineage had 149,991,454 common shares outstanding, 16,559,980 common shares reserved for issuance upon the

exercise of outstanding options under our employee stock option plans, 108,150 common shares reserved for issuance upon the vesting and settlement of
restricted stock units under our equity incentive plan, and 1,089,900 common shares subject to warrants.

 
In addition, in May 2020 we entered into a Controlled Equity OfferingSM Sales Agreement (the “Sales Agreement”) with Cantor Fitzgerald & Co.,

as sales agent (“Cantor Fitzgerald”), pursuant to which we may, but are not obligated to, raise up to $25.0 million through the sale of common shares from
time to time in at-the-market transactions under the Sales Agreement. As of September 30, 2020, no sales had been made under the Sales Agreement.

 
The operation of some of our subsidiaries has been financed in part through the sale of shares of capital stock and warrants to purchase securities of

those subsidiaries to private investors. Future sales of such securities by our subsidiaries could reduce our ownership interest in the applicable subsidiary,
and correspondingly dilute our shareholder’s ownership interests in our consolidated enterprise. Certain of our subsidiaries also have their own stock option
plans and the exercise of stock options or the sale of restricted stock under those plans would also reduce our ownership interest in the applicable
subsidiary, with a resulting dilutive effect on the ownership interest of our shareholders in our consolidated enterprise.
 
Item 2. Unregistered Sales of Equity Securities and Use of Proceeds
 

Not applicable.
 
Item 3. Default Upon Senior Securities
 

None.
 
Item 4. Mine Safety Disclosures
 

Not applicable.
 
Item 5. Other Information
 

Not applicable.
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Item 6. Exhibits
 

    Incorporation by Reference
Exhibit
Number  Description  

Exhibit
Number  Filing  Filing Date  File No.

3.1  Restated Articles of Incorporation, as amended  3.1  10-Q  May 10, 2018  001-12830
3.2  Certificate of Ownership  3.1  8-K  August 12, 2019  001-12830
3.3  Amended and Restated Bylaws  3.2  8-K  August 12, 2019  001-12830
10.1  Lease Termination Agreement dated September 11, 2020  10.1  8-K  September 14, 2020  001-12830
31.1*  Certification of Chief Executive Officer pursuant to Form of Rule

13a-14(a), as Adopted Pursuant to Section 302(a) of the Sarbanes-
Oxley Act of 2002

        

31.2*  Certification of Chief Financial Officer pursuant to Form of Rule
13a-14(a), as Adopted Pursuant to Section 302(a) of the Sarbanes-
Oxley Act of 2002

        

32.1#  Certification of Chief Executive Officer and Chief Financial
Officer pursuant to 18 U.S.C. Section 1350, as Adopted Pursuant
to Section 906 of the Sarbanes-Oxley Act of 2002

        

101*  Interactive Data File         
101.INS*  XBRL Instance Document         
101.SCH*  XBRL Taxonomy Extension Schema         
101.CAL*  XBRL Taxonomy Extension Calculation Linkbase         
101.DEF*  XBRL Taxonomy Extension Definition Document         
101.LAB*  XBRL Taxonomy Extension Label Linkbase         
101.PRE*  XBRL Taxonomy Extension Presentation Linkbase         
104*  Cover Page Interactive Data File (embedded within the Inline

XBRL document)
        

 
* Filed herewith
# Furnished herewith
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SIGNATURES
 

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the
undersigned, thereunto duly authorized.
 
 LINEAGE CELL THERAPEUTICS, INC.
  
Date: November 4, 2020 /s/ Brian M. Culley
 Brian M. Culley
 Chief Executive Officer
 
Date: November 4, 2020 /s/ Brandi L. Roberts
 Brandi L. Roberts
 Chief Financial Officer
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Exhibit 31.1

 
CERTIFICATIONS

 
I, Brian M. Culley, certify that:
 
1. I have reviewed this quarterly report on Form 10-Q of Lineage Cell Therapeutics, Inc.
  
2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the

statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

  
3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the

financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;
  
4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in

Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f))
for the registrant and have:

 
 (a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to

ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

   
 (b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our

supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

   
 (c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the

effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and
   
 (d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent

fiscal quarter that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and
 
5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the

registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing the equivalent functions):
 
 (a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably

likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and
   
 (b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control

over financial reporting.
 
Date: November 4, 2020
 
/s/ Brian M. Culley  
Brian M. Culley  
Chief Executive Officer  
 
   

 
 



 
Exhibit 31.2

 
CERTIFICATIONS

 
I, Brandi L. Roberts, certify that:
 
1. I have reviewed this quarterly report on Form 10-Q of Lineage Cell Therapeutics, Inc.
  
2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the

statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

  
3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the

financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;
  
4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in

Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f))
for the registrant and have:

 
 (a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to

ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

   
 (b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our

supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

   
 (c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the

effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and
   
 (d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent

fiscal quarter that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and
 
5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the

registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing the equivalent functions):
 
 (a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably

likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and
   
 (b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control

over financial reporting.
 
Date: November 4, 2020
 
/s/ Brandi L. Roberts  
Brandi L. Roberts  
Chief Financial Officer  
 
   

 
 
 



 
Exhibit 32.1

 
CERTIFICATION PURSUANT TO 18 U.S.C. SECTION 1350,

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

 
In connection with the Quarterly Report on Form 10-Q of Lineage Cell Therapeutics, Inc. (the “Company”) for the quarter ended September 30, 2020 as
filed with the Securities and Exchange Commission on the date hereof (the “Report”), we, Brian M. Culley, Chief Executive Officer of the Company, and
Brandi L. Roberts, Chief Financial Officer of the Company, certify pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002, that:
 
1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and
  
2. The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.
 
Date: November 4, 2020
 
/s/ Brian M. Culley  
Brian M. Culley  
Chief Executive Officer  
  
/s/ Brandi L. Roberts  
Brandi L. Roberts  
Chief Financial Officer  
 
   

 
 
 


